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& y 4 y 4 y 4 y 4 y 4 ‘4 biggest Blatchford profit year! Write today for details 
on this sensational new BONUS BONANZA Blatch- 
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WRITE NOW FOR YOUR BONUS BONANZA BROCHURE! f lye 


Please RUSH to me the Blatchford '60 
; YES [ BONUS BONANZA Brochure that shows 


a 


MAIN PLANT AND OFFICES FIRM 
WAUKEGAN, ILLINOIS ADDRESS 


Midwest Plant « Des Moines, lowa. 
West Coast Division « Nampa, idaho 


CITY. STATE 


| f TAN 
; 
Me mac Winner: > 
j 


KEEP PROFITS IN Lik: 
“WITH PRATER ADVA 
AND GRANULAR 


cE DESIGN 


GRIND 


Blue S 
Mill 


Blue Stresk Dual-Pow Prater Fibre Grinder 


with 
Sereen Changer 


ADVANCE CUSTOM MILL 


ADVANCE DESIGN TO MEET THE CUSTOM MILLERS NEEDS—OF 
"REDUCED OVERHEAD, LOWER MAINTENANCE AND EFFICIENT PRODUCTION 


‘GRANULAR GRIND BY BLUE STREAK—THE STANDARD OF THE INDUSTRY 


for Commercial Mills 


with Prat ermatic 
Screen Changer 4 


Blue Streak Hay 
and Grain Grinder 


BUILT-IN HEAVY DUTY CRUSHER FEEDER FOR UNIFORM FEEDING OF SHUCKY EAR CORN 


SIX SECOND REMOTE SCREEN CHANGER WITHOUT STOPPING MOTOR 
AVAILABLE IN 1800-3600 RPM 


BALANCED LARGE CAPACITY BLOWER 
SEALED-FOR-LIFE ANTI-FRICTION BEARINGS 
VY-WEIGHT BATTLESHIP CONSTRUCTION 


THERE ARE FIVE SIZES AND THREE MODELS—ONE FOR EVERY NEED , 


PRATER engineers are available to help with 
suggestions, layouts, recommendations and 
mill surveys, without any obligation on your 
part. This valuable free help is yours for the 
asking. Write, phone or wire today! 


The granular finished product of a BLUE 
STREAK MILL is free from floury fines and 
dust providing a better mixing quality for 
blending with concentrates and supplements;. 
thus converting rations to extra pounds and 
added feeding profits. 


PRATER PULVERIZER COMPANY 
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CONTROLLED IN-USE TESTS 


on experimental farms prove that it 
pays to use Grace Feed Urea as a 
protein supplement. 


The largest in the use 


GRACE UREA 


Feed Compound 


Because of results proved in laboratories 
and by in-use tests on experimental farms 


“BULLETIN 


Recent extensive mixing 


Feeders who know— including the world’s largest feed manufacturers— 
‘ have proved conclusively that urea is the most effective protein supple- 
-Meading independent feed ment for ruminant feeds. And they’ve learned, too, that they get the 
e : best results with free-flowing, nonsegregating Grace Urea Feed. 
ingredient expert demon- 
strate that GRACE MICRO- You, too, can count on trouble-free blending and better dispersion— 
. mix after mix after mix—with Grace Urea. The reason is a special Grace 
3 PRILLED UREA FEED COM- 


process that produces a free-flowing, nonsegregating, and noncaking 
POUND STAYS MIXED feed compound. 


BETTER than other urea So... guard your quality, cut your costs like the largest mixers do. Use 
feed compounds tested. Grace Urea Feed Compound. Readily available right now... in your 
area ...in any quantity. Write for complete details. | 


Remember, Grace is the third largest manufacturer of urea in the 
United States. 


GRACE & co. 


and separation tests by a. 


NITROGEN PRODUCTS NITROGEN PRODUCTS DIVISION 
147 JEFFERSON AVE., MEMPHIS 3, TEN |. 


MEMPHIS—147 Jefferson Ave. JAckson 7-4541 « CHICAGO—75 E. Wacker, FRanklin 2-6: 24 
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EXCLUSIVE & IMPORTANT .. . 52 


The end of the terminal feed mill era neared when all physical 
assets of the Arcady Carp. s plant at Riverdale, Ill., were offered at 
public and absolute auction on Nov. 16. The Feed Bag takes you to 
the sale and traces the factors which contributed to the decline o! 
Arcady Farms Milling Co., once one of the nation’s major feed 

manufacturers, This exclusive feature is accompanied by 10 photos. 
Don't miss it! page 52. 


“nutrition... 7 


Finishing steers is gaining in economic importance in the fast-mov- 
ing Gulf South. Results of winter grazing and recommendations for 
feedict finishing are presented by T. B. Patterson and Harold Yates 
ofthe Alabama experiment station system. page 7. 


production 


Steel tote bins of one-ton capacity are utilized efficiently for con- 
centrate hauling by Parrish Feed & Service of Osco, Ill. Owners 
Ralph Parrish and Don Welborn explain how they use the bulk bins 
and tell details of their fast-growing feed business. With seven 
photos. page 20. 


selling 


A fact-packed newsletter is a major sales tool for the two Hill 
family feed plants at Petaluma, Calif. Golden Eagle Milling Ce 
and G. P. McNear explain the unique teamwork between the two 
firms, which are under common ownership. With seven photos. 
page 23. 

A drive-in restaurant adjoins the feed and hatchery headquarters 
of Ed Szvmanski's business at Milbank, S. D. The owner tells how 
he happened on the wnusual sideline and how it is working out. 
With photos. page 55. 


associations 


One of the most important state trade associations in the feed and 
grain industry is at an all-time high in member interest and support. 
More than 1,000 nersons attended the Thank-giving week convention 
of the Western Grain & Feed association of Jowa. All that happened 
is reported. With exclusive photos. page 72. 
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ON THE COVER: The beauty of sacred Christmas music and meaning- 
ful carols contribute much to the joys of the holiday season. Photo 
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These champions of many breeds 
were produced with “feed urea” 


MISSOURI 


INDIANA 


INDIANA 


It pays to use PROCADIAN’ UREA in your feeds 


Like hundreds of other winners in local, 
state and regional show rings, these champions 
of Shorthorn, Angus, Hereford, Jersey and 
Guernsey breeds were grown on supplements 
containing PROCADIAN® Urea Feed Mixture. 
Their owners, and thousands more like them, 
know that this concentrated source of protein 
leaves you more room in the bag to supply all 
the energy, minerals, vitamins and other essen- 
tials of a balanced supplement. They also know 
that feed urea helps them get more economical 


production of meat or milk because it helps the 
animals digest more feed and roughage per day 
and get more good out of their entire ration. It 
pays to use PROCADIAN Urea in all your rumi- 
nant feeds. Order PROCADIAN today. 


NITROGEN DIVISION 
40 Rector Street, New York 6, N. Y. 
Sales offices in leading farm areas 
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Winter Pasture Important 


Steer feeding is gaining in strength 
every year in the states of the Gulf 
South. Because winter grazing usually 
is available, it is important that south- 
ern feeders are posted on the latest in 
finishing-diet information. This report 
is by an associate animal husbandman 
and the superintendent of the Gulf 
Coast substation in Alabama. 


Winter grazing in the Gulf coast 
area is almost a certainty every year. 

To use this grazing to the best ad- 
vantage, farmers of the area needed 
information on methods of finishing 
quality steers of different ages, The 
Auburn agricultural experiment sta- 
tion designed feeding tests at the Gulf 
Coast substation to furnish this infor- 
mation, 

All Systems Profitable 

Experiments included 79 steers in 
four lots. Three lots had 20 steers each 
and one lot 19 steers. The most profit- 
able system utilized steer calves that 


Finishing Steers 
Gulf Coast Region 
Gaining Strength 


By T. B. PATTERSON & 
HAROLD YATES 


Auburn Unwwersity 


had been dropped during the previous 
fall months. These calves (Lot 2) were 
placed on approximately one acre per 
steer of oats-crimson clover pasture 
about mid-November. The grazing sea- 
son averaged 164 days. During this 
time the steers gained 1.78 pounds per 
day. At the end of the winter season, 
the steers were placed on full feed in 
the feedlot. Approximately 100 days 
were required for the steers to reach 
1,000 pounds and grade Good and 
Choice. 

The average daily gain in the feed- 
lot was 1.92 pounds. These gains were 
made during the summer months and 
following a period of excellent gains 
on winter pasture. Time required for 
growing and finishing was 262 days. 
Total gain averaged 479 pounds per 
head. 


Performance of Steer Calves on Winter Pasture, Summer Pasture, and Feedlot 
Average Two Years (1956-57 and 1957-58 Seasons) 


Fall Dropped i 
Pe~ Steer Calves Calves 

Lot 1* Lot 2 Lot 3 Lot 4 

Dollars Dollars Dollars Dollars 
Initic! value 90.45 90.00 74.49 75.48 
Winter pasture cost 27.50 27.50 27.50 27.50 
Sum cer pasture and feed COSt 25.42 15.50 
Feed ot cost — 42.48 39.04 39.46 
Tota’ cost 177.95 159.98 166.45 157.94 
Sale price 190.10 253.56 243.48 235.19 
Retu n to labor and investment 93.58 77.03 
*Lot 


ot | steers winter pasture only; Lot 2 steers winter pasture plus full feed; Lot 3 steers 
Win er pasture, summer pasture and supplement plus full feed in the feedlot; Lot 4 steers 
2r grazing, summer grazing, and full feed in the feedlot. 
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Steers in Lot 1 graded high Standard 
and low Good at the end of the winter ‘ 
period and were sold as feeder steers. 
The majority of the post-weaning prof- 
it had been realized, $72 out of $93 as 
was indicated when Lot 1 was com- 
pared with Lot 2. This system offers 
an opportunity for cattlemen who pro- 
duce good winter pastures but have 
inadequate feedlot facilities. 


Young Steers Desirable 

Lots 3 and 4 were composed of 
steers that had been dropped the pre- 
vious spring. They were weaned just 
before the winter pasture period. 
These steers were younger and lighter 
in weight than the other lots. Normal- 
ly steers marketed at this time of year 
weigh less and bring less per pound. @ 
Any system, therefore, that will in- ‘ea 
crease returns from spring-dropped 
calves would be desirable. 

Steers in Lots 3 and 4 were placed 
on oats-crimson clover grazing in No- 
vember at a stocking rate of one steer 
per acre. They gained 1.65 pounds per 
head per day for 164 days. Starr millet 
furnished an average of 84 days graz- 
ing during the late spring and summer 
months. Lot 3 steers were supplement- 
ed with ground shelled corn at a daily 
rate of one per cent of body weight. 
Slightly higher average daily gain 
(1.35 vs, 1.49 pounds) resulted from 
the additional feed on pasture. How- 
ever, the Lot 4 steers gained faster 
(1.93 vs. 1.74 pounds daily) after be- 
ing placed on full feed. Therefore, the 
average daily gain for the entire period 
of 185 days was the same for both 
lots, 1.57 pounds. The increased gain 
on pasture for Lot 3 brought slightly 
more per head than the Lot 4 steers, 
$243.48 vs. $235.19. However, this in- 
crease in value was offset by the cost 
of the supplemental feed. Because of 
low daily gains, the practice of grazing 
steers On temporary summer pasture, 
with or without supplemental feed, is 
of doubtful value. 


Post-Weaning System 

Regardless of the system used, addi- 
tional profit may be obtained by carry- 
ing steer calves through a post-wean- 
ing system of growing and fattening. 
This profit is often greater than can be 
realized from production of the feeder 
calf, 

An excellent winter pasture is the 
most important segment of this sys- 
tem. The finishing period in the feed- 
lot is needed, however, to produce 
carcasses of the weight and grade nec- 
essary to meet consumer demand. 
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During the Colonial days of America, ocean traffic was heavy between 
England and the Colonies and many nautical terms found their way into 
everyday speech. One such phrase was “A-Number-One.” This phrase 
was used by the British to denote the serviceability of sailing vessels. 
Later, American fleetowners used letters and numbers to classify ships 
according to age, strength and other qualities. The best class of vessels 
was “A” and the best ship in any class was “No. 1”. Therefore, vessel 
“A-Number-One” was the best in the fleet. 


Small’s Dehydrated Alfalfa is classified by feed manufacturers every- 
where as the A-Number-One dehydrated alfalfa available today. Extra 
expense in production, storage and distribution insures that, delivered 
to your mill, Small’s Dehydrated Alfalfa contains all the basic nutritional 
values of green, leafy alfalfa. 


From Arginine to Xanthophyll and on to unidentified growth factors, 
Small’s contains the important ingredients that make your formula 
poultry and livestock feeds better, yet economical. 


Order Small’s next time you need dehydrated alfalfa. 


ARCHER - DANIELS - MIDLAND CO. 
ALFALFA DIVISION 
BOX 356 * KANSAS CITY, MO. 


FOR FEEDS 
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Dehy 
Data 


“The 12-Month Summer’ is the title 
of a new sound-color movie of about 
16 minutes which the American De- 
hydrators association has produced 
and now is showing. It soon will be 
placed with a film-distributing firm 
and publicized nationally. 


We hear much talk these days of 
the need to create a good image. The 
dictionary says an image is an idol and 
further states that an idol is “an image 
or object to which or through which 
worship is offered as to a god.” Well, 
we won't go so far as to say the image 
of dehy should be one to worship, ex- 
cept for a few really dedicated dehy- 
drators, but we do hope that this well- 
made movie will help folks to appre- 
ciate more fully the differences be- 
tween dehydrated alfalfa and the or- 
dinary run of farm-cured forages. 


Use for Ruminants 

Dehydrated alfalfa almost never is 
used in any manner similar to the 
feeding of hay or other forages or 
roughages. It is used widely in the ru- 
minant field as a supplement to pro- 
vide rumen stimulation, thus enabling 
the animal to utilize better whatever 

roughages are fed. Scientists at Purdue, 
B Ohio State, Iowa, and other experi- 
ment stations long have recognized this 
stimulative effect of dehy. The widely- 
publicized.Purdue Supplement A is an 
example of this recognition in its 14 
per cent dehydrated alfalfa content. 

Dehydration of alfalfa is a means of 
capturing the abundant nutrition of 
ilfalfa as it grows in summer and hold- 
ing that. nutrition in a condensed form 
and \vell-protected manner for use the 
year around, It doesn’t get leached by 
rain or dew or bleached by sun and 
wind. Practically all the nutrition 
which was present in the living, grow- 
ing ; lant at the stage of growth when 
it W.s most nutritious is caught and 
held 

Not only will it provide good sup- 
plen -ntation for the low-grade rough- 
ages but it also has the ability to ob- 
tain greater response from the high- 
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PASTURE IN THE BAG 


By JOSEPH CHRISMAN ——— 


energy feeds at finishing time. 

Last February the Dawson County 
(Neb.) Feeders’ annual tour visited 
five different feedlots in the county 
and in the report of the tour, published 
in Grain Belt Dailies, it was noted 
that 11 different feeding regimes each 
used dehydrated alfalfa at from two- 
thirds of a pound up to two pounds 
per head daily, with by far the great- 
est number settling for one pound. 
Most of these rations contained from 
four pounds to 10 pounds of chopped 
sun-cured hay except in the finishing 
rations, where the hay was sometimes 
dropped out entirely but not the de- 
hydrated alfalfa. 


From the winter range feeding of 
the breeding herds of two large Here- 
ford ranches in Wyoming a few years 
ago, we learned that the feeding of 
dehydrated alfalfa had resulted in 
much better calf crop and calf liva- 
bility. At one of these ranches where 
the pellets consisted of half oil meal 
protein and half dehydrated alfalfa 
the ranch in one year had 100 per 
cent calf crop and 100 per cent liva- 


Gains on High-Protein 
Feed Faster for Lambs 


Gains were faster on less feed for lambs 
fed high levels of protein than they were 
with animals given low-protein rations, ac- 
cording to John Rea of the University of 
Missouri’s animal husbandry department. He 
added, however, that lambs implanted with 
the hormone hexestrol did not respond to 
higher protein levels. 

Eleven, 13, and 15 per cent were the three 
levels of protein used in the tests, with half 
of the lambs on each level receiving hexes- 
trol implants in their ears. Lambs not so 
implanted averaged these daily gains, by 
ration: 11 per cent — 0.32 pound; 13 per 
cent — 0.43 pound; and 15 per cent — 0.44 
pound. 

These were the gains for the rising pro- 
tein levels in the animals receiving implants: 
0.55 pound, 0.52 pound, and 0.53 pound. 
Mr. Rea reported that feed efficiency im- 
proved with the higher levels of protein 
and all implanted lambs averaged 0.53 
pound daily gain compared to 0.41 pound 
for those not treated. 


bility in a 100-cow herd. The year we 
visited, the ranch had lost but one 
calf. 


Dehy for Dairy 

We have had similar reports from 
dairymen on conception rate, calf per- 
formance, and lowered vet bills when 
they included dehy in the dairy feed. 
Frederic F. Pfaff, nutritionist for 
Balfour-Guthrie & Co., Ltd., Fresno, 
Calif., reported at the American De- 
hydrators association convention last 
February: 

“One case in kind is the experience 
of several dairy herds in the San Jo- 
aquin valley. These herds contained 
Guernsey, Jersey, and Holstein cows. 
High-quality dehydrated alfalfa meal 
was fed in addition to the grain ration 
at levels ranging from two to four 
pounds daily. Milk production was in- 
creased from 15 to 20 per cent but, 
better still, breeding and calving prob- 
lems were virtually eliminated. Prior 
to feeding dehydrated alfalfa meal pel- 
lets, all of these dairy ranches had 
breeding problems. 

“All cows were artificially insemin- 
ated and, in many cases, some cows 
had to be served four times before 
they settled. After calving, almost 
every cow had to be cleaned by a 
veterinarian and, of course, along with 
this was a serious loss in condition and 
a Gelay in the cow reaching maximum 
production. Upon feeding dehydrated 
alfalfa meal, breeding problems have 
sharply declined, the cows settle faster, 
have less difficult births, and do not 
require cleaning out by the veterin- 
arian.” 


Poultry Usage 

Dehy long has been used in poultry 
feeding. In fact, that is the field in 
which the product first came to prom- 
inence. Poultry probably is still the 
principal consumer of the product. In 
this field the pigmenting power of the 
product is of prime importance in pro- 
duction of well-colored broilers and 
golden-yolked eggs. The significant 
amounts of carotene and B-vitamins, 
as well as a good array of minerals and 
a moderate amount of high-quality 
protein, make dehy an excellent sup- 
plement. 

These are some of the things 
brought out in the film. We are for- 
tunate in having a raw product as well 
as a finished product that lend them- 
selves well to color photography. From 


that standpoint alone, this picture is a 
beauty. 
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For better quality control 
have your Fortifying Premixes 
compounded by Specialists 


Enjoy the convenience, economy and quality 
control advantages of having your feed fortifiers com- 
pounded by specialists. Dawe’s Prescription Service 
provides you any practical combination and potency of 
vitamins, medicaments, or other additives, custom- 
blended and custom-packaged to your precise specifi- 
cations. 


You save the time and expense of proportioning 
and premixing micro-ingredients and minimize the 
chances of costly errors, which improves your quality 
control. Batch-size packaging simplifies your produc- 
tion. One order replaces scattered buying. You avoid 
unbalanced inventories of individual ingredients. 


Through Dawe’s Prescription Service, you get 
skill, accuracy and dependability developed in over 30 
years’ specialization in vitamin nutrition and feed forti- 
fication. Write for quotations on your fortifiers. You'll 
like Dawe’s consistent, uniform quality and fast, per- 
sonalized service. 


LANTS: WAREHOUSES: 


Chicago, Illinois ~. Peoria, Illinois Buffalo, New York + Columbus, Ohio 

Atlanta, Georgia + Fort Worth, Texas Denver, Colorado + Kansas City, Missouri 

Auburn, Washington . Newaygo, Michigan Janesville, Wisconsin - Memphis, Tennessee 
Minneapolis, Minnesota - Roanoke, Virginia 
Stockton, California Trenton, New Jers:y 
Los Angeles, California 


DAWE'S 
LABORATORIES, INC. 


4800 South Richmond Street 
Chicago 32, Illinois 


FOREIGN OFFICES: 
BELGIUM — ITALY MEXIC VENEZUELA — 
13 Courte rue des Claires, Antwerp ; Via G. Negri 4, Milan ake Postal 30209, Mexico 7, D. F. Apartado 3050, C:racas 
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Is there a relationship between ar- 
anilic acid and fish products in chick 
feed? This is what the Virginia ex- 
perin ent station says. 


Title: Chick Growth Response to Fish 
Byproducts and Arsanilic Acid. 

Autt or: E. L. Wisman (Virginia Ag- 
riculiural Experiment Station). 
Publ:cation: Poultry Science, Vol. 39 
(Sep:ember, 1960) pp. 1140-8. 

Digest: The summary of this paper 
gives us the pertinent information. 

“F ve battery experiments involving 
2,580 chicks were used to study the re- 
lated effect of dietary arsanilic acid 
and fish byproducts on early growth. 
Corn-soybean-type basal rations con- 
taining no antibiotic were employed. 

“Supplementation with either fish 
meal or fish solubles, but not with 
meat scrap, significantly improved the 
growth rate. Dietary arsanilic acid 
simulated growth in three of the five 
experiments but then only in the pres- 
ence of fish byproducts. Level of crude 
protein in the diet had no marked in- 
fluence on these responses. 

“The level of arsanilic acid required 
for maximal growth varied from 90 
to 270 grams per ton. A level of 720 
grams caused growth inhibition, but 
the decrease was significant only in 
the absence of fish solubles. 

“The data thus indicate that a 

growth response to arsanilic acid is de- 
pendent upon the presence of fish 
meal or fish solubles in the ration. 
Some evidence has been presented that 
the responsible factor in the fish by- 
products possibly was unidentified mi- 
cro-nutrients.” 
Comment: These experiments were 
carried out in batteries, using day-old 
chicks fed for four weeks, Arsanilic 
‘acid (p-amino phenylarsonic acid) was 
used. Menhaden fish meal, condensed 
Menhaden fish solubles, and meat and 
bone scraps ($2 per cent protein) were 
the animal products that were studied, 
replacing corn, soybean oil meal, and 
dicalcium phosphate in a cern-soybean- 
type of ration. Comparable levels of 
protzin, calcium, and phosphorus were 
Maintained, 


* * * 
Te Florida agricultural experimen 
station reports a number of interesting 
fact: on enzymes in baby pig rations. 


Title: Enzyme Supplementation of 
Bai, Pig Rations Containing Differ- 
ent Sources of Carbohydrate and Pro- 


Au dors: G. E. Combs, W. L. Alsmey- 
TH: FEED BAG—December, 1960 


Feed 


Nutrition 


Digest 


Edited by C. W. SIEVERT 
Nationally-Known Feed Consultant 


Unusually valuable digests of cur- 
rent nutritional research in terms 
every feed man can understand and 
use. Opinions expressed are those 
of the reviewer and are not nec- 
essarily shared by The Feed Bag. 


er, H. D. Wallace, and M. Koger 
(Florida Agricultural Experiment Sta- 
tion, Gainesville). 

Publication: Animal Science, Vol. 19 
(August, 1960) pp. 932-7. 


Digest: A number of studies of diges- 
tive enzymes lacking in young pigs 
have been reported since 1955. At- 
tempts to correct or alleviate such lack 
has resulted in both positive and nega- 
tive results. Since many previous stud- 
ies have been conducted using purified 
or semi-purified rations, the study re- 
ported in this paper was conducted 
using supplements to more commonly- 
used ingredients. 

Two hundred and twenty pigs 
weaned at nine to 11 days of age were 
used in the experiments with rations to 
which enzymes were added. Sugar 
and/or corn were the carbohydrates 
used together with combinations of 
dry skim milk, soybean meal, poultry 
byproduct, and hydrolyzed poultry 
feathers to form the major constituents 
of the rations, 

“There were no statistically-signifi- 
cant differences in average daily gain 
between the control groups and the 
groups supplemented singly with dias- 
tase, pepsin, and pancreatin or with 
various combinations of these enzymes; 
a similar situation existed when Etho- 
mid C/15 or sucrase was combined 
with these enzymes. The differences 
in gain, while small, were consistently 
in favor of the enzyme-supplemented 
groups. 

“Feed efficiency was significantly 
improved for a 21-day period by the 
addition of pepsin, pancreatin, and a 
combination of the two with and with- 


out sucrose to a ration composed es- 
sentially of sugar, corn, soybean meal, 
and feather meal. Although in general 
the differences between the control 
and treated groups were not statistical- 
ly significant, feed efficiency in most 
instances was improved by enzyme 
supplementation. 

“The performance of pigs fed en- 
zyme-supplemented rations for 21 
days was similar to that of pigs sup- 
plemented over a 49-day period. 

“Pigs fed rations containing a dried 
skim milk-soybean meal combination 
gained significantly faster than those 
receiving a mixture of feather meal 
and soybean meal.” 


Comment: From the experiments de- 
scribed in this paper it would seem that 
the use of certain enzymes in baby pig 
rations is apt to result in just a little 
faster growth than when the enzymes 
are not added. 

Another observation made by the 
authors is: “A comparison of the sour- 
ces of carbohydrates indicates that 
when dried skim milk supplies the ma- 
jor portion of dietary protein, sugar 
serves most satisfactorily as the source 
of energy.” (The amount of dry skim 
milk in the skim milk rations was 40 
per cent.) 

The rations made with soybean oil 
meal and poultry meal as the protein 
supplements, and using either corn or 
corn and sugar as the carbohydrate 
resulted in a high incidence of diar- 
rhea throughout the trial. Enzyme 
supplementation increased gain and 
feed efficiency with these rations, but 
the results were below those of the 
skim milk-soy protein combination. 
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VITAMINS 


For quality, stability and biological avail- 
ability, the “Perma” series of stabilized 
vitamins and vitamin products is your best 
buy. Our complete line includes ‘“‘sealed- 
in’, fat-coated vitamins; vitamins with 
water soluble coatings; vitamins with 
special dual coatings for unusual ¢on- 
ditions; standard and custom pre-mixes 
with Perma vitamins and antibiotics. 


From the selection of the base ingredient 
through every stage of manufacture, 
STABILIZED protects product quality 
and uniformity. 
We will be glad to work with you on any 
problem dealing with feed formulation, 
ingredient compatibilities, or specialized 
feeding needs. Call or write today for 
prompt, reliable service. 


PERMADRY The pioneer “sealed-in” vitamin A product. Digestible fat, sealing in the 
vitamin, guarantees highest biological performance and stability under all conditions. 


PERMA-DUAL Double coated vitamin A for use in high mineral content feeds or where 
extended storage is anticipated. 


PERMA-SOL Water soluble coated vitamin A product. 

PERMA-D Stabilized vitamin Dg, fat-coated for greater stability. Also available in 
stabilized oi] solution and in water dispersible forms. 

PERMA-E Stabilized, natural D-Alpha-Tocopherol ‘‘sealed-in’” beadlets. 
efficient vitamin E product, with the highest availability and efficiency. 
PERMA-COCKTAIL Water dispersible vitamin and antibiotic products of recommended 
formulas or custom mixed. Ideal for farm animals too sick to eat, or as a booster. 


PERMA-MIX Recommended combinations of Perma vitamins and antibiotics; also cus- 
tom blended. Trace minerals added as requested. 


The most 


U.S. Patent No. 2496634 and others pen: 0¥ 


Literature supplicd on request 


Stabilized Vitamins, Inc. 


126-150 MONROE STREET . GARFIELD, NEW JERSEY e TELEPHONE: PRescott 3-2800 
CABLE ADDRESS: PERMADRY © TELETYPE: PAS NO. 600 
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El:ven-day old pigs were used. 
Wh:c there is not an appreciable 
amount of feed tonnage made for pigs 
at tais age, the information in this 
paper is of value to those who are 
called upon for this type of pig feed. 


What about the magnesium needs 
of chicks? This is what Purdue nutri- 


tion sts report. 
Tithe: Magnesium Requirement of 
Chic ks. 
Authors: E. E. Gardiner, J. C. Rogler, 
and H. E. Parker (Purdue University). 
Publication: Poultry Science, Vol. 39 
(September, 1960) pp. 1111-5. 
Digest: Data on the magnesium re- 
quirement of chicks have been pub- 
lished by other workers in 1942, 1946, 
and 1956. The indicated requirements 
were 350 ppm., 500 ppm., and 100 
ppm. The authors of this paper con- 
ducted two experiments to determine 
the requirements using male cross-bred 
chicks (Wantress x Hubbard). 
“Weight data and mortality indi- 
cated that the chick’s dietary magne- 
sium requirement is approximately 
250 ppm. No adverse effects were not- 
ed with dietary magnesium levels as 
high as 4,058 ppm. Deficiency symp- 
toms included poor growth, nervous 
tremors, gasping, and convulsions. De- 
ficiency symptoms and mortality oc- 
curred quickly when day-old chicks 
were fed diets extremely deficient in 
magnesium. 


“A direct relationship was observed 
between the level of dietary magnesi- 
um and the level of plasma magnesi- 
um. The plasma cholesterol levels of 
birds on magnesium-deficient diets 
were significantly lower than the 
plasma cholesterol levels of diets ade- 
quate in magnesium.” 

Comment: In these experiments the 
water that- the birds consumed had 
been passed through an ion-exchange 
water softener which lowered the mag- 
nesium content of the water to 0.26 
ppm. The magnesium content of the 
water before treatment was 28 ppm. 

Magnesium in these experiments 
Wa: supplied in the form of magnesi- 
um carbonate. The rations used were 
ma 'e up of cerelose, soy protein, vita- 
s, minerals, corn oil, and methi- 
and glycine. 


Mr. & Mrs. Elmer E. Fischer have pur- 
chc-ed the elevator and feed business of 
We worth (Wis.) Lumber Co. and have 
ten ‘med it Fischer Feed & Seed Co. 
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Plans Progress for 1961 
National Feed Show 


From all indications the 1961 Nacional 
Feed Show is going to be bigger than ever, 
according to Eldon H. Roesler, its manager. 
The exposition is scheduled for May 7-10 
in Chicago’s Conrad Hilton hotel and will 
be held in conjunction with the annual con- 
vention of the American Feed Manufactur- 
ers association, 

A small number of exhibit spaces still 
are available and are being offered to firms 
which never have participated in the event, 
Mr. Roesler announced. The space available 
is the result of cessation of business by for- 
mer exhibitors and others which are to 
combine their displays with allied firms. 

Next year’s feed show has been termed a 
“fertile field” for ingredient suppliers and 
equipment manufacturing and supply firms. 
One reason is that many feed manufactur- 
ers attending the event are planning plant 
expansions in the next five years and will 
want to discuss their intentions with sup- 
pliers. 

Last year the combined National Feed 
Show-AFMA events attracted nearly 4,000 
persons. Spokesmen for the 1961 gatherings 
feel there is every reason to believe that the 
forthcoming programs will attract equally 
as many persons or even more. 

Feed show details and information con- 
cerning the availability of exhibit space may 
be obtained by contacting Mr. Roesler at 
1712 W. St. Paul av., Milwaukee 3. The 
telephone number is WEst 3-3690. 


Lilly’s Dr. Carney Asks 
Delaney Clause Change 


Modification of the Delaney amendment 
to the food additives law to restore the 
Food & Drug administration's right to exer- 
cise its scientific judgment on the evalua- 
tion of chemicals in various consumer prod- 
ucts and food has been asked for by Dr. 
Thomas P. Carney of Eli Lilly & Co. 

Dr. Carney, vice president in charge of 
research, development, and control for the 
Indianapolis firm, said at a recent symposi- 
um on food additives, ““The public’s interest 
will not be served if research in agriculture 
is stifled as a result of the inflexibility of 
our laws.” 

Speaking at the 12th annual chemistry 
conference sponsored by the Kansas City 
section of the American Chemical society, 
he said there would be serious consequences 
if the American people were denied safe 
and valuable products because of rigid in- 
terpretation of the Delaney clause. 


Rice Bran Replacement 
In Rations for Swine 


As much as 40 per cent of corn, soybean 
meal, and fat in basal swine growing-finish- 
ing rations were replaced satisfactorily by 
rice bran in tests at the Arkansas agricultural 
experiment station, according to Dr. P. R. 
Noland. 

Dr. Noland reported that good-quality 
grain, protein, minerals, and vitamins com- 
posed the balance of the ration. Rations 


containing more than 40 per cent rice bran, 
he noted, caused lower gains and feed effi- 
ciency and poor-quality fat in the carcass. 
The husbandman said good-quality rice 
bran frequently is an economical source of 
carbohydrates and contains 124 per cent 
protein, 1314 per cent fat, 12 per cent fiber, 
with 67 per cent total digestible nutrients. 


Wilkin Product Chief 
For Abbott Additives 


William J. Wilkin has been named prod- 
uct manager in animal health and feed 
additives for the chemical marketing divi- 
sion of Abbott Laboratories, North Chi- 
cago, Ill., according to Vice President Floyd 
K. Thayer. 

A graduate of Wayne University, Mr. 
Wilkin joined the firm in 1957 as a sales 
representative for the southeastern region. 
In 1960 he was transferred to the veterin- 
ary sales department at North Chicago. 


Honeggers’ Names Hull 
As Secretary to Board 


J. Richard Hull has been appointed sec- 
retary to the board of directors for Hon- 
eggers’ & Co., Fairbury, IIl., according to 
Chairman Sam R. Honegger. Mr. Hull 
joined the firm’s legal department in 1959. 

He has served Honeggers’ as secretary of 
the junior board of directors. Educated a: 
Illinois Wesleyan University and North- 
western University school of law, the new 
secretary had served as general counsel for 
a Bloomington (Ill.) firm before joining 
Honeggers’. 


Schooley Joins Shell's 
Ag Chemical Division 


Dr. M. A. Schooley, former director of 
animal health and nutrition for Armour & 
Co., Chicago, has joined the agricultural 
chemical division of Shell Chemical Co., 
New York City. 

Once Armour’s veterinary medical direc- 
tor, Dr. Schooley graduated from Kansas 
State University, where he also earned his 
doctorate. He is a native of Clay Center, 
Kan., and has a broad knowledge of veter- 
inary chemical programs. 


Amburgo Appoints Mote 


Sales Representative 


W. Newton Mote has been appointed 
sales representative for the Indiana, Illinois, 
and western Ohio territory of the Amburgo 
Co., Philadelphia. Mr. Mote formerly spent 
eight years with Ralston Purina Co. in its 
sales department. 

He earned a bachelor of science degree 
in animal and poultry husbandry at Ohio 
State University. Married, the new sales rep- 
resentative is the father of two children and 
a resident of Greensburg, Ind. 


Sycamore (Ill.) Feed Mill has joined the 
Swisher franchise system of feed mill op- 
eration. 
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Minnesota Linseed 


MAKE QUALITY RATIONS WITH MINNESOTA LINSEED MEAL 


There’s a 
A 30% Beef Finisher For the best bloom and the best market grade QUALITY ; 
based on quality Purdue make sure you use Minnesota brand linseed oil DIFFERENCE: 
rete meal and feed a high energy fattening ration. 
High grain rations provide more energy per 
Dehydrated alfalfa meal.... 140 pound for prime finishing than roughage rations. 
Liquid molasses...........6. 140 Your customers can depend on Minnesota 
Linseed Meal. In your own formula, with the 
Urea (262% protein equiv). 50 Purdue formula—or by the bag for feeding 
straight—it provides time-tested mucin that 
(4,540,000 U.S.P. units A gives feeder stock a blue-ribbon bloom. Make 
and 567,000 U.S.P. units it your “first choice” suggestion when your 
dita 00; | Customers want more milk or a higher market 
? price for their cattle, sheep and hogs—or a 
MAKES A PROVEN FORM 
va ribbon at the show. , 


fo meal, pellets or grit—write, wire or phone us Lasiethaeaeatae: 
Minnesota tinseep oll COMPANY 


MINNEAPOLIS 21, MINNESOTA @ PHONE SUNSET 8-9011 
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PELLETED VIEW 
Of the News 


The year 1960 rolls to a close with 
ah st of problems for Americans and 
for «il countries with like-minded forms 
of cemocratic government. As this is 
written, Africans are snarling (and 
shovting) at one another. The govern- 
mert of Laos stands on the brink of a 
communist engulfment, and the Jap- 
anese government is fighting (appar- 
ently’ successfully) an onslaught of 
leftist opinion. In England, the labor 
party has girded up its foresight and 
has called for unilateral disarmament 
by the British government — probably 
the most reckless and myopic posture 
ever assumed by a major party in a 
major democracy. Cuba has swallowed 
the communist ideology wrapped in a 
furry gilt package, without apparent 
realization that a return to oligarchic 
feudalism presents no real answer to 
the serious problems Cubans face. Oth- 
ers of our neighbors in Central and 
South America, faced with the same 
problems as the Cubans, are toying 
with similar solutions. 

It seems obvious that the heart of 
the problem of undeveloped or under- 
developed countries, at its base point, 
rests On economic means of food pro- 
duction and an equitable distribution 
of food. In this job, American agricul- 
ture and the American feed industry 
have a big part to play. We can and 
are showing the rest of the world how 
to produce grains, meat, eggs, and milk 
more economically, in better quantities, 
and in better condition than has been 
possible in the past. The ability to buy 
food by the populations of those coun- 
tries would seem to rest largely on the 
ability of free enterprise within those 
countries to raise standards of living, 
to improve education, sanitation, medi- 
cal care, and productivity. 

The United States, about 300 years 
ago, put into effect, and prospered on, 
the first “Operation Bootstrap.” If we 
can succeed in planting this seed of 
self reliance, self-restraint, and self-im- 
pro-ement all over the world, the birth- 
day we so joyfully celebrate this month 
wil’ not have been in vain. 


Merry Christmas 
The Wengers 


Sabetha, Kansas 
> 1960, WENGER MIXER MANUFACTURING 
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Pulse the Industry 


By ELDON H. ROESLER 


WHAT THIS ELECTION MEANS 


Even as this is written, returns in the 
presidential election still are being 

counted. John Kennedy is certain to be 
the new President of the United States, 
but results in some states still are in 
doubt because of the official canvass and | 
the counting of absentee ballots. 


When the final results are tabulated, Mr. 
Kennedy will have become President by the 
narrowest of margins — possibly he will 
tally less than 50 per cent of the total 
vote. 


This means that for every one you can find who voted for 
Mr. Kennedy you will find one person who was for Mr. 
Nixon. It means that President-Elect Kennedy goes into 
office with no such mandate as was piled up by the late 
President Franklin D. Roosevelt. 


It means that the new administration should go slow on 
great labor reforms, additional controls on business, 
and expanded federal spending. The election shows the 
handwriting on the wall that more and more of the 
electorate has swung back to the conservative side and 
is asking that Uncle Sam count his chips before he 
undertakes greater deficit financing. 


It appears that Mr. Kennedy could make a good President. 
He has the qualifications through his political savvy 


and his professed belief in the greatness of the United 
States. 


With proper direction, this country can continue to be 
a proper leader and still maintain sound monetary 
policies. The United States is one of the last havens 
for free people and it will be up to President Kennedy 
to keep it so. 


More than ever, the free peoples of the world will be 

watching what we do. The next four years will be more 
crucial than any of the past eight. The United States 
must continue to show responsible leadership both here 
and abroad. 


‘We hope and pray that President Kennedy and his party 
can give such leadership to us. 
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high protein! 
Guaranteed not less than 
26% crude protein. 


convenient ! 


# Packaged in attractive, 
z clean, sturdy, 50-lb. bags 
Hi with handy tear off tops. 
ji Easy to handle and store. 
% Also available in bulk. 
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HIGH LIFE GRAIN COMPANY 
Milwaukee, Wisconsin 


Exclusively distributed by: 
3s: 
= The New Century 
COMPANY 
tg 3939 South Unien Ave. 
i Chicago 9, Illinois 
Phone: Yards 7-1003 
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Pulse of the Industry 


Hog farmers have never had it so good. Based on the 


Even at that, it is expected 600 million bushels of 


price of corn and the value of pigs, the farmer is 
working on about a 19 to l ratio. In the past, 
most hog farmers thought it wonderful to have a 

12 to 1 ratio; with this kind of attraction it is 
expected that more and more farmers with corn will 
choose to put it through livestock rather than sell 
it on the market. This will mean a chance for 
enterprising feed men to sell a feeding program and 
help the farmer realize the greatest return from 
his operation. 


Congratulations to Dr. B. Connor Johnson, winner of the 


corn may be turned over to the government this year 
under the loan program. This compares to 530 
million turned over last year. Corn is selling at 
the lowest level in 10 years. 


A total of more than five million head of cattle and 


$1,000 award in research offered by the American 
Feed Manufacturers association. Dr. Johnson is 
professor of animal biochemistry at the University 
of Illinois and was selected for the award by the 
Society of Animal Production. He is a native of 
Saskatchewan, Canada, but took his doctor's degree 
at the University of Wisconsin. 


Walter C. Berger completes a long period of distinctive 


calves were on feed Oct. 1, according to USDA. This 
is only one per cent over a year ago, but figures 
Show a heavy shift to feeding operations in the 
western state area. 


Strong support for voluntary unionism as compared to 


government service as the year ends. He is admin- 
istrator of the Commodity Stabilization service but 
leaves this post as the new administration comes 
in. Prior to his present government service he was 
also president of the American Feed Manufacturers 
association. Mr. Berger is respected highly in 
government circles and also in industry as a capable 
and fair administrator. He successfully resisted 
pressures from all sides in order to do an honest 
and equitable job in behalf of the taxpayers of the 
United States. When he leaves the government, it 
will be hard to find a man to replace him who will 
have the full knowledge of agricultural affairs 
such as possessed by Mr. Berger. 


compulsory was evident in the recent elections, 
according to the National Right-to-Work committee. 
It reports that the number of important gains among 
candidates pledged to the voluntary principle is 
encouraging and reflects a strong interest in this 
movement at the grass-roots level. The committee, 
however, realizes that it has a big fight coming in 
the next congress. 
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LINSEED 


OLD PROCESS EXPELLER 


OIL MEAL 


32% PROTEIN 


INGREDIENT - LINSEED O11 MEAL 


H SPENCER KELLOGG AND SONS, INC 


PREMIUM RESULTS 


at the market place 


For best results on the farm or at the market, the choice is 
SPENCER KELLOGG’S OLD PROCESS “‘expeller’’ LINSEED OIL MEAL. 
This is the meal containing natural, unsaturated fat 

(left in... forming an integral part of the meal particle). It is the meal 

which provides healthier appearance, better bloom, 


premium conditioning and customer profits. 


SPENCER KELLOGG’S OLD PROCESS “expeller” LINSEED OIL MEAL... 
TODAY’S STANDARD OF COMPARISON! 


SM@EES SPENCER KELLOGG’S MEAL SALES OFFICES 


etic, ie. Bellevue 482-8201 Buffalo TL 2-5850 Decatur 429-5365 Des Moines CH 4-7 291 
Pci nce Long Beach SP 5-3236 Minneapolis FE 1-5971 Philadelphia PE 5-£787 


SPENCER KELLOGG AND SONS, INC. 


BUFFALO 5, N. Y. 


SPENCER KELLOGG MILLS: Edgewater, N.J. Bellevue, Ohio Chicago lll. Decatur, Ill. Minneapolis, Minn. Des Moines, lowa, £1 Centre, Calif. Long Beac’.. Cell. 
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SELLING e 


Rapid changes in the form and na- 
ture of the livestock-producing indus- 
tries they serve pose both headaches 
and challenges to feed manufacturers. 
A new approach in selling, catering to 
specialized livestock groups, may be 
necessary, the Sales Clinic conductor 
feels. This is his theme this month. 


Feed manufacturers are asking them- 
selves some pertinent questions these 
days. They are faced with a fast-chang- 
ing industry and they are wondering 
what it will take to keep pace in sell- 
ing and servicing customers of the 
future. In nearly every section of the 
country the following developments 
have taken place or are in the process 
of development: 


1) Contract farming, where profit 
margins are forced down to the point 
that commissions paid to salesmen in 
the usual amount are not feasible. 
Consequently, this poses a question as 
to the amount of service the salesman 
can offer and still hold the account. 

2) On-the-farm mixing, which 
threatens’ to reduce tonnage volume 
witiout a commensurate increased 
prc fit margin on the concentrates or 
lov volume premixes purchased by the 
fee ler-mixer. 

) Independent, specialized ‘feeders 
wh > are well educated and informed 
(s netimes with more savvy than the 
fee! man) operating big farms, de- 
me iding more service than the feed 
m: \ufacturer is geared to perform. 

Vhat’s the answer? Actually, the 
fo: going represents three distinct situ- 
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Ralph Everett Sales Clinic 


May Need New 


Types Salesmen 
In the Near Future 


ations, although a combination of all 
three opportunities sometimes is 
found in one geographical area. The 
writer suggests the word “opportuni- 
ties” rather than “problems,” because 
we are going to develop positive assets 
from these situations rather than stum- 
bling liabilities. Those who prefer to 
act like the ostrich and stick their 
heads in the sand will have rough 
going. 

We all can remember when people 
said contract broiler growing wouldn't 
work but it did. Now, a good share of 
the laying flocks are on contract. It 
can be proven that a high percentage 
of farmers can’t afford a farm mixer 
because of the economics involved. 

It also can be proved that a high 
percentage of farmers can’t afford a 
combine but farmers still own them 
and continue to buy them. Will the 
same principle hold true for on-the- 
farm mixing? 

The writer believes a certain per- 
centage of farmers will buy mixers and 
will not be argued out of the purchase 
by logic. Every year we see the growth 
of the independent, specialized feeder 
buying and leasing adjacent land and 
equipment. This type of buyer is go- 
ing to be with us and we'd better gear 
up to serve him. This individual is dif- 
ferent from what we've been used to 
because of his thinking, his needs, his 
job requirements, and his investments. 
He is a mass producer, a shrewd op- 
erator. 


Some Possible Solutions 

1) Develop separate, specialized sales 
forces for particular species. These 
men would travel the same territory as 
other company specialists calling on 
and acting as consultants to the seg- 
ment of the industry they had been 
trained to serve, 


2) Add specialists to aid the regular 
salesmen in servicing large accounts, 
with the salesmen making only enough 
calls on the producer each year to see 
that he is satisfied and kept sold. 


3) Upgrade the present sales force 
to be specialists in more than one spe- 
cies of livestock or poultry. Unfor- 
tunately, this hasn’t proven too suc- 
cessful. Salesmen tend to become im- 
mersed in either poultry or livestock 
and find it difficult to center their at- 
tention on any species other than 
their “first love.” 

4) House accounts handled by spe- 
cialists. This may sound like a “dirty” 
term to many people in the feed in- 
dustry but it is an old and proven 
method in many industries. 


No One Is Best 

It is impossible to state which meth- 
od should be followed by every manu- 
facturer. Trade areas differ and what 
will work satisfactorily for one area 
may not work for another area. Care- 
ful study should be made of the mar- 
ket to be served before making abrupt 
and sometimes costly changes. 

In any event, we will have to face 
the fact that it costs money to service 
a customer properly and that the allo- 
cation of selling and servicing time to 
the customer group must be more care- 
fully planned than ever before. 


(Concluded on page 30) 
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Hauling its bulk feed from the man- 
ufacturer to its plant in steel bins of 
one-ton capacity has proved highly 
successful for a western Illinois custom 
feed operation. The concentrate then 
is unloaded for processing with farm- 
ers’ grains or delivered directly to 
feeders in the firm’s two bulk delivery 
trucks. 


Parrish Feed & Service of Osco, 
Ill., 15 miles southeast of Moline, owns 
19 of the bulk tote bins, each of which 
weighs 350 pounds when empty. The 
boxes measure 43 inches square and 
are six feet high. They were custom- 
made for Ralph Parrish and Don Wel- 
born, co-owners of the company. 

The smail-town concern hauls all the 
feeds it sells in its own 17!4-ton semi- 
trailer unit from the main plant of 
Kent Feeds, Inc., at Muscatine, Iowa. 
Osco is about 50 miles from Musca- 
tine. Mr. Parrish calculates that it 
costs his firm about $2 a ton to haul 
the feed from Muscatine, against a 
charge of about $4 a ton were the 
manufacturer to do the hauling. 

Parrish Feed operates two bulk de- 
livery units of its own. One is a Pak- 
master seven-ton body for exclusively 
bulk deliveries; the second truck is of 
four-ton capacity and can haul both 
bulk and sacked feeds. 

Bulk feed currently accounts for 
about half of the partners’ tonnage. 
Hog rations predominate, accounting 
for about 70 per cent of total feed 
volume. Beef feeds come next, at some 
20 per cent, followed by poultry at 
eight per cent and dairy rations at 
about two per cent. 

Ralph Parrish has been in the feed 
business at Osco since June, 1954. 
Five years later — in July, 1959 — he 
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PRODUCTION 


Illini Feed Firm Uses 


Tote Bins 
Cut Handling Costs 


By BRUCE W. SMITH 
Reported From Osco, Ill. 


DESIGNED to hold a ton of feed each, 
these bulk tote bins weigh 350 pounds 
when empty. They measure 43 inches 
square and are six feet in height. 

The bins were custom-designed, with the - 
particular requirements of Parrish 

Feed & Service, Osco, IIl., in mind. 

They are used for hauling bulk concentrates 
and other feeds from the primary supplier. 


and Mr. Welborn put their new $65,- 
000 feed mill into operation. 

“We had to add milling equipment,” 
Mr. Parrish declared. “The handwrit- 
ing was on the wall and it indicated 
clearly to us that our future as a re- 
sale unit only was most limited.” 


The well-equipped Parrish Feed & 
Service plant includes the following 
machinery: 

100-horsepower Blue Streak 

hammer mill 

Four-ton Blue Streak mixer 

Two-ton Blue Streak mixer 

25-foot dual-degree Prater drag 

feeder 


Zip corn sheller 

Prater molasses blender 

Roskamp huller & roller 

Roskamp roller mill 

Universal elevator 

Two Huss & Schlieper elevator legs 

H & § distributor 

Deere batch-type drier 

The Parrish feed mill has eight 14 
ton overhead bins for storage of fin- 
ished feeds. Steel molasses storage is 
provided for 25 tons of blackstrap. 

“Molasses is a mighty important 
profit-maker for us,” Partner Wel- 
born reported. “During a busy month 
last summer, we averaged a ton a day 
addition of molasses to hog feeds.” 


Nature of Business 

Besides its headquarters plant at 
Osco, Parrish Feed & Service oper 
ates a retail outlet at Geneseo, Ill. 12 
miles from Osco. The branch unit was 
started in 1956. 

From its two locations, Parrish Feed 
& Service ranges out some 20 miles in 
all directions. Among its steer feed 
customers, the largest feeder averages 
some 200 head throughout the year. 

Ralph Parrish and Don Welborn 
handle bulk feed deliveries themselves, 
devoting a substantial amount of tim 
to resale and promotional work in the 
field. They both aggressively carry on 
a program of feeder education, re :son’ 
ing, in Mr, Parrish’s words, “On sat’ 
isfied customer's unsolicited pra‘ se is 
an extremely valuable promo: 
aid.” 

Prior to becoming partners at ‘ )sc0, 
Mr. Parrish was in the implement us‘ 
ness at nearby Orion, IIl., anc Mr. 
Welborn was bookkeeper for an uto 
mobile agency. They divide the’> ax 


(Continued on pa: » 25) 
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(diethylstilbestrol premix) 


BEEF GAIN BOOSTER 


35 college tests prove there is no difference in grade 


and dressing percent between cattle fed Stilbosol 
and those not fed Stilbosol. 


feed for grade 
Stilbosol 


This is easy. Start with good stock, 
follo.y good management practices, feed 
your cattle a good ration plus Stilbosol- 
forti' ed supplements. Then sit back, 
wate 1 your cattle put on weight . . . and 
watt. Good, Choice or Prime is simply 
am tter of time (beef animals must 
mati re to grade well and only time can 
do t is job). Stilbosol does not shorten 


the feeding period . . . but it does enable 
you to market more beef in the same 
period of time (15% more on 10% 
less feed). 


Once in a while, you may hear that 
carcass quality and dressing percent are 
lowered by the use of Stilbosol. This is 
nonsense. Stilbosol actually does not 


After six years, Stilbosol (most thoroughly tested 
feed additive in the world) continues to give 
feeders an extra 15% gain on 10% less feed. 


AVERAGES 6.6 | 6.6 |60.4/ 60.4 
No. Federal Grade | Dressing 
Testing 
Tests | sti | Sti Stil. 
Colo. Corn-barley 1 7.0 69 | 588 586 
Colo. Corn-milo 1 77 1632 618 
Colo. Corn 1 7.3 8.0 | 60.4 61.0 
Fla. Corn-citrus 2 PGES: 
Fla. | Corn-molasses 1 7.2 62 | 614 61.3 
Fla. Corn 1 3.5 35 | 599 60.6 
Ul. Corn 1 89 81 | 64.4 63.4 
Ind. Corn 1 7.3 66 _-_ — 
lowa Cor 8 7.3 7.2 | 60.3 60.2 
Ky. Corn silage 1 40 40 | 589 59.4 
Mich. Corn 2 SF £3 61.9 62.0 
Minn. Corn 1 7.7 7.0 | 59.7 59.0 
Nebr. Corn 1 88 86 | 64.0 63.2 
N.C. Corn 1 74 76 | 606 584 
S. Dak. Corn 1 7.1 #74 | 59.7 59.7 
Tenn. Corn 3 43 53 | 56.3 55.6 
Ga. Cottonseed hulls 1 3.6 4.1 | 55.0 563 
lowa Stalk silage 1 7.0 66 | 61.3 61.5 
Okla. Sorghum silage 1 63 68 | 608 60.5 
bg Sorghum silage 1 5.6 56 | 625 62.7 
ex. 
Tech. Cottonseed hulls, 
loose 1 5.0 4.7 | 63.4 63.6 
Tex. 
Tech. Cottonseed hulls, 
pelleted 1 6.0 59 | 624 65.2 
Va. Grass pasture 1 - -- 55.0 55.5 
Wyo. Beet pulp-hay 1 a 58.7 58.5 
*Grades based on following numerical values: 8— 
Choice; 7—Low Choice; 6—High Good; 5—Good; 
4—Low Good; 3—High Standard; 2—Standard. 


affect the carcass grade or quality of 
cattle one way or the other. These col- 
lege tests, charted above, provide am- 
ple scientific evidence. Stilbosol does one 
thing and does it well. Stilbosol helps you 


make more money. 


Stilbosol is Elanco Products Company's trademark for diethyl- 
stilbestrol premix which is manufactured and sold under 
exclusive license granted by lowa State College Research 
Foundation, Inc., under its U.S, Patent No. 2751303. 


\akers of Hygromix® (S. hygroscopicus fermentation products) * Streptomycin Sulfate * Vitamin B12 * Micro-Pen® (special coated procaine penicillin G) 
LANCO PRODUCTS COMPANY « A DIVISION OF ELI LILLY AND COMPANY « INDIANAPOLIS 6, INDIANA 
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the appointment of 
BOWMAN FEED PRODUCTS 


as exclusive distributor for NORTH AMERICA 


Not to be confused with domestic Kelp products. 
Its formula and resultant feeding effects are entirely different. 
Its lower cost makes it very economical. 


A Micro-Mineral Feed Ingredient for 


POULTRY-TURKEY-BEEF-DAIRY 
SHEEP & SWINE FEEDS 


University and commercial laboratory tests consistently show a higher 
growth when “Algit,’’ Norwegian Kelp is used. 

A recent poultry control feeding test on chicks showed 5% growth 
increase in eight weeks, consuming 212% less feed. 

All other dietary factors were optimum. 


Imported only by Qu AL ry 
NORWEGIAN EXPORT-IMPORT CO., LTD. 


GOVERN. 
AGRIC. CONTROL 


Write or Wire for Technical data and Prices a 


FEED PRODUCTS, 


130 Central Ave., Holland, Michigan 
220 East 42nd St., New York 17, N. Y. 


_ 600 South Michigan, Chicago 5, Illinois 
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Their monthly newsletter to feeders 
is an excellent promotional device for 
two progressive Golden state milling 
companies. The firms have built their 
mailing list for the publication with 
care, and readership is proving ex- 
cellent. 


An attractive little paper, Hill's 
Mills Reporter, published monthly 
and distributed to a mailing list of 
3,000 customers and prospects, is do- 
ing an excellent job of fostering rela- 
tions for its sponsors, Golden Eagle 
Milling Co. and G. P. McNear Co., 
both of Petaluma, Calif. 

Golden Eagle dates back to 1888, 
when H, T. Fairbanks purchased a 
small mill which had been built three 
years earlier and gave it the Golden 
Eagle name. 

Since that time, the milling com- 
pany has been continuously owned 


WI LIAM HILL 
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DOLPH B. HILL JR. 


SELLING 


Newsletter Carries 


Program Feeders 


By PAUL B. NEES 
Reported From Petaluma, Calif. 


and operated by Mr. Fairbanks and his 
descendants. Members of the Hill fam- 
ily, who now control the operation, 
are grandsons of Mr. Fairbanks’ 
daughter. 

These men are Dolph B. Hill Jr., 
president since the death of his father, 
Dolph Sr., in 1959; Lewis M. Hill, 
secretary; and William F. Hill, treas- 
urer. Edwin H. Durr is’ vice president. 

In 1958 the Hills bought another 
Petaluma milling company, G. P. Me- 
Near Co. This concern is even older 
than Golden Eagle, having been in- 
corporated in 1860. 

While the two mills still operate as 
separate entities, various ways have 
been devised to effect savings through 


-the joint ownership. Each of the two 


milling companies is listed by the Peta- 


LEWIS M. HILL 


luma chamber of commerce as among 
the 10 largest manufacturing firms in 
the city. 

Petaluma is a thriving city of some 
15,000 population, located at the top 
of San Francisco bay. It is 37 miles 
distant from San Francisco, with which 
it is connected by the famous Golden 
Gate bridge. 

While Petaluma is not directly on 
the bay, it is connected with an arm 
of it by Petaluma river, which is nav- 
igable for barges and small motor- 
boats. 

Petaluma has overnight barge serv- 
ice to San Francisco and other bay 
ports, and the milling companies and 
other manufacturers thereby effect 
savings in transportation costs. 


Covers Eight Acres 

The Golden Eagle milling property 
covers eight acres of ground in down- 
town Petaluma. It extends along Peta- 
luma river, with barge service right 
to the mill dock. 

Rail sidings of two subsidiary lines 
of the Southern Pacific also serve the 
viant. Despite the good water and rail 
facilities, both incoming and outgoing 
shipments now are made largely by 
truck. 

The Golden Eagle operation started 
in flour milling, but was converted to 
feed production many years ago. One 
flour milling sign still on the mill re- 
calls those old days. 

While the old four-story brick 
building erected before the turn of 
the century still houses the milling 


(Continued on page 27) 
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BEFORE YOU 
CONTRACT FOR 
ANOTHER 
SHIPMENT OF 
FEED 


PHOSPHATE... 


check the 


margin of 


— the equivalent Of Compared to beta tricalcium phosphate 
— the reference standard — Dynafos 


IT TAKES » 


1.08 LBS. OF 
20 UNITS OF P* has an average biological value of 108. 18.5% DICALCIUM PHOSPHATE 
This increase in usable phosphorus is yy OR 
4 directly related to the greater water- 1.54 LBS. OF 13% BONE MEAL 
for the price soluble phosphate content of Dynafos. OR 
As a result you can add the equivalent 2.04 LBS. OF 14% IMPORTED 
of 18.5 of 20 units of available phosphorus to ROCK PHOSPHATE 
your feeds at the current cost of chem- OR 
ically guaranteed 18.5% products by 7.40 LBS. OF 9% 


using Wren, you sig your THe 
"PHOSPHORUS IN ONE POUN: 

Dynafos — today’s bes OF DYNAFOS. 
ity, best bargain phosphate. 


*As compared to beta tricalcium 
phosphate reference standard 


FEED INGREDIENTS DEPARTMENT IMC 


INTERNATIONAL MINERALS & CHEMICAL CORPORATION \~* 


F1-4-01 ADMINISTRATIVE CENTER, OLD ORCHARD ROAD, SKOKIE, ILLINOIS, YORKTOWN 6-3000 *TRADEM 


Sales Agents: EASTERN AREA: GRANDONE, INC., P.O. Box 365, Norwood (Mass.} « SUNSET FEED & GRAIN CO., INC., Buffale ® GETKIN-MOYER, INC., Norristo 
* A. G. GREENE COMPANY, Charlotte (N. Carolina) * EDWARD E. SMITH COMPANY, Atlanta © E. A. CARTER BROKERAGE COMPANY, Tampa. CENTRA: 
BULLARD FEED COMPANY, Chicago * GOOD LIFE MINERALS, INC., Effingham (uu) ¢ JOHN F. YOUNG COMPANY, Cincinnati * R. D. ERWIN CO 
Nashville © CHAS. F. WILLEN CO., INC., Birmingham (Ala.) °* STANDARD SALES COMPANY, Meridian (Miss.) * The VITA PLUS CORPORATION, Madison 
MIDWEST AREA: BLOMFIELD- SWANSON, Minneapolis W. P. MANN SALES CO.,.Omahia M.A. McCLELLAND COMPANY, Kansas B.A. 
COMPANY, Fort Worth. WEST COAST: JAMES FARRELL & COMPANY, Seattle * JAMES FARRELL & COMPANY, Compton (Calif.). CANADA: N. D. HOGG LTD., 
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Tote Bins. 


(Continued from page 20) 


sig) ments so that Mr. Parrish is re- 
spo xsible for mill production and out- 
sid. sales and Mr. Welborn the office 
anc inside sales, 


Use Grain Bank 

larrish Feed & Service provides 
16, 00 bushels of grain bank storage 
anc has found the grain bank con- 
cep an excellent business stimulator. 
Lar ‘er feeders who want to switch to 
bul. are supplied with wooden bins 
cusom-made by the firm at actual 
cos’. The bins are standardized at 
eight by six by three feet. 

Four full-time and two part-time 
workers round out the personnel for 
Messrs. Parrish and Welborn. In nor- 
mal times, the firm’s big semi makes 
three trips a week to Muscatine to 
pick up concentrates and complete 
feeds. Often this is accelerated to a 
trip a day. Once the loaded semi re- 
turns to Osco, it is placed at a special 
dock adjoining the warehouse. The 
steel bulk bins are unloaded with a 


BRIGHTLY painted in orange and red, 
the big storage tanks at Parrish Feed 

& Service loom on the horizon of tiny 
Osco, Ill. At right, the firm's big 
semi-trailer is being unloaded of its 
cargo of sacked rations and tote bins 
of bulk feeds. In the foreground is 

the firm's batch-type grain drier. 
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powered fork truck, with sacked feeds 
all palletized. 


Supplier’s Services 

Both Mr. Parrish and Mr. Welborn 
are pleased with the well-rounded pro- 
gram of service and education offered 
by Kent. They rate highly Don Con- 
roy of Monmouth, IIl., their Kent 
salesman. 

The partners have utilized the man- 
ufacturer’s research facilities to excel- 
lent advantage and periodically take 
groups of their feeders to visit the 
Kent layout. 

A large round table in the office of 
Parrish Feed & Service is a community 
headquarters for farmers. There’s al- 
ways plenty of hot coffee — the firm 
has four electric coffee-makers in con- 
stant use — and a warm, comfortable 
area for visiting. 

Frequently a feeder who has brought 
in his own grain for a custom job will 


RALPH PARRISH & DON WELBORN OF OSCO, 


ILL. 
Investing in a modern mill has paid big dividends. 


sip coffee while his feed is being proc- 
essed. About 35 per cent of the total 
feed tonnage is processed in the Par- 
rish plant. Osco is a town of 500 situ- 
ated in the heart of a high basin of 
fertile land. 


Veterinary Relations 

“We are on the best of terms with 
our local veterinarian,” Ralph Parrish 
declared. “He doesn’t sell feed and we 
lay off the sale of medicinals.” 

Similar good relations have been ex- 
perienced with vocational agriculture 
teachers in the firm's trading territory. 
The company always is ready to lend a 
hand to worthwhile farm youth proj- 
ects. 

Both independent and cooperative 
firms provide brisk competition for 
the Parrish organization, but its steady 
growth indicates that it is more than 


(Concluded on page 33) 


boiled the entire Baciferm story 
down 119 words 


Baciferm zinc bacitracin antibiotic supplements are made by 
CSC’s exclusive patented process. Baciferm is remarkably effec- 
tive at both low levels and high levels in all broiler, layer, turkey 
and swine feeds. One ‘‘secret’’ of Baciferm’s singular perform- 
ance is its ‘‘selective activity’’—its special ability to control 
secondary invaders without harming the beneficial nutrient-pro- 
ducing bacteria . . . to safeguard flocks and animals during stress 
periods . . . and to stimulate growth and contribute to maximum 
meat and egg production. 


Baciferm is economical—it really saves you money. And Baciferm 
offers superior stability — it holds its full antibiotic value right 
through shipping, storage, mixing, and pelleting. One more fact: 
more and more feed manufacturers are switching to Baciferm 
because it’s good business to do so. 


ANIMAL NUTRITION DEPARTMENT 
COMMERCIAL SOLVENTS CORPORATION 


260 MADISON AVENUE, NEW YORK 16, NEW YORK 
IN MEXICO: Comsolmex, S A. Mexico 7, D. F. 
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—Golden Eagle. 


(Continued from page 23) 


oper tion, additional facilities have 
heer built from time to time, and the 
plan and its equipment kept up-to- 
date by yearly modernization. The 
| oper ition now is largely push-button. 
“Dairy feeds are 60 to 65 per cent 
of «ur production,” Lewis Hill ex- 
plain ed. “However, we make a full 
range of feeds for all types of live- 
soc, including poultry, turkey, calf, 
shee, hog, horse, rabbit, and dog.” 
The registered name of the Golden 
Eagle formula feeds is Gemco. Most of 
the sacked feeds are bagged in burlap. 
The sacked feeds still go out in great- 
est volume, but Mr. Hill commented 


MANAGEMENT centered in the 


Hill family team is responsible for 


these three major units at Petaluma, 
Calif., 37 miles from San Francisco. 

At top is the Golden Eagle mill and in 
center the McNear plant. McNear's offices 


and retail store are pictured at bottom. 


that the trend is definitely to bulk de- 
livery. 

The Golden Eagle mill presently op- 
erates five bulk trucks and 15 for 
sacked delivery. All feed deliveries are 
made by truck. The trade territory ex- 
tends south into the San Francisco 
area, and approximately 100 miles 
north from Petaluma. 

“The bulk of our business is retail, 
with sales made directly to dairymen 
or other livestock feeders,” Mr. Hill 
said. “We have some dealer outlets, 
but these are mostly small family-type 
stores that sell feed on a cash-and- 
carry basis.” 


Big Retail Unit 

There is a large retail department at 
the mill, with a dock so long that 12 
to !5 cars or trucks can be served at 
one time. Branch stores and ware- 
houses are also operated at Sebastopol 
anc Willits, Calif. 
hile the rolling country around 
Pet luma is great for cattle grazing, not 
a <-eat deal of grain is raised in the 
im ediate area. Most of the grain used 
to »roduce Gemco feeds comes from 
S: -amento river valley, 90 miles to 
the east, 

‘olden Eagle now has storage fa- 
cil ies for 4,000 tons of grain, while 
M Near company storage amounts to 
ne ‘ly 5,000 tons. The two mills co- 
op cate closely in the operation of 
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these storage facilities. 

There seldom is a time when facili- 
ties are not being added, enlarged, or 
improved at the Golden Eagle mill. 
At the time of this visit, receiving bins 
were being put in to hold an addition- 
al 500 tons of concentrate. Six new 
holding bins for finished feed, with a 
capacity of 100 tons, are being con- 
sidered. 

Formula feed manufacturing at the 
Golden Eagle mill is a batch-mixing 
operation. The mill's equipment in- 
cludes the following: 

Four Jay Bee hammer mills 

Two corn crackers 


Two Jacobson barley rolls 
Two-ton S. Howes mixer 
100-horsepower Sprout-Waldron 
‘pellet mill 
Sprout-Waldron molasses and 
liquid-mixing equipment 
Three Richardson bagging machine; 
All bagged feed products and 
bagged ingredients are palletized and 
handled by fork lifts. A system of 
electric conveyor belts carries finished 
feed from the baggers to the retail 
sales floor, the warehouse, or the 
truck-loading dock. 
An unusual bit of equipment in this 
mill is an installation for the manu- 


27 


7 RETAIL DEE RIMEN 
# 
=|: 
| 
| 
3 
4 


THE FEED BAG—December, 960 


| 
NE 
| 

; ‘ey 3 
= 28 


UNIQUE ANTICOCCIDIAL ACTION 


The chemical structure of Amprot differs completely 
from that of any other coccidiostat—it is similar to that of 
thiamine. At recommended use levels, AmPROL appears 
to interfere with the thiamine metabolism of the coccidia, 
but does not affect the normal thiamine metabolism of 
the chicken. This mode of action is entirely different from 
that of any other coccidiostat in the industry’s history. 


SIGNIFICANT COMMERCIAL ADVANTAGES 


The value of AmprRot can be measured by its efficacy and 
its favorable margin of safety . . . plus the fact that it 
permits attractive weight gains and feed conversions. 
What’s more important, tests to date have not shown any 
significant ability of coccidia to develop resistance to this 
compound—an indication of a most promising role for 
AmproLt—in the management of coccidiosis—for years 
to come. 


_ EFFICACY 


Amprot exhibits important activaty against the. most sig- 
nificant coccidia—especially Eimeria tenella and E. necatrix. 

Carefully checked against 44 strains of seven coccidial species, 
Amprot has demonstrated a favorable pattern of per- 
formance under a variety of conditions. 

And in laboratory comparisons with mixed infections of 
ceca! and intestinal coccidiosis (E. tenella, E. necatrix, E. 


acerv::lina and E. maxima), AMPROL gave more protection than 
other coccidiostats. 


PRODUCTION PERFORMANCE 
Am; has permitted excellent growth and feed effi- 
cien y. Results of a year of experiments under practical, 


com aercial-type conditions have substantiated the labo- 
rate y findings. 
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NOW...FROM THE LEADER 
IN COCCIDIOSIS RESEARCH 


Carefully selected from a massive screening program involving thou- 
sands of compounds, AmprRoL combines a highly desirable balance of 
efficacy and safety. It shows promise of being a truly effective coccidio- 
stat for use in broiler feeds. This latest addition to the Merck family of 
coccidiostats is really new and has undergone intensive study and test- 
ing, using the most advanced methods. It is the first coccidiostat evalu- 
ated against seven species of chicken coccidia. 


Compared with controls, broilers on Amprot showed 
higher final weights, with favorable feed conversions. 


CONSISTENT PERFORMANCE 


In the tests, birds were exposed to four consecutive gen- 
erations of ten virulent.strains of E. tenella. This “killer” 
coccidial species did not develop significant resistance to 
AmproL. Based on these and subsequent tests, it is antici- 
pated that Amprot will give consistently good protection 
under most field conditions. 

SAFETY 


AmpPROz is well tolerated up to four times its suggested use 
level of 0.0125%. Side effects noted above a 0.05% level 
are specifically related to thiamine-depletion, and are 
quickly reversible by giving thiamine. This simple correc- 
tive procedure is unique with AmPROL. 

Layer and breeder feeding trials indicate that recom- 
mended use levels of AmprRoOt will not affect egg quality, 
egg production or hatchability. 


No toxicity is observed when feeds containing AmPROL 
are fed to cattle, sheep, swine and dogs. 


USE LEVELS 


The recommended use level for most field conditions is 
0.0125%; where adverse conditions and less sensitive 
strains of coccidia prevail, the 0.025% level should be 
employed. 
FURTHER INFORMATION 

Reference data on the use of Amprot in broiler feeds are 
available in a technical service bulletin. 

Fer more details, or to place your initial order, contact 
your Merck representative or write to Agricultural Prod- 
ucts, Merck Chemical Division, Merck & Co., Inc., 
Rahway, N. J. 


(amprolium) 


*IRADEMARK OF MERCK & CO.. INC. FOR ITS BRAND OF AMPROLIUM 


© 1960, MERCK & CO.. INC. 
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facture of Breedexx. This is an addi- 
tive for dairy rations developed by the 
Golden Eagle staff. It has been in 
production about four years, and dairy- 
men report excellent results from 
feeding it. 

Breedexx is made by a fermentation 
process. The installation for making it 
consists of a series of good-sized tanks 
inside the mill. The product is pumped 
into the dairy ration by the liquid- 
mixing machine. 

Extensive tests have proved that 
Breedexx increases conception rates, 
builds herd health, and increases milk 
productions. Its cost is very slight. 
Both the Golden Eagle and the Mc- 
Near mills are using Breedexx, termed 
“the payoff additive,” in the manufac- 
ture of dairy feed. 

Golden Eagle has six salesmen in 


the field; McNear has five. All are 
well-trained specialists who do far 
more than merely write orders for 
feed. They call on feeders regularly, 
give plentifully of their time, and 
help in every possible way to keep 
herds and flocks healthy and make op- 
erations profitable. 

The feeds of both these long-estab- 
lished mills carry a lot of prestige in 
the area, and the Hills constantly are 
working to maintain this reputation 
and make new friends. 

The names and the products of the 
two mills are kept before the feed-buy- 
ing public by advertising in farm pa- 
pers circulating in the area, and by 
localized advertising in Petaluma and 
other newspapers in the trade territory. 

One thing that builds good will for 
the Hill mills is their interest in and 
support of the work of 4-H clubs, Fu- 
ture Farmers of America, and other 
farm organizations of the area. The 
work with the younger folks is es- 
pecially helpful in building for the fu- 
ture and assuring continuing success 
for the firms. 

The Hill's Mills Reporter, men- 


tioned earlier, is a particularly valu-. 


BURLAP is the popular container 

at Petaluma for both ingredients 

and finished feeds, as top photo 
shows. Center view shows sacks of 
feed coming from the mill to terminal 
point in the retail department. 

Part of the Breedexx production unit 
is shown in the third photograph. 


able link in the public relations pro- 
gram. 

It is not a hard-sell paper. Aside 
from a few small ads for the mill's 
products, its space is devoted to 4-H 
club and other farm organization activ- 
ities, and news bits about dairymen 
and livestock growers of the area. 

The little four-page paper is attrac- 
tively prepared and well illustrated 
with photographs of club and farm 
activities. Its wealth of personal-inter- 
est material assures full readership 
and makes those on its mailing list 
look forward to its arrival each month, 
which is splendid advertising for the 
mills. 


Steers Need Supplement, 
Cunha Tells Feeders 


Making sure cattle are fed the extra pro- 
tein supplement they need is the best in- 
vestment a cattleman can make this winter, 
according to Dr. T. J. Cunha, head of the 
Florida agricultural experiment station’s ani- 


—Ralph Everett 


(Continued from poge 19) 


Furthermore, I am certain our jp. 
dustry as a whole will need to place 
greater emphasis on the employment 
of a higher-quality sales force than it 
has in the past. We can’t afford the 
sloppily-dressed, haphazard individual 
who flits from pillar to post Wasting 
his time and his customer’s time call. 
ing on “good old Joes.” 

We must have the type of salesman 
who immediately conveys the concept 
of the businessman - salesman — the 
kind of man who knows where he 
wants to go and knows how to get 
there through rendering a business. | 
like service to a carefully-selected cus. 
tomer group which will justify the 
time and expense of rendering proper 


service. 


mal husbandry department. 

Dr. Cunha reported that lack of protein 
still is one of the most common nutritional 
deficiencies encountered in his state in 
winter. Cattlemen, he added, can expect $2 
in increased returns for every $1 spent for 
protein supplementation during the cold 
months. 

“Protein deficiency costs cattlemen a 
great deal of money,” Dr. Cunha asserted. 
He added that cattle which lack sufficient 
protein lose weight, do not produce regular- 
ly, and wean smaller calves. 

Appetite of cattle increases through prop- 
er protein supplementation, the expert said, 
noting that the forage they eat is utilized 
better because of the extra protein they are 
getting. Tests show, Dr. Cunha warned, that 
inadequate protein causes failure of cows to 
come into heat and even to become preg: 
nant. 


Illini Researchers Test 
3,000 Strains of Oats 


In its efforts to prevent further major 
losses in oats, the University of Illinois has 
tested more than 3,000 strains of the grain 
from all over the world for their ability to 
withstand attacks of yellow dwarf disease. 
Last year the disease ruined [Illinois oats 
worth 25 million dollars. © 

The 1960 crop was not so severely dam: 
aged but university researchers pointe.’ ou: 
that potential damage cannot be underesti- 
mated. Hardest hit this year, they said, were 
the northeastern states. 

Spread by nine species of aphids. the 
disease-producing virus is called barle yel- 
low dwarf virus because its affects wer’ dis 
covered first on barley. The virus is n« ther 
seed nor soil-borne, as nearly as ce be 
determined now. 

Yellow-green blotches appearing neo the 
tips of leaves then enlarging and exte: ‘ing 
downward to the stems are early sym; oms 
of the disease. Affected parts of the ‘ant 
may turn red, root systems are dam 4ed, 
and in severe cases the plants die. 
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PURE CRUSHED 


SHELL 


Cal 


FOR POULTRY 
OYSTER SHELL PRODUCTS COMPANY 
ALABAMA 


a Needed Wherever 
{| PILOT Jj There Is a Flock 
Chickens 


PILOT BRAND OYSTER SHELL 


IN DEMAND EVERYWHERE... ALL OF THE TIME 


PILOT BRAND knows no season. It’s a best seller the 
year ‘round. Poultry raisers have learned that this 
ideal eggshell material helps them get more eggs... 


eggs with stronger shells...eggs that bring top prices 
in the market. 


Constant demand for PILOT BRAND means steady 
sales and profits for you. And we help to bring more 
and more business your way with powerful national 
advertising. 


PILOT BRAND Oyster Shell is uniformly pure calcium 
carbonate... kiln-dried...costs less per usable 
pound. Stock it—display it—promote it! 


Oyster Shell Products Comp ny 


Mobile, Alabama 
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~Bulk Tote Bins . 


(Continued from page 25) 


hold ag its own. 

A: jacent to the salesroom and of- 
a complete automotive service 
iili y, Where the eight Parrish Feed 
vehi es are kept in top-flight condi- 
tion. The fleet includes a station wag- 
on f r local deliveries and for use in 
resal work in the field. 

Lc >king to the future, Parrish Feed 
@ §. rvice maintains a mailing list of 


ALTHOUGH coffee is served primarily 
to customers at Parrish Feed & Service, 


Owners Don Welborn and Ralph Parrish 


have a cup themselves now and then. 


The four coffee-makers shown in 


lower photo are in constant use. 


*60 -ustomers and prospects. Mailings 
ire nade twice a month to the entire 
list, ll directed to customers and pros- 
pect by name. About half the list is 
com osed of customers. 

E ery element in the Parrish Feed 
{-rvice operation is keyed to effi- 
y. Its Prater-designed plant, 
ied by Roland Nelson of the Blue 
k concern, is highly economical 
erate. A single man can produce 
30 ns of finished feed in a half-day. 
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The bulk tote bins typify the new- 
idea approach evident throughout the 
operations of Parrish Feed & Service 
at Osco, Ill. It is clear that Owners 
Ralph Parrish and Don Welborn firm- 
ly believe that the future belongs to 
those who prepare for it. 


New Vaccine Plant Near 


Completion in Maryland 


Nearing completion is Maryland's first 
laboratory for the research and development, 


‘testing, and production of animal health 


vaccines, according to L & M Laboratories, 
Inc., Selbyville, Del., which was formed 
recently to build and operate it. 

Formerly known as L & M Distributors, 
the firm since 1954 has handled poultry and 
dairy supplies and engaged in field vacci- 
nating, debeaking, and diagnostic work at 
Selbyville. It enters its latest field with 
these newly-added specialists as officers, Drs. 
Stephen B. Hitchner and Roland W. Win- 
terfield and George S. Appleton. 


Cooperative Mills Plans 
New Major Feed Plant 


Coopera‘ive Mills, Inc., Baltimore, has 
awarded a contract to Weitz-Hettelsater En- 
gineers, Kansas City, for the construction of 
a 1Y-million-dollar feed plant. Construc- 
tion, which gets underway immediately, will 
take a year for completion. 

The plant includes a mill building, ware- 
house, boiler facilities, service quarters, liq- 
uid storage, and complete loading and un- 
loading accommodations. Designed and engi- 
neered by Weitz-Hettelsater, the plant will 
be capable of producing 35 to 40 tons of 
feed an hour. 

A two-batch type mill, the new facility 
will manufacture a complete line of feeds, 
including mash. pellets, crumbles, scratch 
feed, and dairy feed, it was reported. 


Central Soya Earnings 
Lower by 2.7 Million 


Earnings of Central Soya Co., Inc., Fort 
Wayne, Ind.. were lower for the fiscal year 
ended Aug. 31 by 2.7 million dollars com- 
pared with the similar period a year ago. 
Latest net earnings after taxes were 4.2 mil- 
lion dollars; a year ago they were 6.9 
million. 

Earnings per share this year came to 
$1.50, while those of the preceding period 
reached $2.46. Net sales this year amounted 
to 2.8 million dollars, against 1959’s record 
sales of 2.9 million dollars, according to the 
firm. 


BEET PULP ‘EXPRESS’ 

Recipient recently of a special 50-car 
trainload of sugar beet pulp for use in feed 
manufacture was a Minneapolis feed mer- 
chandiser, I. S. Joseph Co., Inc. Valued 
at $150,000, the pulp was shipped from the 
Red river valley of western Minnesota via 
the Great Northern railway. Reportedly, 
this was only the second entire trainload 
comprising such pulp ever assembled. 


Foxbilt Names Rodgers 


New General Manager 


Wayne A. Rodgers has been named gen- 
eral manager of the Foxbilt & Ames In-Cross 
division of John Morrell & Co. at Des 
Moines. Mr. Rodgers succeeds former 
President E. L. Fox, who has resigned to 
devote his time to other business interests. 

J. K. Lepley, sales manager, has been as- 
signed the additional duties of assistant gen- 
eral manager. Messrs. Rodgers and Lepley 
have been active in Foxbilt management for 
12 years. 


Portable Millers Eyeing 


Own Group in Illinois 


Preliminary steps to create their own state 
association were taken recently by a group 
of portable millers, meeting in Illinois. The 
plan reportedly was an outgrowth of a 
round-table discussion at a seminar on mill- 
ers’ practices and problems in different sec- 
tions of the state. 

Site of the discussion was the home of 
Vice President Les Hendrickson of Myers- 
Sherman Co., Streator, Ill., which sponsored 
the seminar. Temporary chairmen have been 
appointed to determine chartering procedure 
and other matters necessary to actual forma- 
tion of such a group. 

Invited to the seminar, which is expected 
to become an annual event, were operators 
of all brands of portable milling equipment. 
Speakers discussed the sale of molasses and 
supplements, how to take full advantage of 
feed company services, and operation and 
care of equipment. 


Exports of Wheat, Flour 
Expected to Hit Peak 


Exports of wheat and wheat flour from 
the United States in the year which ends 
next June 30 are expected to reach a record 
high of some 550 million bushels, according 
to the Department of Agriculture. Exported 
in 1959-60 were 512 million bushels, USDA 
said. 

The previous record of 549 million bush- 
els was set in 1956-7, the department noted, 
adding that the greatest increase is expected 
in dollar sales to western Europe. Exports 
‘under government programs also are ex- 
pected to rise slightly, the agency said. * 


Doughboy Fish Delivery 
Sets Record for Port 


A record was set recently when a Nor- 
wegian freighter carrying 2,750 tons of 
herring meal from Iceland for delivery to 
the formula feed division of Doughboy In- 
dustries, New Richmond, Wis., docked at 
the inland port of Duluth-Superior, accord- 
ing to the firm. 

Doughboy said the shipment was the 
largest of its kind to come to the port via 
the North Atlantic shipping lanes, the St. 
Lawrence seaway, and across the Great 
Lakes to the Upper Midwest. The product 
was made from fish caught by commercial 
fleets off Iceland, where they were pressed 
and dried by a special process. 
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SPROUT-WALDRON 
ACE PELLET MILLS 


As the pioneer in the design of the vertical ring die machine, 
Sprout-Waldron pellet mill leadership has continued through 
the years to provide the utmost in dependability with design 
features which insure the best in quality pellets at maximum 
production rates and lowest operating costs. 


Whatever your needs may be for a pellet mill — or auxiliary 
equipment — it’s definitely to your interest to write for details 
on Sprout-Waldron Ace Pellet Mills. 


Request Bulletins 165-A and 100-A. 
Sprout-Waldron 


pioneered the 
ring die 
design er 


MUNCY, PENNSYLVANIA, u. S.A. 6°0 


SPROUT-WALDRON OFFERS YOU A COMPLETE LINE OF EQUIPMENT FOR PROFITABLE PELLETING 


CRUMBLIZERS PNEU-VAC SYSTEMS COOLERS GRADERS 
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THE 


ERNEST W. ALWIN, Editor 


Mr. Alwin calls the shots as he sees them, irrespective of 
their political overtones. His Washington magazine column “ 
appears exclusively in Editorial Service Co. publications. 


/OL. XVI NO. 12 


Washington, D.C. 


DECEMBER, 1960 


Goldwater, Rocky to 


Challenge Nixon 


lf Vice President Nixon fig- 
ures on trying for the Presidency 
again in 1964, he has a rough 
four years ahead of him. He will 
nave to hold his own, and per- 
haps do better than that, in a 
relentless struggle for power 
within the Republican party. The 
maneuvering for position, for 
leadership, has already begun. 

On the vice president's left 
flank is New York Gov. Nelson 
Rockefeller, who had hopes of 
getting the GOP nomination this 
year. There's little doubt that he 
now is focusing his attention on 
1964. At first, following the 
election, he refused to acknowl- 
edge that Mr. Nixon, as the de- 
feated GOP candidate, would 
be the titular head of the party 
for the next four years. He slow- 
ly came around, but all the while 
making clear that he intended 
to play a major role in party af- 
fairs. 

On Mr. Nixon's right flank is 
Sen. Barry Goldwater of Arizo- 
na, a conservative and leader of 
conservatives. He feels the vice 
president lost the election by 
swinging too far to the left po- 
‘itically during the campaign. 
de finds Gov. Rockefeller's po- 
‘itical philosophy highly dis- 
asteful, and the senator from 
\rizona can be counted on to 
out every stumbling block he 
an lay his hands on in the New 
‘orker's path. How seriously 
Ar. Goldwater takes himself as 

possible GOP Presidential 
ontender is debatable. But 
here is no doubting his serious- 
ess in trying to force the Re- 


VICE PRESIDENT NIXON 
Has he lost party control? 


publican party to take a more 
conservative line. 

The vice president, who will 
be only 51 when the next Presi- 
dential election rolls around, 
could be in a strong position to 
bid for the GOP nomination 
once again. He lost this election 
by the narrowest of margins. 
Thomas Dewey got a second 
chance against President Roose- 
velt, though he was shellacked 
in their first encounter. 

No one can foresee, of course, 
the events of the coming four 
years. Any of these three men, 
or all of them, could become po- 
litically obsolete in that time. 


Chairmanships— 
See Page 50 


Can Johnson Control 
The New Senate? 


Vice President-Elect Johnson, who 
has been accustomed to wheeling and 
dealing as senate majority leader, is 
the subject of considerable speculation 
among veteran political observers. 
They're wondering how he'll perform in 
harness. They're also wondering wheth- 
er he'll try any of his old tricks in try- 
ing to influence the votes of Demo- 
cratic senators after Jan. 20. I 

There was no one to ride herd: on 
Mr. Johnson prior to the election. As 
majority leader, he called the shots in 
the senate. Until just a few months ago, 
John Kennedy was just another sena- 
tor — and a junior one at that. The 
White House was in GOP hands. The 
Texan, with his acute sense of political 
timing, had remarkable success in 
steering controversial legislation through 
the senate. He was equally proficient 
in sidetracking bills. Senators who 
have had the full ‘Johnson treatment," 
When he was trying to influence their 
votes, claim it was little short of phe- 
nomenal — a combination of cool rea- 
soning, histrionics, wheedling, plead- 
ing, warnings, and what-have-you. 

But the situation has already changed, 
and the transition will become com- 
plete Jan. 20. The orders will come 
from a Democratic President. Some 
Democrats have made clear that they 
will resent any efforts by the Texan in 
his new role to apply his old tactics in 
behalf of or against pending legislation. 

The question, in other words, is 
whether the restless Mr. Johnson will 
find the vice presidency a tame and 
confining job and will seek ways to 
liven it up. The answer may well lie in 
how many duties outside the senate he 
is given by Mr. Kennedy. 


There will be fewer "farm votes" in 
the house after the 1962 elections. 
Nebraska, lowa, Kansas, Missouri, Min- 
nesota, and Illinois each will have one 
less seat. Each of these states gained 
population in the decade between 1950 
and 1960, but not enough to keep pace 
with the rest of the country. The 1960 
census confirmed the disparity and set 
the stage for the re-allocation of house 
seats. 


(The “inside page” of Washington Millwheel this month is page 50.) 
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HOW SHOULD YOU EVALUATE THp 
COST OF A GROWTH STIMULANT; 
BY INITIAL COST, OR BY RESULTS 


When a growth stimulant increases weigh 
in marketable birds so that the improvement i 
worth many times the initial cost of the growt 
stimulant, it’s obviously a good investment. And 
when that same growth stimulant additional 
produces a significant increase in feed conversioy 
efficiency, then it’s an even better investment 
GALLIMYCIN-10 is just such a growth stimulant 


Increases profits in 3 ways 


The low-level effectiveness of GALLIMYcIv-1( 
... greater marketable weight produced... plus 
savings in feed...all add up to bigger profits 
Increased profits from feeds supplemented wit 
GALLIMYCIN-10 have ranged from $29 to $46 pe 
1,000 birds... added profits above feed and feed 
additive costs! 
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AL. IMYCIN has been proven better 


In s ientific studies at agricultural colleges 
nd ey 2eriment stations, and in tests conducted 
Ab ott’s Research Farm, GALLIMYCIN, used 
tale el of 5 grams per ton of feed, consistently 
rodu ed better results. 


aed on an average of field trial results, was 
8%. Yet, it takes less than 1% improvement in 
rowt: to pay for GALLIMYCIN at the recom- 
ended level! GALLIMYCIN-10 increased feed ef- 
ciency at the same time, producing greater net 
ains per pound of feed. In one trial, feed ef- 
ciency was 7.4% higher in the flock receiving 
ALLIMYCIN than in the control flock receiving 
0 growth stimulant. 

am A 9-week floor pen test at the University of 
rkansas, in which GALLIMYCIN was added to 
eed at a level of 5 grams per ton, produced 
hese results: 190 lb. extra weight per 1,000 
birds on 51.4 lb. less feed! These are impressive 
igures just as they stand, yet the dollar equiva- 
went is even more impressive. Using a broiler 
arket price of 18¢ and a feed cost of 4¢ per 
bound (exclusive of antibiotic cost), GALLIMYCIN 
produced $35.45 extra profit per 1,000 birds! 

In another trial involving 5,300 birds, the 
average weight of GALLIMYCIN-fed birds at 9 


Gro vth improvement in flocks fed GALLIMYCIN, 


weeks-six days of age was 4.12 lb. Feed conver- 
sion in the same test was 2.23. 

GALLIMYcIN has been compared with the 
“older” antibiotics in numerous field trials and 
has consistently produced better growth re- 
sponses from less feed. In Utah, the effect of 
GALLIMYCIN on growth promotion was studied 
in comparison with five other antibiotics. In 
these studies, GALLIMYCIN produced greater 
average weight and better feed conversion ef- 
ficiency than any of the other antibiotics tested. 

GALLIMYCIN-10 has been field tested in every 
major broiler area in the country. It is effective 
as a low-level growth stimulant (under practical 
growing conditions) ...stimulating growth at a 
higher rate of feed efficiency. GALLIMYCIN-10 
can be fed continuously, right up to the day of 
marketing; no withdrawal period is necessary. 
It’s supplied in a free-flowing premix with a soy 
bean oil meal carrier, manufactured under rigid 
standards of Abbott quality control. And, 
GALLIMYCIN-10 carries a 24-month expiration 
date! GALLIMYCIN-10 is safe... proven; there are 
no special registration requirements. 


It’s not what it costs but what it pays 
that counts! 


The higher initial cost of GALLIMYCIN be- 
comes minor when measured against increased 
weight in marketable birds, plus savings in feed 
...for the true cost of an antibiotic feed supple- 
ment depends on the results it produces. 


Yes, you’ll make more dollars with 
GALLIMYCIN-10 in your broiler feeds. 
Ask your Abbott man for complete de- 
tails on what GALLIMYCIN feeding 
programs can pay you! 


(ERYTHROMYCIN THIOCYANATE, ABBOTT) 


ABBOTT LABORATORIES 
CHEMICAL MARKETING DIVISION 
NORTH CHICAGO MONTREAL 
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This exclusive monthly feature is based directly on reports from the 
highly-qualified feed men whose names appear on these pages. However, it 
should be clearly understood that these observations do not necessarily re- 
flect the sales and purchases of the companies with whom the reporters are 
associated. These are their appraisals of business conditions in the sections 
of the country in which they operate. 


MADISON CLEMENT 
Clement Feed Mill 


Waco, Texas 


HARRY DOBBYN 
Power Feed Mills 
Abilene, Texas 


ROBERT D. EMMONS 
Wirthmore Feeds, Inc. 
Waltham, Massachusetts 


EDWARD FURMAN 
Murphy Products Co. 
Burlington, Wisconsin 


THOMAS T. HAWKINS 
Thomasville Farm Supply Co. 
Thomasville, Georgia 


DON KELLER 


Eastern States Farmers Exchange 


West Springfield, Massachusetts 


CHESTER M. KESSLER 
Allied Mills, Inc. 
Camp Hill, Pennsylvania 


CLEMENT 
38 


EMMONS 


CENTRAL EAST Formula feed sales in the cen- 


tral east region showed a gain 

over October levels during No- 
vember. Special strength was demonstrated by 
dairy rations. November tonnage at the manufac- 
turer level also was higher than in November of 
1959. At retail, sales were up about five per cent 
from the corresponding month a year earlier. Ac- 
counts receivable also were higher than a year 
earlier, however. 


PACIFIC On the west coast, November 


formula feed sales dipped from 

October levels. In the opinion 
of qualified observers, business for the next calen- 
dar quarter is likely to be down from current levels. 
Compared with November, 1959, sales at the man- 
ufacturer level last month showed an increase. The 
reverse was true, however, at the retail level. Two 
factors add optimism to the Pacific coast situation: 
1) Farmers seem more optimistic than a year ago 
and 2) Accounts receivable have been reduced 
from November of 1959. 


(Feed Business Scoreboard Is Concluded on Page 47) 


FURMAN 


KESSLER 
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VERNARD LUNDIN 
Hubbard Milling Co. 


Mankato, Minnesota 


ALFRED E. OWENS 
Simpson & Co. 
Colorado Springs, Colorado 


CLAUDE A. QUILLIN 
California Milling Corp. 
Los. Angeles, California 


ELMER S. ROTH 
Honeggers' & Co. 
Fairbury, Illinois 


MARION STEINHAUSER 
Marion County Farm Bureau 
Marion, Ohio 


DEAN K. WEBSTER JR. 
H. K. Webster Co. 


Lawrence, Massachusetts 


CLARENCE WORLEY 
Worley Mills, Inc. 
Clovis, New Mexico 
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@ With a Daffin’ Fee 
bile, PROFIT ¢om eS 


SAYS 


You cant 
make real money 


these 


vuilders of the World-Famous Daffin Feedmobiles, Packaged Feed Plants, Pneumatic Conveying Systems, Pelleting Machines, Batch Mixers Sr Pram ery 


/ERVICE PARTS DEPOTS: Alabama-Birmingham-Mont Arkansas-North Little Rock * Georgia-Perry * Idcho-Twin Falls ¢ Illinois-Springfield * Indiana-Evansville-Indianapolis * lowa- 
cedar Rapids * Kansas-North Kansas City Shelbyville * Michigan-Detroit-Grand Rapids * Minnesota-Rochester * Nebraska-Omaha New York-Syracuse- 
‘onawanda North Carolina-Laurinburg * Pennsylvania-Lancaster-Wexford South Carolina-Laurinburg 
>. Dakota-Sioux Falls * Tennessee-Knoxville-Memphis * Texas-Dallas-Houston-San Antonio * Virginia-Richmond * Wisconsin-Oconomowoc * Canada-Edmonton, Alta. -Toronto, Ont. 


-DAFFIN MANUFACTURING COMPANY, 3179 NORTH PRINCE STREET, LANCASTER, PENNSYLVANIA 
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“wy | | 
accident. Many owners | 
are netting 15% profit an- * 
nually on sales. Many § 
at least 50% return 
Daffin Feedmobile Own- 
sales plan to sell MORE | 
feed and concentrates. | 
ll isfled: @ustomers . . 
‘through the best “good | 
a & - ‘Don't satisfied with 
\ date with a Daffinman. 
Division of Daffin Cory oration 


A\ J 7.ME OF YEAR FOR TB. Is there ever a right time? Of course not. But Christma. . 
mor? the: any other season, should be atime of glowing good spirits, health and happines . 
| }a tPe fight against TB, it can at least be a time of hope—when millions of healthy Amer - 
- cans take an extra moment to help with each Christmas Seal they use. F Give that spar: 
of oe e—end the xeeded help—by using Christmas Seals. What could be more fitting for 


a sedsun of good will to men? 7 Answer your Christmas Seal letter today. sia 
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MANAGEMENT 


Jerald Burke on Business 


Expense 


Beware of the final one-third of 
Schedule C in filing your 1960 federal 
income tax return! That’s the warning 
of Gerald Burke to taxpayers who op- 
erate their businesses as sole propri- 
etorships. This troublesome section of 
Schedule C is explained here in detail. 


We have before us a copy of Sched- 
ule C (Form 1040) for 1960. Schedule 
Cis the “Profit (or Loss) From Busi- 
aess or Profession” schedule filed by 
ill taxpayers who operate as sole pro- 
prietors. 

This new schedule looks innocent 
enough as you scan the first two-thirds 
f the page. The remaining third may 
be the cause of thousands of smaller 
businessmen spending sleepless nights 
between Jan. 1 and April 15, 1961. 

The information asked for deals 
with expense accounts, and the Inter- 
nal '\evenue service expects the tax- 
paye> to give the information request- 
ed. (etting this information together 
is go ng to be a difficult, tiresome job 
for t ¢ taxpayer who has been careless 
bow his record-keeping. 

T 2 information requested concerns 
you if you are a sole proprietor) and 


you: five highest-paid employes. In 
dete nining the five highest-paid em- 
ploy 


expense account allowances 
mus be added to salaries and wages. 

T is information need not be sub- 
1 for any employe for whom the 
ined amount is less than $10,000 
‘ yourself if your expense account 
ance plus your net profit (shown 
on 1e 23) is less than $10,000. 


FEED BAG—December, 1960 


Account 


Crackdown Is Near, 
Uncle Sam Warns 


This means that if you have lumped 
all these deductions for travel, enter- 
tainment, and other related expenses 
in one account, -you now may have to 
analyze these transactions for the en- 
tire year to properly fill in the schedule 
which will appear on Schedule C. 

For the past three or more years, 
there has been a rumble in the Internal 
Revenue service about expense ac- 
counts and many bitter battles. It ap- 
pears that the Internal Revenue serv- 
ice now is determined to pin the tax- 
payer down to actual expenditures, 
which he must prove by cancelled 
checks or receipts. The schedule itself 
asks only for the amount. In case of a 
review, of course, the taxpayer will 
have to show how he arrived at his 
figures. 


Fough Approach 

During the past year, reviews on 
1958 and 1959 returns clearly indicate 
that this tough attitude by the Inter- 
nal Revenue service has become policy. 
Agents assigned to reviews have told 
taxpayers, their accountants, and law- 
yers that their superiors want factual 
proof. More than one agent has ad- 
vised an unhappy taxpayer that he 
would have to disallow a substantial 
part of the expenses claimed because 
the taxpayer could not furnish proof. 

Many an easy-going agent has had 
a review bounce right back into his 
lap because his superior felt his report 
did not justffy the expenses claimed. 
Remember, you may be able to con- 
vince the local agent but this will be 


small consolation if he cannot con- 
vince his boss! If the local agent sends 
in too many unacceptable reports, he 
will not last long. He knows it and 
he lets you know it, too. 

Here is some additional information 
requested on Schedule C which must 
be answered Yes or No. 


Additional Information 

Did you claim a deduction for ex- 
penses connected with: (If answer to 
any question is Yes, check applicable 
boxes within that question) 

1) A hunting lodge — working 
ranch or farm — fishing camp — re- 
sort property — pleasure boat or 
yacht — or other similar facility 
(other than where the operation of 
the facility was your principal busi- 
ness) ? Yes No. 

2) Vacations for owner or employes, 
or members of their families (other 
than vacation pay reported on Form 
W-2)2 Yes No. 

3) The leasing, renting, or owner- 
ship of a hotel room or suite — apart- 
ment — or other dwelling — which 
was used by you, your customers, em- 
ployes, or members of their families 
(other than one by yourself or em- 
ployes while in business travel status) ? 

Yes No. 

4) The attendance of members of 
your family or your employes’ families 
at conventions or busihess meetings? 

Yes No. 

What goes into an expense-account 
allowance? 

The Internal Revenue service gives 
you its interpretation of an expense- 
account allowance: “An expense ac- 
count allowance means: 

A) Amounts, other than compen- 
sation, received as advances or reim- 
bursements amd B) amounts paid by 
or for you for expenses incurred by 
or on behalf of yourself or your em- 
ployes, including all amounts charged 
through any type of credit card, for 
which a deduction is claimed in this 
(expense-account information) sched- 
ule.” 

In addition: “However, this term 
does not include amounts paid for: 
A) the purchase of goods for resale or 
use in your business; B) incidental ex- 
penses, such as purchases of office 
supplies, or local transportation in con- 
nection with an errand; C) such fringe 
benefits as hospitalization insurance, | 
approved pension trust funds, and un- 
employment insurance; and D) in the 
case of persons supplying legal, ac- 
counting, engineering, or other pro- 
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Sell this high-volume 
cattle market with 


YOUR BRAND OF 
NEW STRESS FEEDS 


Make these trouble-shooting beef feeds with high 


levels of Terramycin. 


Sell them as crumbles, pellets, cubes, meal or mineral 
supplements for use as a part of the feeding 


programs you now sell. 


Recommend them for potent protection against 


stress setbacks and disease. 


Now you can sell Stress Feeds with high 
levels of Terramycin ... your own feed 
for your own profit ...to give potent 
help against stress setbacks and disease. 

They can be sold as part of your regu- 
lar feeding programs. 

And you can sell the same Stress Feed 
for two main uses: PREVENTION— 


when fed in small amounts... and 
DISEASE TREATMENT—when used at 
high levels. 


Stress Feeds can be made in a number 
of ways—all the way from a very low- 
cost expanded cereal carrier for the 
Terramycin ...toa high-energy, high- 
protein supplement fortified with extra 
vitamins, minerals, etc. 

Make your own brand of Stress Feeds 
in the forms that are best suited to your 
market. 

Then ask your Pfizer representative 
for complete details on why it will pay 
you to tie in with the powerful Pfizer 
Stress Feeds promotion .. . ANOTHER 
of the famous Pfizer ‘‘umbrella’’ adver- 
tising campaigns that... . sell the need 
to help you sell the feed. 


Here are the Claims You can Make for 


Your Brand of Stress Feeds with Terramycin 
Help prevent and treat: 

Many respiratory infections: Helps 
prevent and treat shipping fever, pneu- 
monia and bacterial complications 
associated with pneumonia. 

Bacterial diarrhea (scours) that can 
hit hard after stress conditions. 

Secondary infections* that follow on 
the heels of stress. 


*Caused by organisms susceptible to Terramycin. 


Chas. Pfizer & Co., Inc. 


Science for the world’s well-being™ 


630 Flushing Ave., Brooklyn 6, N.Y. 
7500 Ambassador Row, Dallas 7 
230 Brighton Rd., Clifton, N. J. 
6460 W. Cortland St., Chicago 35 
1500 16th St., San Francisco 3 
5251 Peachtree Industrial Blvd., Chamblee, Ga. 
In Canada: 5330 Royalmount Rd., Montreal, P.Q. 


Stress Feeds 


with potent Terramycin 
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fessional services the expenses which 
will be billed directly to the client 
(however, these persons should main- 
tain records reasonably sufficient to 
establish the business,purpose for the 
expenditure) .” 


Under $10,000 

It would appear that the sole pro- 
prietor who has a net profit and ex- 
pense account of less than $10,000 has 
little to worry about. It also would ap- 
pear that employes whose compensa- 
tion and expense accounts are less than 
$10,000 per year are off the hook. 
Even with this situation, a taxpayer 
may claim a substantial amount of ex- 
pense and invite an inquiry. Employers 
who pay smaller salaries but allow lib- 
eral expense accounts may have te do 
considerable digging to make the de- 
ductions stick. 

We have talked only about the tax- 
payer who files as a sole proprietor on 
Schedule C of Form 1040. In the past, 
Internal Revenue bent over backwards 
to refrain from putting an unneces- 
sary burden on smaller business and 
professional men. The information re- 
quested on Schedule C for 1960 on ex- 
pense accounts has been spelled out in 
simple language and a great deal of 
thought undoubtedly was spent in set- 
ting it up. 

Both the partnership return and the 
corporation return will dig imto ex- 
pense accounts in 1960 and with some 
modification the questions asked will 
be the same and the answers every bit 
as difficult to supply. 

This is not the only area in which 
the Internal Revenue service has stif- 
fened its stand. Omission of an in- 
come item due to carelessness in pre- 
paring an income tax return could 
mean trouble in the future. The In- 
ternal Revenue service may find it dif- 
ficult to distinguish between the care- 
less taxpayer and the deliberate evader 
— and it is cracking down on tax eva- 
sion with increasing severity via crim- 
inal prosecutions. A campaign to pun- 
ish those failing to report dividends 
and interest income in full started last 
spring. This is one example. Legal pro- 
ceedings have been started in the first 
nine months of this year against 300 
taxpayers with 31 convictions (fines 
and imprisonment in a number of 
cases) secured for the nine months 
ended Sept. 30, 1960. 

If you have difficulty in getting this 
information you need ready to file 
your 1960 return, revise your system 
of keeping records so that you can re- 
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Soviet High Wool Cost 
Means Expensive Suits 


High prices paid by textile mills for raw 
wool of domestic origin in the USSR re- 
sult in men’s suits costing between $212 
and $475, or about 114 months’ wages for 
the average worker, according to the De- 
partment of Agriculture. 

Soviet wool prices — established by the 
government — were virtually the same in 
1959 as they were in the previous year, 
USDA said, adding, “although some very 
high prices were paid for high-quality wool.” 
The incentive rate for all wool (grease ba- 
sis) purchased from collective farms in 
those years was almost 13! rubles, or $3.35, 
a pound. 


Maryland Law Requires 
Dipping for Sheep Scab 


New regulations in Maryland specify that 
all sheep entering the state except for 
slaughter must be dipped for sheep scab, 
according to Dr. Arthur L. Brueckner, di- 
rector of the livestock sanitary service. 

Dr. Brueckner said the dipping must be 
done under veterinary supervision and that 
a shipment must be accompanied by proof- 
of-dipping certification. 

Sheep leaving Maryland auction markets 
for delivery to farms within the state, the 
director added, also must be dipped for 


scab. Such dipping, he said, is to be done _ 


at the auction market prior to sale and un- 
der supervision. 


Walter Davidson Heads 
USDA Grain Division 


Walter A. Davidson has been appointed 
director of the Grain division of the Agri- 
cultural Marketing service in the Depart- 
ment of Agriculture. Mr. Davidson has 
served as acting director since Sept. 30 
when his predecessor, Bert W. Whitlock, 
retired. 

Born and reared on a grain farm near 
Valley City, N. D., Mr. Davidson earned 
a B.S. degree in agronomy in 1928 from 
North Dakota State College. He joined 
USDA in 1931 and served as deputy direc- 
tor of his division for two years prior to 
his promotion. 

He was appointed chief of the seed branch 
of the Grain division in 1939, retaining the 
designation until 1958 when he was named 
deputy director. He won the Department of 
Agriculture’s Superior Service award in 
1959 for “outstanding leadership and direc- 
tion of seed testing and seed law enforce- 
ment.” 


Waterloo (Wis.) Mill has installed a new 
hoist and drag system. 


Holt County Co-Op, Mound City, Mo., has 
purchased a Blue Streak hammer mill. 


cord it as you go along while it is 
fresh in mind. A little planning at the 
start of 1961 could prevent a lot of 
headaches when you sit down in 1962 
to prepare your 1961 tax return. 


VARGA JOINS WOOSTER 
Francis D. (Frank) Varga has 
Wooster (Ohio) Feed Mfg. Co. tc 
General Manager Harold L. Edwards 
fields of formulation, nutrition, purc! 
advertising, and sales. Mr. Varga fo : 
worked as Ohio representative for th 
burgo Co., Inc., Philadelphia. 


Commercial Solvents Net 
Earnings up 59 Per Cent 


Net earnings of Commercial Sclvents 
Corp., New York City, in the first nine 
months of 1960 were 59 per cent higher 
than those of a similar period last year, ac. 
cording to the firm. Latest net earnings 
were 3.6 million dollars, or $1.30 a share, 

They were the company’s highest net 
earnings for a first three-quarter period 
since 1951. In 1959's first nine months, net 
earnings totaled 2.3 million dollars, or 82 
cents a share. 

Commercial Solvents said that third-quar- 
ter net earnings this year came to a little 
more than one million dollars, or 37 cents 
a share, compared with $917,749, or 33 
cents last year. 


Borden Sales, Earnings 


Higher Than Last Year 


Sales and earnings for the Borden Co,’s 
first nine months and third quarter of 1960 
were higher than those of last year, accord: 
ing to the New York City firm's president, 
Harold W. Comfort. Latest nine-month 
period sales were 713.2 million dollars, or 
2.2 per cent higher than 1959's 698.1 
million. 

The 1960 third-quarter sales came to 
241.8 million dollars, against 241.6 million 
a year ago. Per-share earnings for 1960 and 
1959, respectively, were $2.09 and $1.93. 
The first figure takes into consideration a 
Jan. 5 two-for-one stock split. 


Home Agents Get Pfizer 
Fellowships of $1,500 


Four fellowships worth $1,500 each were 
presented to a quartet of outstanding home 
demonstration agents by the agricultural di- 
vision of Chas. Pfizer & Co., Inc., New 
York City, at the 26th annual meeting of 
the National Home Demonsttation Agents 
association at Chieago. 

The awards went to agents from eac' of 
the Extension service regidns — wes*2rn, 
central, southern, and eastern. Award recip 
ients are from Wyoming, Wisconsin, ‘la 
bama, and Connecticut. Winners agre> to 
use the funds to further their professi nal 
training in extension work. 

This is the sixth consecutive year hat 
Pfizer has awarded the fellowships. “he 
program was developed with the cooy ta 
tion of the federal Extension service re og’ 
nizing outstanding contributions mad« by 
the agents on behalf of farm families. 


Lomira (Wis.) Elevator, owned and © éI- 
ated for 39 years by August Luedtke, as 
been sold to Donald Gunderson of [ 21- 
field, Wis. 
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KANSAS STATE UNIVERSITY FEEDING TRIAL SHOWS: 


LESS SHRINK, MORE PAY WEIGHT WHEN 
CATTLE ARE FED MORTON T-M SALT 


Average 63.7 lbs. more pay weight per head from 
pasture to feed lot to stock yards. 


How the feeding trial was conducted. On May 6, 
1958, twenty-four Hereford steers with an average 
starting weight of 550.5 Ibs. were randomly allotted 
into two test groups of twelve steers each. The two 
groups were placed on adjoining pastures in Woodson 
County, Kansas. 


The entire test ran continuously for 549 days under 
the supervision of Kansas State University, and 
covered four feeding periods: pasture, winter, pas- 
ture, and finishing. 


Feed used during the trial was identical—except the 
12 steers in one lot received a plain salt-bonemeal 
mixture while the steers in the other lot received 
a mixture of bonemeal and Morton T-M Salt. 


The cattle were weighed off pasture on August 1, 
1959. Gain was only 8 Ibs. per head greater for the 
cattle fed Morton T-M Salt. However, after a 134 mile 
trip to the feed lot in Manhattan, both groups were 
again weighed individually off the truck and the T-M 
fec cattle averaged 21.7 Ibs. more pay weight than 
the cattle fed plain salt! 


Th first week in the feed lot the T-M fed steers lost 
5! 5s. less than the steers on plain salt. Both groups 
were put on a 90-day full-feed finishing ration of 
gr und corn, prairie hay and 1 |b. of soybean meal 
pe head daily (containing 10 mgs. of diethylstilbes- 
trc .) After a three week starting period, corn and 
pr irie hay were available at all times on a free choice 
be sis. The one group of steers continued receiving 
th plain salt-bonemeal mixture and also plain salt, 
fr. 2 choice, while the other group continued re- 
ce ving the Morton T-M Salt-bonemeal mixture and 
al 9 Morton T-M Salt, free choice. 
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At the end of the finishing period all cattle were 
again weighed. The T-M fed steers showed an ad- 
ditional average gain of 23 Ibs. more than the cattle 
fed plain salt. 


After a 125-mile truck trip to the Kansas City Stock 
Yards, the cattle were weighed once more and the 
steers on Morton T-M Salt averaged 11 Ibs. per head 
more pay weight than the steers on plain salt! 


The cost of feeding Morton T-M Salt, free choice, 
at the feed lot was 35¢ more per cwt. of gain, with 
the tota/ increased feed cost per head $1.19. But the 
steers on Morton T-M Salt gained 23 Ibs. more during 
this period than the steers on plain salt and then - 
added another 11 Ibs. in pay weight at Kansas City, 
an average tota/ gain of 34 Ibs. per head! Comparing 
the cost of gain with Morton T-M Salt and a con- 
servative selling price per cwt... the feeder is getting 
back more than $7 for every $1 invested in Morton 
Trace- Mineralized Salt! 


It all adds up to bigger profits for your customers 
when they feed Morton T-M instead of plain salt: 
the 8 Ibs. gain on pasture—plus the extra 21.7 Ibs. in 
pay weight from pasture to feed lot—and the addi- 
tional 34 Ibs. im favor of the Morton T-M fed cattle 
from the time they were in feed lot to the day they 
were weighed out at the stock yards! Customers 
want important dollar gain differences like these 
that come from the exclusive formulation of trace 
minerals and salt available only in Morton T-M Salt. 
So stock Morton T-M Salt. Order now from your 
Morton Salesman or write: 


MORTON SALT COMPANY 


Chicago 6, Illinois 


Kansas State University Circular #378 carries a complete report 
of this feeding trial. 
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“Push-Button Feeding” 


SMALL... 


is Most Profitable... 


500 Head a year at Robinson 
Feedlot, Great Falls, Mont. 


Bros. 


Whether your plans call for feeding 2000 head of 
cattle a year, 200 or even fewer, Columbian can help you 
reduce costs, get extra gains per pound of feed and 
increase profits with efficient, economical “push button” 
bulk feeding. 

Compact, soundly engineered bulk feed installations 
employing master-crafted Columbian Bulk Feed Tanks, 
Big Bins, Tall Tanks and feed handling equipment, will 
let one man do the work of several and do it better. The 
size of the installation, its capacity and facilities, can be 
tailored to your present operation—and easily expanded 
in the future. 

Typical of economical Columbian installations is the 
Robinson Brothers Feedlot, where 500 head of cattle are 
fed out each year. The equipment consists of two 4400 bu. 
Columbian AAA grain bins, used for storage and three 
990 bu. Columbian bulk feed tanks with center drawoff, 


2000 Head a year at Marshall Bros., 
Malta Bend, Mo. 


COLUMBIAN STEEL TANK CO. 


Member, American Dehydrators Association; Associate Member Grain and Feed Dealers National Association 


STEEL, Master-Crafted by Columbian... First for 


We do contract steel fabrication 


BULK FEED 
EQUIPMENT and 
BOLTED STEEL 
TANKS 


MASTER-CRAFTED BY 


COLUMBIAN 


all connected by a single elevator leg. A scalehouse for 
measuring feed proportions completes the set-up. Roger 
H. Dunlop of Great Falls, Columbian recommended con- 
tractor, designed and installed this set-up. 

More elaborate is the Marshall Brothers Bulk Feeding 
operation at Malta Bend, Mo., where total storage ca- 
pacity in 4 Columbian Tall Tanks is close to 40,000 bu. 
and 4 Columbian Bulk Feed Tanks supply feed to the 
central mill where feed is crimped, ground, blended and 
mixed. The mill is housed in a Columbian Rigid Frame 
Steel Building. 

If you are planning on bulk feeding, write to Colum- 
bian for free information, outlining your plans and re- 
quirements. We will be glad to advise you and put you 
in touch with Columbian recommended contractors in 
your own area. 


P.O. Box £E-4013 


Kansas City, Mo. 


Lasting Strength a 
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QUILLIN STEINHAUSER 


Feed Business Scoreboard 
(Continued From Page 38) 


SOUTHWEST Tonnage in November showed 


a decline from October levels 

in the southwestern states. A 
continued depresssion in sales is likely for the next 
calendar quarter, reporters believe. During No- 
vember, the tonnage in cattle feeds and protein 
supplements dipped somewhat. Compared to No- 
vember, 1959, tonnage at the manufacturer level 
ranged from steady to slightly lower. At retail, the 


WORLEY HAWKINS 


drop was more significant: eight to 10 per cent. 
Turkey feeds were down 75 per cent in sales, ac- 
cording to one reporter, with chicken feeds off five 
per cent. Accounts receivable are no higher than 
a year ago. On the plus side, farmers demonstrate 
more optimism than a year earlier. 


MIDWEST 


Tonnage of formula feeds at 
the manufacturer level was up 
slightly in November over the 
previous month and was about the same as in No- 
vember of 1959. Reports on retail sales as com- 
pared to a year earlier differed by sections, but 
averaged out to a seven per cent improvement. Ac- 


counts receivable appear to be slightly higher than 
a year ago. Observers see a strengthened demand 
for formula feeds in the next three months. Farmers 
appear to be more optimistic than a year ago. Beef 
and dairy feeds are stronger than in the corres- 
ponding period of 1959. 

“All through the fall,” one reporter writes, ‘“every- 
one said better feed business was just around the 
corner. Now it is expected in December.” 

Here are representative prices paid farmers in 
1959 and 1960 on the same date at one midwestern 
market: milk up 11 cents, eggs up 10 cents, hogs up 
$5.35, and cattle up 25 cents. 


Illinois’ B. C. Johnson 
l AFMA Award Choice 


A University of Illinois professor of ani- 
mal biochemistry, Dr. B. Connor Johnson, 
has been chosen by the American Society 
of Animal Production as winner of a 1960 
American Feed Manufacturers association 
$1,000 award. 

Born at Regina, Sask., Canada, Dr. John- 
son earned bachelor and master of arts de- 
grees from McMaster University, Ontario. 
He was awarded his doctorate in biochem- 
istry by the University of Wconsin. In 
1940 42, the AFMA winner served as a post- 
doctoral fellow at the University of Illinois. 

Following a year’s employment as a re- 
search biochemist for a west coast company, 
Dr. ‘ohnson returned to the University of 
lllinc is, becoming a member of the depart- 
ment of animal science. 


Nc peo Earnings Down a 
Little From 1959's 


E. nings from operations for the 1960 
thirc quarter at Nopco Chemical Co., New- 
ark, N. J., were 37 cents a share, com- 
pare with 38 cents last year, according to 
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President George G. Stier. Latest third- 
quarter sales, however, were higher than 
those of 1959. 

But they were slightly below the level of 
sales during 1960's first and second quar- 
ters, Mr. Stier said. These are the figures 
for the current year's entire three-quarter 
period: sales, 30.4 million dollars; net in- 
come, 1.3 million; per-share income, $1.22. 

For the corresponding period in 1959, 
these are the figures: 27.4 million, 1.6 mil- 
lion, and $1.46. A quarterly dividend of 25 
cents a share on common stock plus a two 
per cent stock dividend was declared re- 
cently by the board. 


Wendell Hall to Handle 
New England’s Products 


Wendell Hall, Inc., Danville, Ill., has 
been appointed by New England By-Prod- 
ucts Corp., Boston, as representative of Gor- 
ton’s Blends for poultry and livestock feeds 
in Illinois, Indiana, Wisconsin, and Ken- 
tucky. 

The distributor also will handle New Eng- 
lander Vitalizer, a ruminant fortification 
product for dairy and cattle feeds, and the 
sale of fish meals and solubles and frozen 
fish for mink feeding. 


Add Trio of Scientists 
To Purina Lab Staff 


Ralston Purina’s research staff has been 
augmented by three new members, accord- 
ing to Dr. R. M. Bethke, research vice pres- 
ident. They are Drs. Donald K. Hotchkiss, 
William S. Teter, and Daryle E. Greene. 
All will headquarter at St. Louis. 

A Ph.D. from Iowa State University, 
where he served as a graduate assistant, Dr. 
Hotchkiss was named manager of the re- 
search statistics department. Dr. Teter was 
appointed an assistant in livestock reseagch. 
He earned B.A. and M.A. degrees at the 
University of Nebraska and his doctorate in 
animal nutrition from the University of 
Minnesota. 

Dr. Greene was appointed assistant man- 
ager of turkey and water fowl research. A 
native of Arkansas, he was awarded bache- 
lor’s and master’s degrees from the Univer- 
sity of Arkansas and a doctorate in poultry 
nutrition from the University of Illinois. 


Bartley & Co., Ferdinand, Ind., has pur- 
chased a Blue Streak mixer and a Prater 
drag chain. 


47 


« 
é ; 
| | | | * 
| 


your working capital working? 


How. you can free it from 
huge investment in bulk equipment. 


For many feed manufacturers there is little, if 
any, real profit in bulk distribution of feed. 


Quite often manufacturers have questioned the 
economy of bulk operations...particularly do they 
object to the heavy capital investment required 
for bulk equipment. 


For them... and perhaps for you... the answer 
lies in feed in burlap bags with a return bag 
program. 


For one thing, a well-organized return bag pro- 
gram means keeping your customers. Why? Be- 
cause the customer who brings his bags back to you 
for crediting to his account naturally buys again 
from you. It’s an endless chain of transactions. 


Thus each customer is worth hundreds, thou- 
sands of dollars a year to you. 


Don’t forget that burlap is available in 50 lb. 
P size as well as 100 lb. And feed packed in bags 
results in little or no separation of ingredients. 


The Burlap Council will send you helpful infor- 


mation on keeping your working capital working. 
Write today. 


: THE BURLAP COUNCIL 


122 East 42nd Street, New York 17, N.Y. 
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Helping Feed 


Manufacturers 


BUILD 
SALES 


Werthan Better Built Bags 

can help YOU improve the 

appearance of your feed 
package. 


YOU WILL LIKE 
OUR FAST 
SERVICE 
for your requirements 
of 
MULTIWALL 
BURLAP 
COTTON 
and 
DRESS PRINT BAGS 
Complete Stocks of 
SEWING THREAD 


Midwest Sales Office 


141 W. Jackson Bivd., Chicago, Illinois 


Phone HArrison 7-4960 


WERTHAN BAG 
CORPORATION 


1400 - 8th Avenue, North 
NASHVILLE 1, TENNESSEE 


Washington 


‘(The “tront page” of this issue appears as page 35.) 


Chairmen Will Hold Posts 


Democratic liberals in congress have 
stirred up a hornets’ nest in their first 
fumbling attempts to curb the power 
of their conservative southern col- 
leagues. Everything points to a hasty 
withdrawal to a more strongly-fortified 
position. 

The house rules committee, headed 
by Rep. Smith (D. Va.), has long been 
a thorn in the side of the liberals. It 
also could be an embarrassment to 
President-Elect Kennedy, since it has a 
positive talent for pigeonholing legis- 
lation that Judge Smith considers too 
liberal. 

The plan that leaked out recently in- 
volved bouncing Judge Smith's right- 
hand, Rep. Colmer (D., Miss.), from 
the committee and replacing him with 
a liberal member. This would have 
switched the balance of power. Judge 
Smith and Mr. Colmer engaged in 
some hasty consultations and spread 
the word. 

Southern Democrats, many of whom 
are chairmen of major committees, 
didn't take kindly to the idea. It hit 
too close to home. The result was a 


See Williams in Line 
For a Better Job 


There still is a widespread feeling 
that Gov. G. Mennen (Soapy) Will- 
iams is slated eventually to become 
secretary of health, education & wel- 
fare. That's the job he's wanted all 
along. There was surprise when he 
agreed to become an assistant secre- 
tary of state, a third-level appointment. 
Mr. Williams had a solid political 
claim to a top spot in the new admin- 
istration, and the first reaction in 
Washington was that President-Elect 
Kennedy had gotten out from under 
very neatly. 

But political observers begain add- 
ing their two and twos when Connecti- 
cut's Gov. Abraham Ribicoff was 
tagged to head HEW. If Gov. Ribicoff 
doesn't want to become a justice of 
the Supreme court, then a great many 
people have misjudged his ambitions. 
If he gets the first high-court vacancy, 
the way would then be open to move 
"Soapy' Williams up the ladder. 

The retiring Michigan governor, with 
his close ties with the AFL-CIO's Wal- 
ter Reuther and labor generally, pre- 
sented a problem for Mr. Kennedy. 
The consensus In Washington is that if 
the President-Elect hasn't solved the 
problem, he at least has sidestepped 
it adroitly. 


threatened southern revolt which coud 
mar the Kennedy administration at te 
outset. 

Across Capitol Hill, Sen. Joe Clark 
(D., Pa.), caused an uproar when jie 
said that senators who did not sup- 
port the Democratic ticket and plat- 
form should be barred from party cau- 
cuses in the senate. He also suggested 
that committee chairmanships should 
be denied senators who did not sup- 
port platform-indorsed legislation that 
came before their committees. 

Mr. Clark's attack obviously was di- 
rected at Sen. Harry Byrd of Virginia, 
one of the most respected members of 
the senate and a power in the South. 

Sen. Byrd was sharply critical of the 
Democratic platform and refused to in- 
dorse the Kennedy-Johnson ticket. Vir- 
ginia went Republican in the election. 

The Virginian has now challenged 
Sen. Clark to take his case before the 
senate. He has indicated he will raise 
the issue on the senate floor himself, 
if Mr. Clark will not. In either case, 
the Pennsylvanian is a sure loser. 


Japan Wants 
More Wheat 


At a Price 


Here are observations from this edi- 
tor's visit last month to the Orient: 

Department of Agriculture officials 
are convinced Japan will buy more 
wheat from us — if the price is right. 
They cite the offer last mooth to buy 
22 million bushels. The offer came 
after the USDA increased the subsidy 
on hard red winter wheat to become 
competitive with Australia and Ca>- 
ada. 

The Japanese government is ¢tryicg 
to boost wheat consumption as part f 
its campaign to raise nutritional ste - 
dards. It's making headway. More a 4 
more restaurants in Japan are servi 3 
bread and rolls. Imports of Americ » 
wheat have been approaching 40 m - 
lion bushels a year and are expect | 
to rise. 

Japanese officials have predict ! 
that wheat consumption will increase + 
a rate of five per cent to 10 per ce ! 
a year. Japan cannot produce enow: ' 
wheat to meet present needs, let alo » 
satisfy such an increase, according > 


USDA officials. 
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Liadquist Elected Head 
O* Minnesota Linseed 


ay J. Lindquist Jr. has been elected pres- 
ide t of Minnesota Linseed Oil Co., Min- 
nea olis. A member of the Minneapolis 
Gr: n Exchange, Chicago Board of Trade, 
anc the National Flaxseed Processors asso- 
ciat on, he joined the firm in 1946 as a 
flax buyer. 

‘om buyer, Mr. Lindquist progressed to 
ma: ager of oilseed purchases and then to 


RAY LINDQUIST 


vice president. Named by Minnesota Linseed 
as vice president and treasurer was J. D. 
O'Keefe. E. H. Russell was elevated to vice 
chairman of the board. 

Mr. O'Keefe joined the company in 1948 
as head of accounting, office management, 
and finance. Mr. Russell, who was named 
head of the firm in that year, became asso- 
ciated with Minnesota Linseed in charge of 
the linseed division in 1939. 

The company’s Fridley plant was opened 
in 1949 and now is equipped to crush seven 
million bushels of flaxseed and soybeans 
annually, using a solvent-extraction process. 


Faster Lamb Gains With 
Ration of High Energy 


F ster and more efficient gains were made 
by |.:mbs on high-energy rations than those 
on | weenergy feed, according to C. V. Ross, 
asso ‘ate professor of animal husbandry at 
the ‘niversity of Missouri. The first group 
also produced better carcass yields, he said. 

C ins increased as protein levels went up, 
Pro Ross said of tests with protein levels 
ran. ng from 11 to 14 per cent. Changes in 
tne sy and protein levels were made by ad- 
just 1g the amounts of ear corn, alfalfa hay, 
and soybean oil meal fed in the ration. 

Tse low (11 per cent protein) ration 
con ined 42.5 per cent ground ear corn, 
per cent alfalfa hay, 2.4 per cent soy- 
bea oil meal, and five per cent molasses. 
lie high-energy (14 per cent protein) 
rai. §0.2 per cent ground ear corn, 32.5 
Fer ent alfalfa hay, 12.3 per cent soybean 
ol eal, and five per cent molasses were 
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COMPLETE DESIGN and 
ENGINEERING SERVICE 


Having YOUR plant designed and engineered by HAYES & 
STOLZ assures you of the finest layout and design possible 

. . whether your mill is big or small, we offer complete service 
of design and installation to fit you specific needs. 


pF If you have need for a consultation, a HAYES 
& STOLZ representative is available. Write, wire 


or phone, and we will fly in a company-owned 
plane for prompt service! 


WRITE TODAY FOR A CATALOG OF 
= FINE MILLING EQUIPMENT 


HAYES STOLZ 


3521 HEMPHILL STREET emo, BOX 11217, 
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By BRUCE W. SMITH 
Editorial Director, The Feed Bag 


The final death knell for what was 
once one of the nation’s largest feed 
manufacturing concerns was sounded 
ingloriously at Riverdale, Ill., on Wed- 
nesday, Nov. 16. On that day, the 
physical manufacturing facilities of 
Arcady Farms Milling Co. went un- 
der the auctioneer’s hammer in the 


Chicago suburb. 


It represented graphic evidence of 
part of a trend which began as far 
back as 1945 and which picked up 
speed in the 50’s. It is something that 
The Feed Bag, standing alone among 
feed industry publications, has been 
talking about and predicting. 

Arcady’s demise, along with others 
‘in the Chicago area, stemmed from a 
number of factors, Two of the most 
important were transportation and 
labor. 

All during this period of change, it 
was plainly evident that as freight 
rates increased it would be necessary 
for feed plants to be located closer to 
the ultimate user. 

Second, labor costs, union agree- 
ments, and reduced work levels all add- 
ed to the cost of doing business in the 
Chicago area. Even four or five years 
ago, the lowest-paid man in a plant 
such as Arcady’s was a floor-sweeper 
getting $2 an hour. 

Improved manufacturing efficiency 
could not keep pace with higher wage 
costs so that labor cost per ton con- 
tinued to creep up, spelling the end of 
feed manufacturing as a large business 
in the Windy city area. 

Actually, the equipment sold be- 
longed to Arcady Corp., successor to 
the feed manufacturing firm founded 
by Arthur F. Meeker back in 1913. 
Mr. Meeker was a vice president and 
board member of Armour & Co., Chi- 
cago, when he supervised the mixing 
of the first bag of Arcady feed on 
what is now the Hawthorn-Mellody 
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AUCTION posters are a dime a dozen. 
But this one foretold an event which 

will have lasting significance in the feed 
manufacturing industry. It is another 


indication that the end of an era is near. 


farm south of Libertyville, Ill. 

Mr. Meeker died Feb. 5, 1946. He 
recalled a short time prior to his 
death that he had become interested 
in mixed feed initially for his own 
herd of imported Guernseys on his 
Arcady Farms estate near Lake Forest, 
Ill, 

By 1908, he found himself in the 
business of supplying some neighbors 
with feed. Five years later, Mr. Meek- 
er set up a small mixing facility at 
Roundout in northeastern Illinois. The 
big Riverdale mill began production 
in 1920. 

The name Arcady was selected from 
Greek history and implied rich farm 
production. Some old-timers reasoned, 
too, that the late Mr. Meeker coined 
the complete name, Arcady Farms 
Milling Co., to include his initials, 
A. F. M. 

From that start on a northern IIli- 
nois farm, Arcady grew to one of the 
biggest feed manufacturers in the 


country. In its heyday, the firm em 
ployed 300 persons and worked 24 
hours a day to produce as much a 
1,500 tons of feed daily. 


Arcady Label’s End 

The last feed made at Riverdale un- 
der the Arcady label was turned out 
on Dec. 9, 1957. A. E. Staley Mfg. Co. 
of Decatur, IIl., leased the plant that 
month and continued to operate it 
until June 1, 1960. However, tonnage 
in recent years was far less than that 
in the Arcady Farms peak period. 

During Wold War II, the company 
sometimes had back orders for as much 
as 600 cars of feed at a time. From 
1927 to the early 1930's, the big Riv- 
erdale mill manufactured feeds for 
the Illinois, Indiana, and Ohio Farm 
Bureau organizations. For a time in 
the 1930's, the production was 
switched to the then-flourishing Vi- 
tality Mills, Inc., but was returned to 
Arcady in 1937. 


Manufactured for Farm Bureau 

During the period from 1937 to 
1943, when the Farm Bureau groups 
took over their own feed manufactur 
ing, Riverdale turned out in excess of 
100,000 tons annually to be sold under 
Farm Bureau labels. 


The late Wirt D. Walker took over 
the president’s reins from Arthur 
Meeker, was in turn succeeded by 
Sylvester J. Meyers, with Frank W. 
Adams servng as last president of 
Arcady Farms Milling Co. Mr. Adams 
had started with Arcady in its traffic 
department, studied law and became 
the firm’s general counsel, and then 
returned to the organization @s its 
chief officer. 

Mr. Walker was a nephew of Found: 
er Meeker. He assumed the presic ency 
in September of 1941, becoming - hair 
man of the board a year later. Mr. 
Walker died Aug. 7, 1953, at th» age 
of 54. 

O. E. Keller, later to gain g:cater 
prominence through his assoc ‘tion 
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Mill Equipment 


Inder 


with Kasco Mills, Inc., Toledo, served 
the firm in an executive capacity dur- 
ing its first decade of existence. He 
left in the mid-1920’s to become oper- 
ating head of Kasco. 


Cy Sievert Was Chemist 
Arcady’s first chemist was Carl W. 
(Cy) Sievert, now a Chicago feed con- 


SILENT testimony to a bygone day at 
the Arcady plant at Riverdale, Ill., just 
south of Chicago, is the empty rail 
loading area. Once the company 

had back orders for as many as 

600 cars of formula feeds. Today, 


weeds and cobwebs have taken over. 


sultant and The Feed Bag’s nutrition 
columnist. Mr, Sievert joined Arcady 
in 1917 and wore a beard to mask his 
“outhful appearance. The late Fred 
Rech headed the firm’s laboratory 
work for more than 25 years following 
Mr. Sievert’s service. 

Arcady Farms considered itself the 
only large feed plant in the country 
equipped to produce “cured” molas- 
es rations, those incorporating as 
much as 50 per cent blackstrap. Molas- 


WHO WAS THERE 


The auctioneer ran out of sale catalogs 
at the Riverdale mill. The caterer ran out 
of coffee. There were hammer mills offered, 
screw conveyors, voltage meters, motors, 
scrap iron and steel, and even metal cloth- 
ing lockers, 

Many came to look and many bought. 
The parking lot evidenced cars and trucks 
Iron. six states. 

Anong the feed industry firms represent- 
ed i. the buying audience were: Hales & 
Hur er Co., Chicago; Botkins (Ohio) Grain 
© Fc -d Co.; Ralph Wells & Co., Monmouth, 
au Napoleon (Ohio) Alfalfa Mills; Col- 
um 
Mill 1g Co., Hammond. 

sional Alfalfa Dehydrating & Milling 
Co.. Kansas City; Sauder Feed Service, Tre- 
mor , Ill.; Irwin Feed Store, Madison, Ind.; 
Ker Feeds, Inc., Muscatine, Iowa; Martin's 
Fee’ Mills, New Paris, Ind.; and Eshelman 
Gra ., Inc., Columbus, Ohio. 
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s (Wis.) Mills; Indiana Farm Bureau — 


the Hammer 


ses was added to oat clippings and the 
resulting product then stored for 48 
hours in giant bins. The resulting 
product was sold as sweet mixing feed. 
For dairy rations, a protein concentrate 
was mixed with the sweet feed. 

At the Riverdale plant there is un- 
derground storage which once held 
1,800 tons of liquid blackstrap. 

The Riverdale mill’s output always 
was mainly sacked feeds. The plant al- 
ready had begun to slip in production 
when bulk rations began to gain in 
popularity. 

Altogether, the Arcady property in- 
cluded 11 acres of land. Rail service 
was provided by the Indiana Harbor 
Belt line. The first concrete building 
at Riverdale was constructed in 1919, 
with the elevator being erected in 
1930. Besides the mill, warehouses, 
and office building, Arcady Farms al- 
so had a separate machine shop, an 
employes’ restaurant building, and a 
shower -€? locker room structure for 
workers. 


Moved Its Offices 

In November of 1955, Arcady 
Farms moved its executive and sales 
offices from the Chicago Loop to the 
Riverdale plant. This was designed 
both to centralize functions and to cut 
costs. But the firm already had begun 
to suffer a sales and profit decline — 
because of unfortunate experiences in 
contract financing and because the era 
of the big terminal mill was nearing 
an end. 

Today the enormous Riverdale mill 
is an empty, abandoned memento of 
another era of feed manufacturing. 
Only the Hales & Hunter Co. plant 
is still in operation of all the major 
feed mills which once dotted the Riv- 
erdale skyline. 

To the east of the Arcady Farms 
plant is a storage garage and a motor- 
karting track. To the west is a bulk 
petroleum terminal. 


But all is quiet inside the giant mill 


(Continued on page 56) 
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Coming Events 


Superior 


Kansas Formula Feed Conference, 
Kansas State University, Manhattan ..........ccccccoon Jan. 9-10 


Michigan Feed & Grain Dealers Association, 
Michigan State University, East Lansing Jan, 12-13 


Indiana Grain & Feed Dealers Association, 
Claypool Hotel, Indianapolis Jan. 15-17 


utritionists recognize corn.gluten f 
Superior milk producer. Buffalo 
Brand has been a standard in the feed Northwest Retail Feed Association, — 

for m ore 60 years. Te get Hotel Pick-Nicollet, Minneapolis Jan. 16-17 


Oregon State College, Corvallis 


Montana Nutrition Conference, 
Montana State College, Bozeman 
American Dehydrators Association, 
Jung Hotel, New Orleans Feb. 7-10 


Pacific Northwest Feed Mill Production School, 
Hotel Leopold, Belkingham, Wash. Feb. 8-9 


Washington State Feed Association, 
Hotel Leopold, Bellingham, Wash. 10 


Midwest Feed Manufacturers Association, 
Hotel Muehlebach, Kansas City 


Ohio Grain & Feed Dealers Association, 
Neil House, Columbus 


Distillers Feed Conference, 
Sheraton-Gibson Hotel, Ciacinneti 


Nebraska Grain & Feed Dealers Association, 
Sheraton-Fontenelle Hotel, Omaha 


Oklahoma Feed Industry Conference & Workshop, 
Oklahoma State University, Stillwater March 10-11 


Grain & Feed Dealers National Association, 
Statler-Hilton Hotel, Washington, D. C. ....March 20-24 


Grain Elevator & Processing Superintendents, 
Baker Hotel, Hutchinson, Kam. o.n.cccccccccccncssseeoe April 23-28 


Animal Health Institute, 
Mayflower Hotel, Washington, D. C. ............. April 24-26 


Broadview Hotel, Wichita April 27-29 


American Feed Manufacturers Association, 
@ Conrad Hilton Hotel, Chicago May 7 10 
Conrad Hilton Hotel, Chicago May 7 10 


CORN GLUTEN FEED 
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A drive-in restaurant is a novel and 
pro! table sideline operation to a grow- 
ing feed and hatchery business in 
Sou h Dakota. The firm’s owner de- 
cided on the drive-in as an ideal busi- 
ness training ground for his three 
young daughters, who are in charge of 
the refreshment stand. 


Vernice and Ed Szymanski’s three 
teen age daughters operate the Big Top 
drive-in, which is located adjacent to 
Milbank (S. D.) Hatchery. Although 
the feed and hatchery business dates 
back 21 years, the refreshment depart- 
ment goes back only four years. 

“Looking around for something 
which would interest the girls during 
their school days,” Mr. Szymanski re- 
called, “I thought of the drive-in as a 
‘natural.’ It is pretty much a seasonal 
operation for the warmer months so 
the girls are out of school anyway and 
it gives them a real business of their 
own.” 

Originally, Mr. Szymanski pur- 
chased part of what is now the drive- 
in building on a trip to Watertown, 
§. D. As the business grew, he made 
many improvements, including the ad- 
dition of a used incubator as a cool- 
ing room for merchandise used by the 
drive-in. 

The drive-in is one of the stations 
on an inter-communication system 
which links all sections of the hatch- 
ery and feed departments. Milbank is 
located in extreme northeastern South 
Dakota, a scant dozen miles west of the 
Minnesota state line. 

Ed Szymanski is a native of Owa- 
tonna, Minn., and married the former 
Vernice Englund at Milbank 17 years 
ago Their business-minded daughters 
are Rose, 16; Sandra, 14; and Mary, 
13. Future drive-in employes include 
Paticia, who is 10; nine-year-old 
Mi nael; and Mark, five. The latter, 
hov ever, well may turn to the feed 
enc of the business for he’s uqually 
to »e found around the store and 
hat hery. 


Serves 100 Feeders 
_I1 Szymanski handles Zip formula 
lee s, processing concentrates from 
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SELLING 


By BRUCE W. SMITH 
Reported From Milbank, 8. D. 


the Sioux Falls (S. D.) manufacturer 
with his Daffin mobile unit. Mr. Szy- 
manski covers a trading radius of ap- 
proximately 20 miles and has 100 cus- 
tomers who are served on a regular 
route system. 

His mobile mill ranges out over five 
routes, one each day of the business 
week. Saturday is reserved for main- 
tenance and special orders. 

Milbank Hatchery operates a pick- 
up truck in conjunction with its mo- 
bile mill, The light vehicle delivers 
concentrates in advance of the proc- 
essor and also purchases of Pfizer med- 
icinals and other merchandise stocked 
by the company. Joseph Folk is re- 
sponsible for operating the mobile feed 
plant. 

Because the firm also does custom 
spraying, Mr. Szymanski is able to 
keep his employes working at top ca- 
pacity the year around. His wife han- 
dles the books and also most inside 
sales. 

The hatchery phase of Ed Szyman- 
ski's business includes the hatching 
of 1,000 birds a week. Currently, the 
South Dakotan is handling Kimber 
chicks. But feed is becoming an ever 
more important facet of his operation. 


EVERYBODY — well, 
almost everybody — 

in the Ed Szymanski 
family has a role in the 
business. Vernice and 
Ed Szymanski are shown 
here; their teen-age 
daughters operate the 
department pictured 

on page 58. 


Drive-In Scores 
Feed Business Adjunct 


Poultry Feed Leads 

Poultry feeds dominate the tonnage 
at Milbank Hatchery, logically, and 
account for 50 per cent of sales. But 
hog rations have gained strength and 
make up about 25 per cent of the out- 
put. Following are dairy rations at 20 
per cent and feed for other ruminants 
at five per cent. 

“We schedule our Daffin unit care- 
fully,” Mr, Szymanski reported, “be- 
cause we realize we have a valuable 
piece of equipment and that its maxi- 
mum utilization on schedule is most 
important. Were we to dispatch the 
mobile on a hit-or-miss basis, we would 
lose money with it.” 

Molasses income is a source of sub- 
stantial earnings for Milbank Hatch- 
ery, which has a steel tank to store 18 
tons of blackstrap. 


Sheep Future Bright 

“We are encouraged about the fu- 
ture of sheep raising in our area,” Mr. 
Szymanski commented. “We feel that 
sheep and lambs represent great poten- 
tial for feeders in this section and we 
are offering sound programs for feed- 
ing these ruminants. We also process 
feed for a large-scale rabbit raiser.” 

Milbank Hatchery’s headquarters is 
a 38 by 90-foot structure on the west- 


(Concluded on page 58) 
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— End of an Era 


(Continued from page 53) 


which once employed more than 200 
persons. Dust and cobwebs are every- 
where. The long loading dock stands 
empty and weeds have sprung up be- 
tween the rails on the siding. Here and 
there a few empty multiwall sacks bear 
the Arcady imprint and the memory of 
a better day. 

Once the big mill turned out 120 
different types and forms of feed, ship- 
ping coast to coast and down to the 
Mexican border. Rail cars and big 
semi-trailer trucks awaited their turns 
to be loaded with Arcady feeds to be 
sold all over the country. 

There were many misty eyes at the 
auction, conducted by Joseph P. Day, 
Inc., of Cincinnati. Some belonged to 
those present to consider bidding on 
pieces of machinery and equipment — 
for many of them had known the 
Riverdale plant and Arcady Farms 
Milling Co. personnel intimately in 
years past. 

To another group, men who had 
served the firm through its good years 
and lean ones, there were other mem- 
ories — most of them pleasant. On 
hand to say goodbye to the plant were 
a number of veteran former employes. 

They included E. C. Porter, for 
many years the general mill foreman; 
Everett Lytle, longtime night-shift 


VETERAN employes had misty eyes 

as the auction sale progressed at 
Riverdale on Nov. 16. Five longtime 
Arcady Farms staff members are shown 
here, with former Vice President 
Stuart Nordvall at right. The others 
pictured are E. C. Porter, Everett Lytle, 
Leonard Danielson, and Peter Kruse. 


The four all held supervisory 


positions in the production department. 
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PROSPECTIVE buyers are shown above 
in the Arcady machine and welding shop. 


Light items of equipment moved briskly 
at the auction. In the column at right 
are four views of the once-busy Arcady 
property as it looked last month. At top, 
the Arcady trademark looms over the 
Riverdale (Ill.) skyline. Second photo 
shows a portion of the mill and some 

of its extensive warehousing facilities for 
sacked feeds. The office building in third 
photo became corporate headquarters 
when offices were moved from the 
Chicago Loop in the fall of 1955. Paint 
peels from the ceiling of the laboratory — 
in lower photo. Fred Rech was the 
longtime nutrition chief for the firm. 


foreman; Peter Kruse, a mill foreman; 
Leonard Danielson, electrical engineer; 
and Stuart Nordvall, for many years 
vice president of the company. 

Arcady Farms Milling Co.’s greatest 
period of production and prosperity 
was during World War II, when its 
output contributed materially to the 
nation’s wartime requirements for 
meat, milk, and eggs. 

A dusty sign painted on the south 
wall of the welding shop provides 
silent testimony to the activity of the 


(Concluded on page 60) 
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FEED BAG RED 
EDITION 


.. . is underway. The Red Book, 
reference book and buyer's guide, 
is used in the daily business opera- 
tions of more than 10,000 mem- 
bers of the feed industry. Each 
year, editorial material is revised 
and brought up to date by authori- 
ties in each of the sections: feed 
ingredients, machinery & equip- 
ment, manufactured feeds, and 
specialties. 


Reserve 
Space 
Now! 


ustomary editorial bonus is 
exclusive material published in 
hedition by the current three 
mers of the American Feed 
wfacturers Association $1,000 
wd for excellence in research. 

writes special material cov- 
ig his field of research. 


The Red Book sells all year for 
its advertisers to top feed and 
grain executives, nutritionists, and 
purchasing agents. Advertisers re- 
ceive free bold-face listings under 
the products they sell with cross- 
reference to the page on which 
their advertising appears. 


Che feed Bag 


for 


1961 


Early space reservations are nec- 
essary to enable us to do the best 
positioning job for you. Every ef- 
fort is made to place advertisers 
to their best advantage with edi- 
torial material. First closing is De- 
cember 15. 


Advertisers Receive Free Boid-Face Listings 
Under the Products They Sell) 


FIRST CLOSING — DECEMBER 15 
“INAL DEADLINE — FEBRUARY 15 


THE FEED BAG RED BOOK 
1712 W. St. Paul Ave. I 
Milwaukee 3, Wisconsin 


| 
Issued March, 1961 Please insert our page advertisement in l 
— j the 1961 edition. | : 
RATES 4 
Page (7 by 10) $240 Advertiser 
Page (7 by 4% or 3% by 10)..$120 Address 
Page (3% by 4% ) $ 60 | 
C slor: Red, $50 per page or fraction 
S; ecial Colors: $65 per page or fraction 4 L (Signature) | 
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— Drive-In Scores 
(Continued trom page 55) 


ern outskirts of the town of Milbank. 
The Big Top drive-in adjoins the struc- 
ture and occupies the east end of its 
property. 

Mr. Szymanski receives his concen- 
trates from Zip twice a week. Sacked 
feeds are delivered with a three-quar- 
ter-ton truck and a pickup. 

Milbank Hatchery has had good re- 
sults from radio advertising, a medium 
in which it currently is spending $60 
a week. This provides for five an- 
nouncements a day every day of the 
week. The medium is used on alternate 
weeks. 


Writes Own Ads 

“T’ve been writing my own commer- 
cials,” Mr. Szymanski observed. “So 
far they seem to have clicked very 
well for us. I stress seasonal merchan- 
dise, our on-farm milling service, and 
tips on better farming and feeding.” 

The businessman also prepares all 
his own printed-media advertising 
copy. Newspaper and direct-mail ad- 
vertising both are utilized periodically. 
In his free time, which is limited, Ed 
Szymanski is supervising construction 
of a new home for his wife and six 
youngsters. 

Close teamwork with 4-H club lead- 
érs and youngsters represents an in- 
vestment in the future for the former 
army signal corpsman. He reasons cor- 


SOLIDLY backed by his 21 years 

in the feed business at Milbank, S. D., 
the owner of Milbank Hatchery 

has found his feed tonnage an 
ever-more-important part of his total 
volume. Owner Ed Szymanski 


is a native of Owatonna, Minn. 


TOPE 
COMES MALTES MELAS 
HOTOOGS 


ij 


THREE TEEN-AGE DAUGHTERS OPERATE THE DRIVE-IN RESTAURANT 


rectly that the informed farmers of 
tomorrow are the youth in farm or- 
ganizations today. Photos of prize-win- 
ning stock raised by his customers al- 
ways occupy a prominent place in Mr. 
Szymanski’s salesroom. 

The future offers excellent oppor- 


tunities to him, his four daughters, and 
two sons, Ed Szymanski is confident. 
The establishment of the drive-in res- 
taurant as an unusual adjunct to his 
hatchery and feed business indicates 
that he is taking positive steps to train 
his family for their business future. 


Lambs on No-Hay, Mixed 


Ration Shown Superior 


Higher-quality carcasses and $1.79 per 


hundredweight more market return have. 


been produced by test lambs fed a com- 
pletely-mixed, high-concentrate, no-hay ra- 
tion over those on conventional rations, ac- 
cording to Walter Woods of Iowa State 
University. 

Marketed on a carcass grade-and-yield 
basis, the test animals, 132 of them, were 
started at weights averaging 691 pounds 
each. One-fifth of them received a conven- 
tional fattening ration of 55 per cent shelled 
corn, 40 per cent good alfalfa hay, and five 
per cent supplement. 

Making up the high-concentrate ration 
were 58 per cent rolled corn, 10.5 per cen* 
soybean meal, seven per cent molasses, and 
20 per cent ground corn cobs plus minerals 
to bring the total to 100 per cent. 

Other rations in which higher levels of 
corn cobs were fed with different mineral 
supplements also were tested, but the “high- 
concentrate ration showed the most promise 
for increased rate of gain and carcass yield,” 
Mr. Woods said. 

While the high-concentrate ration costs 
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15.2 cents per pound gain against 12.1 cenis 
for the conventional mixture, lambs fed the 
latter ration averaged 98 pounds at market- 
ing time as compared to 105 pounds for the 
first group. On a grade-and-yield basis, the 
firs: group brought $20.18 per hundred- 
weight, the second $18.39. 


Increased Burlap Price 


Temporary, Official Says 

While “regrettable,” the 25 per cent in- 
crease in burlap prices in the American 
market occurring during the past six months 
is temporary, according to D. C. B. Pilking- 
ton, chairman of the Indian Jute Mills asso- 
ciation of Calcutta. 

Mr. Pilkington said that the price rise is 
a reflection of the short jute crop in the 
current season. However, he added, his in- 
dustry is taking steps to reduce the impact 
of higher prices for raw jute and finished 
goods on its overseas buyers until the situ 
ation can be remedied, 

The spokesman reported that personnel 
from his organization are visiting the prin- 
cipal burlap-consuming areas in the United 
States, Canada, and South America explain: 
ing the difficulty and reassuring them re- 
garding the future market, 


MOBIIE MILLING 
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Can you understand this man’s hunger for Tools? 


Without them he’s useless—a burden to himself and 
the earth. = With tools in his hands—a spade, a hoe, 
a trowel, a rake—he could raise food enough for his 
own family and perhaps other hungry villagers. # But 
for this man and countless others like him in Greece, 
in {ndia, in Latin America and other desperately 
povr areas—the simplest steel implements are beyond 
reah. They cost too much. So millions of acres are 
bacly scratched...with forked sticks or wooden 


ploughs...and two-thirds of the world’s people still 
go to sleep hungry. # Will you help them till the fer- 
tile earth...through CARE? Wherever possible, 
CARE food distribution is coupled with a tools-for 
training program that enables men and women to 
become self-supporting. The need was never greater, 
the rewards never richer. ® Will you buy an extra 
tool—to put into hands hungry for work, food, and 
dignity? @ Send dollars to CARE, New York 16. 


COOPERATIVE FOR 
AMERICAN RELIEF 
EVERYWHERE, _ INC. 
660 FIRST AVE. 


NAME 


Here is $ 
bcoks medicine] CARE’s choice 


(PLEASE MAKE CHECKS PAYABLE TO CARE, INC.) 


for tools 


ADDRESS. 


NEW YORK 16, N.Y. 


(Space donated by this publication ) 
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ANOTHER memento of a far brighter 
day is the time-card rack for production 
employes of Arcady Farms Milling Co. 
This rack once held working records 

of more than 200 mill employes, who 
for several years worked three 


shifts a day at Riverdale. 


—End of an Era 


(Continued trom page 56) 


Riverdale mill in those days. It reads: 

“This department has worked 52,- 
829 hours’without a lost-time accident 
from Aug. 5, 1941, to March 1, 1943.” 

There were more than 200 prospec- 
tive purchasers on hand at the River- 
dale auction on Nov. 16. To many of 
them, the sale represented only dis- 
posal of some mills, mixers, and con- 
veyors. To others, however, it sig- 


What Contributed 
To Arcady Decline 


Many feed manufacturers which 
have had sad experiences recently with 
contract farming and integration can 
be assured that they were not the first. 
In fact, as far back as the late 1940's, 
Arcady Farms Milling Co., under the 
fearless and speculative leadership of 
President Wirt D. Walker, was partici- 
pating in many such enterprises. 

Arcady in that era was known to 
have made or dropped sizable cash on 
feeding operations often. The firm 
was daring in its financing efforts in 
the Delmarva area and it was reported 
that at times had contracts with grow- 
ers under which Arcady took half the 
profit and all the loss. Some of these 
worked out well; many didn’t. How- 
ever, losses in these captive markets of 
broiler and turkey financing finally 
began to take its toll on the firm. 

In 1947, the Walker family and the 
Meeker interests decided to liquidate 
some of their holdings. A public sub- 
scription of stock in Arcady Farms 
Milling Co. was offered on July 8, 
1947. A total of 96,000 shares was sold 
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By ELDON H. ROESLER 
Publisher, The Feed Bag 


at an offering price of $16.50. More 
recently, when the stock has been quot- 
ed, it is in the range of $8 to $9 per 
share. 

According to Standard & Poor's, the 
stock reporting service, the name of 
the corporate structure now is Arcady 
Corp. The corporation reports 400,000 
shares at $1 par value with 95,474 out- 
standing. In 1958, the corporation was 
registered as a non-diversified invest- 
ment company. 

On Dec. 6, 1957, the service re- 
ports, Arcady sold all assets except 
cash, real estate, and mill machinery 
to A. E. Staley Mfg. Co., Decatur, IIl. 
At that time, Standard & Poor’s re- 
ports that $600,000 cash was received 
for inventories, $1,550,000 for 75 per 
cent of the face value of accounts re- 
ceivable, and a royalty arrangement on 
all feed sold to Arcady customers in 
1958, 

The Staley firm leased the River- 


nalled virtually the end of an era: The 
day of the terminal feed manufactur. 
ing plant is nearing an end. 


AUCTION TERMS 

The equipment and machinery was of- 
fered “at absolute auction, without limit or 
reserve.” The auctioneering firm had valued 
the inventory offered at more than $1, 
650,000. 

The sale, according to the auction pros. 
pectus, was ordered by the board of direc 
tors of Arcady Corp. Inspection was per- 
mitted during the period from Nov. 7 to 
Nov. 15. 


ARCADY Chemist Fred Rech was 

among the first members of the AFMA 
nutrition council. He is pictured with 

the group in this photo taken at Chicago's 
Union League club on Jan. 15, 1944. 
Others shown include Lyman Peck, 

H. J. Smith, P. A. Campbell, C. E. Lee, 

C. H. Schroeder, R. M. Field, W. S. Baker, 
R. A. Browning, J. C. Doolittle, E. A. Fallin, 
Elwin Fuller, L. N. Gilmore, C. G. Harrel, 
H. M. Harshaw, J. W. Hayward, Fred Hessel, 
W. C. Homeyer, J. £. Hunter, R. L. Kemper, 
R. J. Karrasch, O. B. Kent, G. P. McCarthy, 
W. M. Neal, E. B. Oberg, L. L. Peterson, 

T. M. Rector, A. H. Teigen, and 

L. C. Norris, a guest speaker. 


dale plant to December, 1962, but ter- 
minated the lease as of Oct. 25, 1960. 


Study Protein Needs of 
Ewes During Winter 


A wintering ewe ration of corn silage 
soybean oil meal with 11.5 per cent crude 
protein is adequate, it has been reported by 
C. V. Ross, sheep researcher at the Uni 
versity of Missouri. This was a result of the 
first in a series of studies to determine the 
best protein level for wintering with soybean 
meal. 

Animals fed the 11.5 per cent ration per 
formed as, well as ewes receiving 12.8 per 
cent, although a 9.2 per cent protein r tion 
appeared too low for best results, Mr. Ross 
said. He added that ewes on the h gher 
levels of protein made larger gains than 
those fed low-protein rations. 
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Voice the Industry 


FROM OUR READER 


I surely enjoy reading The Feed Bag 
aad find the articles interesting and 
helpful, 

Dr. James E. Corbin 

Ralston Purina Co. 

St. Louis 


Your October issue contained Ralph 
Everett's discussion, “Reselling Cus- 
tomers Often Overlooked by Many 
Salesmen.” I would like 100 reprints 
of this column to send out to our as- 
sociation. 

George E. Carlson, 

Chairman of the Board 
Minnesota Rubber Co. 
Minneapolis 


I have been amazed at the number of 
readers of your Happy Birthday col- 
umn. Not in any year before can I 
remember having been reminded so 
many times of my advancing age. 

George H. Kyd 

Ralston Purina Co. 

St. Louis 


Sales of Eli Lilly Down 
Seven Million in 1960 


Sales were seven million dollars lower in 
1960's first nine months than they were in 
a similar period last year, Eli Lilly & Co., 
Indianapolis, has reported. Last year they 
were 142.1 million dollars, compared with 
135.1 million in 1960. 


As a result, the firm's 1960 net income 
came to 15,6 million dollars, or $1.95 per 
common share, against 18.5 million, or 
$2.32 a year‘ago. One of the reasons given 
for the slump was that the dollar-volume of 
polio yaccine sales continued to drop in the 
lacest third quarter because of lack of de- 
mand, 


Another was price reductions on some 
.tibiotics, according to Eugene N. Beesley, 
L'ly president. However, he said, sales in 
cvuntries outside the United States showed 
a encouraging increase. Mr. Beesley said 
a new subsidiary has been established in 
\ est Germany and a new affiliate is being 
firmed in Venezuela. 


D irt's Feed Store was opened recently at 
C ‘shmere, Wash., by Ernest Dart. 


G lock Farmers Elevator, Yuton, Ill., has 
P :chased a Blue Streak mixer and ver- 
ti «] screw conveyor. 
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We would like to reprint in our sales 
publication the article on “Limits to 
Value of Chemical Analysis in Ap- 
praising Feeds” by Dr. Joseph Kastelic, 
which appeared in The Feed Bag. 

Jean Krofsky 

Eastern States Farmers’ 

Exchange 
West Springfield, Mass. 


I was very much interested in your re- 
port on page 12 of the October issue, 
“On-Farm Processing of Feeds De- 
bated.” This is to be a subject at the 
public relations meeting of the Ameri- 
can Feed Manufacturers association in 
Chicago. Could you send me another 
tear sheet of this article for reference? 

Ernest J. Neill 

Merck & Co., Inc. 

Rahway, N. J. 


Please send me as soon as possible 500 
reprints of the September article on 
flavors for baby pigs. 

E. F. Reynolds, Manager 

J. I. Gates Milling Co. 

Columbus, Ohio 


for prompt 
shipment 
Cobait Carbonate 
Cobalt Sulfate 
Cobalt Sulfate 
Monohydrate 
Cobalt Nitrate 
Cobalt Chioride 


WRITE 


THE HARSHAW. 


‘ for this 24 page booklet 
furnishing information on 


Essential Trace Elements in Plant 
& Animal Nutrition 
Trace Mineral Compounds 


CLEVELAND 6, GHIO 


AGRICULTURAL 
CHEMICALS 


CHEMICAL co. 
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SELLING 


Gophers Seek Business 


Which Others 


Turkeys are the predominant live- 
stock in the selling territory covered 
by a fledgling independent feed con- 
cern in the upper Midwest — and the 
company is avoiding turkey feed ton- 
nage like the plague! But there’s a 
definite reason for this aversion to 
seeking turkey feeder customers and it 
appears to be a sound one. 


Brothers-in-law, the owners of Harv 
& Ed’s Mobile Service at Prinsburg in 
western Minnesota feel that financing 
has become too big a factor in turkey 
feed sales in their sector to make it a 
desirable business for them, The part- 
ners are Harvey Breems and Edward 
Swierenga. As a consequence, they're 
devoting most of their efforts to cul- 
tivating business from feeders who do 
not have turkeys. 


“It makes sense,” they explained, 
“because we simply would have all the 
cards stacked against us if we went aft- 
er much turkey tonnage. On the other 

‘hand, because of the preoccupation 
with turkeys many of our competitors 
have, we have a fine opportunity serv- 
ing other feeders. 


“Some of the other feeders even re- 
sent all the publicity given turkeys in 
our area,” they went on. “They wel- 
come the opportunity to deal with a 
company which is not ‘turkey-crazy’.” 


By BRUCE W. SMITH 
Reported From Prinsburg, Minn. 


Harv & Ed’s business was estab- 
lished only 16 months ago, yet it’s al- 
ready off to a brisk tonnage. The own- 
ers currently are remodeling a struc- 
ture which formerly housed a cream- 
ery into their warehouse and offices. 

Measuring 30 by 60 feet, the build- 
ing will provide ample storage for con- 
centrates which the firm purchases 
from Springfield (Minn.) Milling Co. 
Currently, the firm moves some eight 
tons of concentrates a week. Already 
it is utilizing the former freezer rooms 


of the creamery structure for sacked 


feed storage. 

The partners are well pleased with 
the service rendered them by the man- 
ufacturer of Vigorena concentrates. 
Springfield’s salesman has been par- 
ticularly helpful in helping build ton- 
nage for Harv & Ed’s, its owners re- 
ported. 

The pair both are natives of the 
Prinsburg area. Both farm-born, Ed 
was employed at the local elevator for 
four years and Harv was in custom 
hay baling prior to going into the feed 
Fusiness themselves, 


Cover 20-Mile Radius 
Harv & Ed’s operates a Daffin mo- 


BUSINESS IS A FAMILY AFFAIR AT HARV & ED'S, PRINSBURG, MINN. 
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SEEKING the business of feeders 
not under turkey contracts, the 
owners of Harv & Ed's in western 
Minnesota utilize this panel truck 
to haul concentrates to farms in 
advance of the visit of their 
mobile unit. Sideline merchandise 
also is hauled in the truck. 


bile unit serving a radius of about 20 
miles. A total of 115 regular custom- 
ers patronize the firm's on-farm feed- 
processing service. At present, no route 
system is followed but the partners ex- 
pect to institute one in the future. 

“One of our largest customers is a 
sheep feeder,” Harv Breems reported. 
“We visit his farm three times a week 
and manufacture nine to 20 tons of 
feed on each call.” 

Intensely aware of the importance of 
outside selling, the partners work 
closely with their concentrate supplier 
in educating farmers to the importance 
of formula feeding. They are putting 
particular stress at present on the edu- 
cation of poultrymen on the merits of 
their program of balanced rations. 


Business Diversified 
Tonnage moved by Harv & Ed's is 
paced by poultry and hog rations, each 
making up about 40 per cent of total 
volume. Dairy feeds count 10 per cent 
in total sales, and beef and sheep ra’ 
tions the remaining 10 per cent. 
Much of the output produced by -he 
firm’s mobile unit goes directly ito 
self-unloading feed carts or into bulk 
bins. Practically none is sacked. Alm ost 
the only feeds which are sacked off 
from the mobile unit are medica‘ed 
rations. 
“In our section, the farmers’ 
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Cyanamid Marketing Post 
Assigned to O’Connor 


Patrick M. O'Connor has been appointed “ 
assistant to the marketing director for the 
agricultural division of American Cyanamid 
Co., New York City. Formerly assigned to 
various company divisions, Mr. O’Connor 
joined Cyanamid in 1952 as a budget ac- 
countant. 
He earned a bachelor of arts degree in 
accounting from St. John’s University. 
Named manager of budgets for the agri- 
cultural division in 1958, he was an ac- 
countant with a Long Island City (N. Y.) 
firm before joining Cyanamid. . 


Colby Milling, Inc., Abbotsford, Wis., has 
purchased two Blue Streak mixers. 


HEADQUARTERS for a family feed 


enterprise which is cultivating business 


from non-turkeymen in turkey country 


... United States 
Patent No. 2,673,729 


. . - but still the most copied ' 
buggy on the market. a 


But, our competitors haven’t copied our 
high quality workmanship, and our buggy 
has been approved by the weights and meas- 
ures department for commercial weighing. 7 
The buggies are shipped ready to use — ik 
no costly assembly needed. 


is this former creamery building at 
Prinsburg, Minn. The structure will 

be modernized and completely 
redecorated shortly. The firm's mobile 


unit is pictured in the foreground. 


nomic situation is generally better than 
it was a year ago,” Mr. Breems ex- 
plained. “As a result, feeders are more 


ready to listen to our message on the ‘ < T 

> ° 0 serve you, we have 5 styles and many 
advantages of formual feeding. Our erties 5 000 sizes to meet your exact requirements. Prices 
Vigorena salesman, Cecil Femling, is start at $285.00. ag 
« big help in this farmer-education Accept no substitutes — insist on a quali- ie 
program. Before long, we hope to have th e rt in a ty buggy — at lower prices. * 
full-time outside salesman ourselves.” 


Harv’s wife, Dorothy, is the firm’s 
bookkeeper, and Ed’s spouse, Helena, 


mans the telephone and handles sales by A L LI E D i DU ST Ri E ? i Cc 


at the warehouse. It’s truly a family P.O. BOX 192 WAUPACA, WIS. 


operation, for the women have pitched . 
in to do a substantial part of the manu- “i 
al labor required in remodeling the 


4 
old creamery building which is the 
firm’s headquarters. 

The partners use a three-quarter-ton 
panel truck, similar to a city milk route e “We Are Smug ; 
vehicle, to haul concentrates to the about SHELLBUILDER... “ 
firms prior to arrival of the mobile 
mill. Molasses volume currently aver- 
es four tons a week and this figure 


‘is been increasing steadily. 

The partners service their mobile 
0 ill regularly and it undergoes a major 
rvicing every 100 hours. The Daffin 
| \s rendered highly satisfactory serv- 


1», according to the Minnesota feed 
en, 


any of them about 


SHELLBUILDER.” 


In the future, they intend to stress 
‘tside selling and to build further 
ide among the non-turkeymen in a 
‘tion of Minnesota which is recog- 
ed nationally for its big turkey pop- 
tion, 


SHELLBUILDER COMPANY 
Marine Building 
Houston, Texas 
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DECISION 
Agnes wants to buy a sweater, but she 
has a problem: Should she buy it a size 
too small to look like a starlet — or a size 
t-o large to look like a beatnik? 


We hear an old-timer defined as a fellow 
who can remember when an allergy was 
just an itch and all you did about it was 
scratch. 

THAT FIGURES 

“For years I've been weighing myself on 
those scales that hand out little cards. When 
I started I weighed 140 pounds. Now I 
weigh 187.” 

“How come you weigh so much?” 

“My pockets are full of cards.” 

THE CURE 

Helen: “I gave him my best years, and 
now he’s run off with another woman. I 
just can’t control my emotions.” 

Mary: “Why bother? You'll feel better 
after a good laugh.” 


Kracked 
Korn 


_QUALITY CONTROLLED BY TED THERY 


‘MODERN FEED PLANTS, 3 


CENTURY 


CALIFORNIA 
PELLET MILL & 


Hawkeye Philosopher: If you should put 
off until tomorrow what you should do 
today, someone may invent a machine to 
do it for you. 

"Say 
CONGRATULATIONS 

A feed man sent an overdue bill to a 
client. He attached a note which said: “This 
bill is one year old.” 

The bill was returned through the mails 
with another note attached. It said, “Happy 
Birthday.” 

* * 

Time may te a great healer, but it’s cer- 

tainly no beauty specialist. 
OFF THE LINE 

Housewife: “Are those eggs fresh?” 

Grocer: “Feel those eggs, Joe, and see if 
they're cool enough yet to sell.” 

* * 

Hawkeye Philosopher: The sudden en- 
trance of a wife has caused many a secre- 
tary to change her position. 


eeee 


thank you.” 


NOT FORGOTTEN 

A wealthy and eccentric man died. His 
will was being read and the relatives all 
listened expectantly. 

Finally the lawyer said: “And to my 
nephew, Charles Brown, whom I promised 
to remember — ‘Hi, there, Charlie!’ ™ 

The sponsors of some radio programs 
seem to believe that all the listeners are ir. 
regular, thirsty, broke, smelly, arthritic, or 
hungry. 

IT WORKS 

A skinny little fellow was telling his 
friends about the mail-order course he was 
taking for muscle building: “Ive taken it 
for over two years. Every week the mailman 
brings me heavier and heavier equipment.” 

Looking skeptical, the friends said, “Well, 
you certainly don't look any huskier now 
than you did two years ago.” 

The little fellow replied, “No, but you 
ought to sce my mailman!” 


Then there was the absent-minded sultan 
who forgot three wedding anniversaries in 
one week. 

* 
SYMPATHETIC 

Beggar: “Have you got a dime for a cup 
of coffee?” 

Student: “Oh, Ill manage somehow, 


* * % 


Many women are smart enough to ask a 
man for advice — but few of them are 
dumb enough to take it. 


TYPICAL PELLET MILL | 
INSTALLATION | 


‘ 
By (BBERSON —s || 
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Import 2,300 ‘Tons of 
Eeef From Australia 


More than 2,300 tons of frozen beef were 
exported recently from Australia via three 
ships to seven ports in the United States, 
according to the Department of Agriculture. 
In some instances, USDA said, the meat 
m.y be diverted to other areas for sale. 

These are the ports and the tonnages of 
frozen beef received by each: Seattle 19.04; 
New York City, 974.4; Philadelphia, 683.2; 
Boston, 281.12; Los Angeles, 219.52; San 
Francisco, 134.4; and Chicago, 11.2. 


Potential Dealers Fly 
To Honeggers’ Program 


Six airplanes provided round-trip trans- 
portation for a group of prospective dealers 
from Iowa who visited recently the research 
farm, offices, and feed mill of Honeggers’ 
& Co., Inc., Fairbury and Forrest, Ill. 

The dealers were guests of members of 
Honeggers’ sales organization throughout 
lowa and the “roundup” was designed to 
aid in the creation of new business outlets, 
according to the firm. Nine prospective deal- 
ers and their district manager-hosts at- 
tended. 

Inciuded in the day-long program was an 
evening session at which a number of Hon- 
eggers’ officials explained the firm’s busi- 
ness views, management policies, and its 
growth and progress. Some of the dealers 
also spoke. 


If you make 
feeds for 
fur-bearing 
animals... 


and 


1712 W. St. Paul Avenue 
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or are thinking of doing so... 
REACH AZZ THE MARKET 


WRITE FOR MARKET DATA, ADVERTISING RATES, 


KENT PLANT BEGUN 

Construction of a new Kent feed plant 
was begun recently at Waterloo, Iowa, ac- 
cording to O. W. Joiner, general manager. 
The facility, capable of producing 50,000 
tons of feed annually, is expected to be 
in operation by June 1, 1961. Other Kent 
plants are located at Muscatine and Sioux 
City, Iowa. 


Folk Is Named Officer 


By Weitz-Hettelsater 


William C. Folk has been appointed ex- 
ecutive vice president of the Kansas City 
office of Weitz-Hettelsater Engineers, Des 
Moines, to serve as administrative head of 
the engineering and design activities of the 
branch. He formerly served as executive en- 
gineer for General Mills, Inc., Minneapolis. 

Before that Mr. Folk directed the design 
and construction of new plants and plant 
remodeling for Anderson, Clayton & Co., 
Houston. A former instructor at the Uni- 
versity of Texas, he earned his bachelor’s 
and master’s degrees in architectural engi- 
neering there. 


SMITH-DOUGLASS SALES 

First-quarter 1960-61 net sales of Smith- 
Douglass Co., Inc., Norfolk, Va., amounted 
to 11.1 million dollars compared with 9.5 
million a year ago. However, net income 
after taxes in the new quarter totaled $438,- 
414, or 40 cents a share, against 1959's 
$645,922, or 63 cents a share. 


Crutchfield Named Head 
Of Quaker Feed Sales 


Henry W. Crutchfield has been named 
general sales manager of feed products for 
the Quaker Oats Co., Chicago, succeeding 
the late John C. Huckabee. Mr. Crutchfield 
has been manager of the firm’s southwest 
division at Sherman, Tex., since 1955. 

He now is responsible for Ful-O-Pep feed 
sales in Quaker Oats’ marketing areas 
throughout the country. Now headquarter- 
ing at Chicago, the new manager joined the 
company in 1940 as a retail cereal salesman 
in west Texas. 

Following several advancements, Mr. 
Crutchfield switched to the feed department 
as a Ful-O-Pep district salesman in 1947 
and became southwest feed division manager 
eight years later. He is a graduate of Texas 
Wesleyan College. 


Feed Ingredients Group 
Sets ’61 Meeting Dates 


The 1961 convention of the National 
Feed Ingredients association will be held 
Sevt. 27-29 at Lake Lawn lodge, Delavan, 
Wis., it was agreed by the group's executive 
commitiee, meeting recently at Des Moines. 

Members met with Association President 
Dean Stauffacher of Diamond V Mills, Ce- 
dar Rapids, Iowa. Other plans formulated 
were to be presented at a Dec. 8 meeting of 
the board of directors in Des Moines. 


AND SAMPLE COPY. 


Monthly Magazine for Fur Ranchers 


SUPERIOR GERMAN SPHAG- 
NUM PEAT from the famous De- 
torf bogs is the world’s standard oi 
quality. It is sun cured, uniformly 
absorbent, springy texture. coarsely 
shredded for poultry use. Detori lit- 
ter resists packing and crumbling. 


NO HANDLING HEADACHES 
with DETORF. Each bale of Detorit 
is securely packed in high compres- 
sion bales, quality controlled, marked 
for size and securely bound. ‘re- 
mendous production capacity plus 
prompt order handling and fast ship- 
ment insure delivery to meet your 
sales demand. 


LIBERAL PROFIT MARGINS 


are assured by production economies 


passed on to you in fair pricing. 
lligh fertilizer value and soil con- 
ditioning effect when removed gives 
Detorf re-sale value and creates re- 
placement demand. Turnover is rap- 
id because poultrymen buy for all 
their litter — not just the built-up 
layer. 


THE BLUE BOOK of Far Farming 


Every Day Reference for All Ranchers 


Milwaukee 3, Wisconsin 


J-M TRADING CORP: | 


cata S. Franklin St., Chicago 6, 
‘Tel. WAbash 2-2065'- 


NEW ADDRESS: 4515 S. Western Bivd., Chicago 9, IIl. 
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You'll move more bales! ; 
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New Definitions for 
Feed Industry Use 


A Beardstown (Ill.) alfalfa dehy- 
drator possessed of a ready wit has 
come up with a glossary of definitions 
applicable to the feed industry and to 
other facets of agriculture. These defi- 
nitions, reports John B. Arnold of 
Arnold Mills, are “largely original. 
Plagiarism has been kept to a mini- 
mum.” 


In each definition category, Mr. Ar- 
nold offers both a standard and an al- 
ternate definition. Readers can make 
their own selections. 

The following material is entirely 
in Mr. Arnold’s words: 

Feed Manufacturer — Organization 
whose principal concern is the formu- 
lation and manufacture of the best pos- 
sible feed for the use of their custom- 
ers, using only those ingredients which 
will do the best job. (Alternate — Or- 
ganization whose principal concern is 
the making of money.) 


NAME 


CATTLE FEEDERS! 


IT’S EASY TO OWN THE BEST 
AND EVEN SIMPLER TO OPERATE A 


WILLIAMSON BUILT 
FEED MILL 


IF YOU ARE INTERESTED IN BUILDING, 
EXPANDING, OR REPLACING OBSOLETE 
EQUIPMENT, WE ARE PREPARED TO TRAVEL 
AND MEET YOU ON YOUR OWN HOME 
GROUND. WHY NOT LET OUR 40 YEARS 
EXPERIENCE EARN DOLLARS FOR YOU? 
INQUIRIES INVITED. 


| JOHN W. WILLIAMSON & SONS, INC. 
| 666 Putnam Drive Whittier, California 


Please forward latest information enna stock 
| a mill plant to feed from 


Broker —- One who sells, for a fee, 
the production of widely-scattered 
products, (Alternate — A shopper's 
shopper.) 


Salesman — One who disposes of a 
product at a price. (Alternate — One 
who disposes of a product at his price.) 

Farmer — A tiller of the soil. (Al- 
ternate — A good production man, 
knows more about more things than 
most people, capable of making intelli- 
gent decisions if he has all the facts, 
but too often a lousy buyer because 
by now he has neither the time nor the 
energy to seek out someone who took 
it for granted that he should know 
without being told and, in most in- 
stances, is too far removed geographic- 
ally from that someone to make per- 
sonal contact feasible.) 


Advertising — Something someone 
with a lot of money does because he 
likes to see his name in print and the 


EQUIPMENT 


B-1260 


ADDRESS. 


PHONE 
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cost is deductible. (Alternate -- A 
means of entering the premises of mil- 
lions of potential customers and hav. 
ing the opportunity to tell your story 
factually and without interruption, cre- 
ating an atmosphere friendly to your- 
self and your products as a conse. 


quence of having added to their store 
of knowledge in a manner which may § 


be of benefit to them.) 
Customer — One who buys your 
product. (Alternate — One who buys 


and uses your product because he ] 


knows what it will do and is desirous 
of obtaining those results.) 


Dehydrator Arnold also makes these | 


two interesting statements, which are 
quoted verbatim: 


1) To sell effectively, you first must | 


create a desire for the product. 


2) If when talking to a customer you | 


devote more time to price than to prod- 
uct, you are not selling but only bar- 
gaining. 


Hess & Clark Names New 
Aide to Research Head 


Appointment of Dr. William M. Dillard 


- as assistant director of research and Dr. G. 


Neal Hill as research veterinarian for Hess & 
Clark, Ashland, Ohio, has been announced 
by Dr. Paul D. Harwood, vice president and 
director of research. 

Dr. Dillard, who earned his veterinary 
doctorate from Alabama Polytechnic Insti- 
tute in 1948, will assist in planning and su- 
pervising research conducted at universities 
and agricultural experiment stations. Dr. 
Hill will conduct large animal research at 
the firm’s research center. He earned a 


DVM from the University of California. 


Kentucky ¢& Valley Feed Co., Beaumont, 
Ky., has affiliated with the Swisher feed 
division of Wm. Davies Co., Inc., Danville, 
Ill. 


“Certainly “ths inventory is estimated; 
is there any other way?" 


BY FRANCIS BRUMMER —-" 
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Nea Water-Dispersible 
Vitamins From Merck 


Announcement has been made by the 
chemical division of Merck & Co., Inc., 
Rahway, N. J., of a new concentrated water 
dispersible vitamin A and D mixture for 
poultry, swine, and cattle. Named Vitamin 
A & D Mixture, water dispersible, it is 
administered in drinking water. 

Merck said it guarantees that 1.85 million 
USP units of vitamin A and 185,000 I.C. 
units of vitamin D, are contained in each 
pound of the product. The new vitamin 
form dieperses rapidly in water and remains 
in suspension, it is claimed. For all the 
facts, circle Reader Service No. 9. 


Attrition Mills Subject 
Of New Young Catalog 


Currently being offered by the Robinson 
division of Young Machinery Co., Inc., 
Muncy, Pa., is an eight-page, illustrated, 
technical catalog on its single and double- 
runner attrition mills. The bulletin covers 
motor and belt-driven unite. 

Included are complete dimensions, 
weights, and capacity specifications, along 
with details on feeding mechanisms, drives, 
design features, and specific applications. 
The firm said that attrition mill plates also 
are described. For a copys circle Reader 
Service No. 12. 


Dogs Go for 
Manufacturer Reports 


Dogs showed better than a two-to-one 
preference for meal with ite new flavor 
product, Dognectar, according to Flavor 
Corp. of America, Chicago, reporting on 
recent tests. Odor-wise, the firm said, the 
product is equally appealing to humans. 

Combined in Dognectar are the soluble 
flavor elements of beef and bone extractives 
in concentrated form, Flavor Corp. said. 
It added that one pound of dry (one pint 
of liquid) Dognectar flavors a ton of wet or 
dry dog food. 
Service No. 1. 


Terramycin Soluble Now 
sparent Packet 


In Tran 


Terramycin animal formula soluble pow- 
der wae introduced recently in 6.4-ounce 
transparent packages by Chas. Pfizer & Co., 
Inc., New York City. Each packet, accord- 
ing to the firm, contains enough of the 


antibiotic to treat 100 gallons of water at a 


level of one teaspoonful to two gallons. 
Pfizer said the unit packages are a new 
feature of a recently-in 24. 
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drum. The powder reportedly has a high 
concentration of Terramycin for broad-range 
action against specific livestock and poultry 


diseases. For all 
Service No. 2. 


Sprout-Waldron Bulletin 
On II Agitator Mixers 


New information on its continuous deu- 
ble-agitator mixers is being offered in 
bulletin form by Sprout, Waldron & Co., 
Inc., Muncy, Pa. Described in the folder 
are design details and specifications of 11 
sizes of the mixers. 

Sprout-Waldron said the double-agitator 
unit is considered by many owners as the 
most versatile device of ite kind. Wide ac- 
ceptance of the mixer, the firm added, has 
been noted among chemical, food, and 
general-processing industries. 

The unit, Sprout-Waldron reported, mix- 
es on a continuous basis and the speed of 
travel through the machine is regulated for 
capacity control, intensity, and thorough- 
ness of mixing. To obtain a copy of the 
new bulletin, circle Reader Service No. 3. 


all the data, circle Reader 


New, Improved Formula 
Reported by Corn King 


A reportedly new and improved formula 
for its line of mineral mixes has been intro- 
duced by Corn King Co., Cedar Rapids, 
Iowa. The manufacturer said its producte 
have been enhanced by the addition of wet 
molasses, vitamin D., and trace minerals. 

Corn King claims the added vitamin re- 
sults in better utilization of phosphorus and 
calcium and that the trace minerals are more 
etable and palatable. To obtain all the facts 
and prices on the mineral mixes, circle Read- 
er Service No. 5. 


Hytrol’s Belt Conveyor 
Never Needs Greasing 


Never requiring lubrication, a new por- 
table belt conveyor has been introduced by 
Hytrol Mfg. Co., Milwaukee. President H. 


Thomas Loberg said it is the first such unit 


ever produced, 

Mr. Loberg predicted that ite introduc- 
tion will establish a trend in the materials 
handling industry. Creation of the conveyor 
which needs no grease was inspired by new 
automobiles which similarly require little or 
no lubrication, he added. 


The “greaseless” feature was made possi. 
ble through the use of a new sealed bearing 
device, the firm said. Unnecessary wear to 
moving parts reportedly is eliminated be- 
cause the bearing is sealed againet dirt and 
moisture. For additional data, circle Reader 
Service No. 10. 


Data Available on Heil 
Jet-25 Dry Bulk Unit 


Equipped for self-unloading by air pres- 
sure, a new twin-tank dry bulk materials 
trailer, Jet-25 is being produced by the Heil 
Co., Milwaukee. Heil said the trailer un- 
loade twice as fast as a conventional unit. 

Its design incorporates a new principle 
involving the use of high pressure with low 
air volume, according to the veteran trans- 
port tank manufacturer. Thus material flows 
through the four-inch unloading pipe in 
“high-density” condition, it is claimed. 

Jet-25 features light weight and design 
simplicity, the firm said, adding that te 
unit's clean-bore vessels discharge mate’ «ls 
cleanly and completely. Its capacity rez ccs 
two tons per minute, Heil said. For a. the 
facts, circle Reader Service No. 13. 
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The Feed Bag Reader Service Has Filled 94,277 Requests for Data 


Sewn-End Bags Stronger 
With New ImpacTape 


The impact resistance of sewn-end multi- 
wall bags is doubled with a new four-ply 
tape closure, ImpacTape, according to its 
developer, West Virginia Pulp & Paper Co., 
New York City. Bag breakage at the sew- 
ing line reportedly is minimized by the use 
of the product. 

A patent is being sought for the closure, 
according to the firm which said that Impac- 
Tape consists of a piece of tape whose edg- 
es have been folded under the sewing line. 
Thus the needle passes through four layers 
of the tape instead of two as in a conven- 
tional closure. For all the data, circle Reader 
Service No. 6. 


Seedburo Product Gives 
Pesky Birds ‘Hot Foot’ 

Roost No More is Seedburo Equipment 
Co.'s answer to the problem of controlling 
what birds do to feed and grain. The Chica- 
go firm claims that the product has chalked 
up a perfect score in routing all kinds of 
birds from buildings, trees, and other rooet- 
ing places. 

Seedburo said the new product is applied 
directly to the roosting area by brushing, 
spraying, or caulking and gives the birds a 
harmless “hot foot,” causing them to seek 
another home. To obtain complete facts on 
Roost No More, developed and manufac- 
tured by National Bird Control Laboratories, 
circle Reader Service No. 7. 


Water-Softener Salt Is 
Feed Business Sideline 


Sterling brine crystals, a rock salt prod- 
uct prepared for regeneration of fully-auto- 
matic domestic water softeners, have been 
introduced by International Salt Co., Clarks 
Summit, Pa. The firm said the product is 
for use in double-tank units and also is ef- 
ficient in non-automatic softenere. 


Circle What You Want 


The crystals dissolve evenly and thor- 
oughly to assure a clear, fully-saturated 
brine, according to the company. It added 
that its brine crystals are free-flowing and 
easy to handle and will not cake or channel 
in the brine tank. 

International reported that the product is 
available in 50 and 100-pound bage and is 
packaged attractively to stimulate sales. To 
obtain complete information on Sterling 
brine crystals, circle Reader Service No. 14. 


Equipment-Leasing Pian 


Offered by Nationwide 


Required equipment for the first time can 
be leased by feed and milling companies for 
as long as six to 12 years under a new plan 
of Nationwide Leasing Co., Chicago, ac- 
cording to President Robert "Sheridan. For- 
merly, such leases ranged from three to five 
years. 

Firms must meet three conditions to 
qualify for Nationwide’s lease plan: They 
must have a net worth of not less than one 
million dollars; they must show a five-year 
record of operating profitably; equipment 
desired must have a depreciable life. greater 
than the lease term. 

The minimum worth of the equipment 
to be acquired under the plan is $25,000, 
according to Mr. Sheridan. He added that 
the new long-term lease arrangement will 
remove an obstacle which prevents many 
firms from remodeling their plants. 

Level quarterly payments for the term of 
the lease and the lack of requirement for a 

security deposit are features of the new 
plan, President Sheridan said. To obtain 
complete details on Nationwide’s extra-long: 
term lease program, circle Reader Service 


No. 8. 


Ursa (Ill.) Farmers Co-Op has purchased a 
Blue Streak ear corn breaker. 


Tripoli (lowa) Grain & Seed Co. began op- 
erations recently, offering feed, grinding, 
seed, fertilizer, and storage services. 


on Other Side 


BUSINESS REPLY CARD 
FIRST CLASS PERMIT NO. 2111 SEC. 


34.9 P. L. & R. MILWAUKEE, WIS. 


Che feed Bag 


1712 West St. Paul Avenue 
Milwaukee 3, Wisconsin 


Front-Loading Feature 
Of Big Daddy Vehicle 

Its new bulk delivery truck features ex- 
clusive front-loading and unloading of ma- 
terials, according to Productive Acres Mfg, 
Co., Oskaloosa, Iowa. Trade-named Big 
Daddy, the new vehicle makes the firm's 
line of bulk delivery trucks complete, the 
firm said. 

Pamco reported that Big Daddy is de- 
signed to load or unload 1! tons of ma 
terial a minute, depending upon the type 
being processed. Available in 14 and 20- 
foot lengths, the unit handles pellets with 
minimum breakage, it is claimed. 

The firm's auger system, each component 
driven by its own hydraulic motor, and 
Pamco's new dual hydraulic system, are com- 
bined for outstanding performance in the 
bulk delivery truck, it was noted. To obtain 
full information in a colorful brochure, 
circle Reader Service No. 11. 


Nordquist Feed Mill, Redmond, Wash., is 
planning to produce in excess of 100,000 
fryers quarterly atter the construction of a 


number of poultry buildings is completed 
near Carnation, Wash. 


SCIENCE 
FIGHT 


ANSWER YOUR CHRISTMAS 
SEAL LETTER TODAY 
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Calcium-Presence Data 


Offered by Technicon 


Described in a new data sheet available 
from Technicon Controls, Inc., New York 
C'ty, is a continuous, automatic method for 
d-termining the presence of calcium to parts 
pr million at a rate of 20 analyses an hour, 
tte firm has reported. 

Technicon said the analytical procedure 
is detailed and that a flow diagram of the 
system, and chart recordings from it, are 
included in the two-page sheet. To obtain 
a copy, circle Reader Service No. 4. 


Leach’s Bulk Storage 
Depot Offers Saving 


A 120-ton bulk storage depot produced 
by Leach Mfg. Co., Gadsden, Ala., will save 
on transportation costs, increase volume 
potential in the area in which it is installed, 
and permit better service to customers, ac- 
cording to the firm. 

Pictured here is such a depot, located 50 
miles from the Alabama feed mill which 
owns it. Use of the storage unit, Leach said, 
indicates the rapid advances being made in 
bulk feeding by progressive feed mills 
throughout the nation. 

Four 30-ton compartments equipped with 
common weigh hopper and scale are in- 
cluded in the depot'’s design, Leach said. 
The firm added that grain trailere take feed 
from the mill to the storage depot, where it 


is unloaded with a power scoop. 

Then the trailers return to the grain- 
storage area, are reloaded, and then sent 
back to the mill, it was noted. Smaller trucks 
service accounts in the immediate area, 
Leach advised. For complete information on 
the bulk storage depot, circle Reader Serv- 
ice No. 15. 


Copper Additives Boost 
Pig Gains, Efficiency 

Daily gains of baby pigs from two to 
eight weeks of age increased 19 per cent 
and feed efficiency more than six per cent 


with the addition of copper sulphate to the 
rations, it was learned in tests conducted at 


POULTRY 


MORE & MORE 
HI-PRODUCTION 
LAYING FEEDS 
are being fortified with 


Wea HIGH ENERGY 


Iowa State University. 

Copper sulphate apparently acts similarly 
to antibiotics in controlling intestinal micro- 
organisms, according to Researcher R. J. 
Bunch. He reported that feed efficiency and 
rate of gain in animals fed copper sulphate 
were slightly better than of those receiving 
50 milligrams of chlortetracycline per pound 
of feed. 

In the tests, copper sulphate was fed at 
a rate of 250 parts per million of copper in 
the total ration. Mr. Bunch noted that cop- 
per oxide fed at the same rate also improved 
gains and feed efficiency, but resulted in a 
higher level of hemoglobin in the blood. 


Al Held, Jackson, Wis., has purchased a 
Blue Streak vertical screw lift. 


Especially designed for 
high energy rations. Builds 
“ependable feeds that get 
‘esults. Ultra-Life takes 
that extra step with a 
| romotional program that 
!elps you increase your 
oultry feed tonnage. In- 
cuire about it . . . today! 


LABORATORIES, INC. 


Mein Office and Plant — East Se. Louis, Illinois 
One of the country's oldest ond largest manvlacturers of vilemin and mineral produits, 
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A the CPM 


“HYFLO” MODEL 


...a California Pellet 
Mill model that handles 
enormous volume for 
its size in continuous, 
highly economical 
operation, Usually 
equipped with 50 HP 
direct coupled motor. 


This is just one of California’s complete line of 
pellet mills. Other models with capacities from 1 to 
15 tons per hour. Write for complete information, 
or ask for your CPM representative to call. 


CAUFORNIA PELLET MILL COMPANY 
PELLET MILLS 


Sales & Service Representatives also in: Albany - 
Denver - Fort Worth - Los Angeles - Mexico City - Minneapolis . on City . Omeha 
Richmond + Seattle - S?. Lovis - 

Alse manufactured, sold and serviced by Henry Simon Ltd., Stockport, England. 


1800 Folsom St., San Francisco 3, California 
1114 E. Wabash Ave., Crawfordsville, Indiana 
101 E. 15th Ave., North Kansas City 16, Missouri 


Birmingham - Columbus - Davenport. 


Toronto - Winni 
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The navigator of the Western Grain 
& Feed association of Iowa pilots the 
Happy Birthday flotilla this month. 
He is Robert L. Skinner, who will light 
his birthday candles the last day of 
January. 

Mr. Skinner actually could be called 
Dr. Bob, because he earned his Ph.D. 
in 1955 from Iowa State University. 
He took over as executive secretary of 
the Iowa trade organization July 1, 
1957, and has guided the group to its 
greatest strength, both numerically 
and as a united force in behalf of feed 
and grain men. 


PREVENT CRIPPLING DISEASES 


PLEASE SAY YES TO THE 
NO MARCH OF DIMES 


THE NATIONAL FOUNDATION 


Happy Birthday 


Previously a vocational agriculture 
teacher, Bob served two years with 
E. A. Milligan & Son of Des Moines. 
He is an active outdoorsman and a 
leader in fraternity projects. 

Here’s the January lineup: 


JANUARY 1—S. Gilbert Wood, Calcium 
Carbonate Co., Omaha. 

JANUARY 2-—J. A. Brewster, Chase Bag 
Co., Portland. 

JANUARY 3—L. E. Bopst, University of 
Maryland, College Park; H. T. Walden 
II, Corn Industries Research Foundation, 
New York City. 

JANUARY 4—Dr. Aaron Andrews, Hess 
& Clark, Ashland, Ohio; Charles B. Mac- 
Leod, Hubbard Milling Co., Mankato, 
Minn.; P. O. Peterson, Columbia Chemi- 
cal Co., Fond du Lac, Wis.; Charles F. 
Schneider, Charles F. Schneider & Co., 
Readfield, Wis.: S. J. Schuster, Schuster 
Feed Co., St. Louis; Lucian S. Strong, 
Strong-Scott Mfg. Co., Minneapolis. 

JANUARY 5—W. Larnce Alley, Pay Way 
Feed Mills, Inc., Kansas City; Henry 
Highton, Smith-Douglass Co., Inc., Nor- 
folk, Va. 

JANUARY 6—Arno A. Dennerlein, Qua- 
ker Oats Co., Chicago; Dale W. McMillen 
Jr., Central Soya Co., Inc., Fort Wayne, 
Ind.; George A. Wassenaar, Specialty 
Sales Co., Madison, Wis. 

JANUARY 7—Dr. H. R. Bird, University 
of Wisconsin, Madison; Max F. Cohn, 
Ormond Beach, Fla.; George Corrado, 
George Corrado Milling Co., Frankfort, 
N. Y.: William T. Diamond, American 
Feed Manufacturers Association, Chicago: 
John S. Schroeder, North East Feed Mill 
Co., Minneapolis. 

JANUARY 8—Dr. Paul R. Record, Sec- 
urity Mills, Knoxville, Tenn. 

JANUARY 9 — A. L. Burdick, Burdick 
Grain Co., Minneapolis: Robert N. Con- 
ners, Evanston, 

JANUARY 10—Karl W. Hartmann, E. F. 
Drew & Co., Inc.. New York City; O. H. 
Ulring, Kellogg Commission Co., Minne- 
apolis; Mearl R. Wright, Cedar Rapids, 
Towa. 


BIRTH DEFECTS + ARTHRITIS * POLIO JANUARY 11—Charles L. Davidson, Stone 


FERRET® takes advantage of 


the rats thieving instinct 


With new “Ferret Cafeteria,” rodents don’t 
know they are being baited, to increase ac- 
ceptance ‘of the rodenticide. Ferret proved 
itself in mills where other rodenticides 
failed. 

International Farm Supply, Eldora, Lowa, 


Rte. 2 


THE SURE WAY TO KILL RATS AND MICE 


LET THEM STEAL THEIR OWN POISON 


For full information and. dealers’ prices, contact — 


FERRET LABORATORIES 


and Hartford Elevator, Hartford, Wis., 
report they now are selling 10 times as 
much Ferret as all the other rodenticides 
they sold in the past. 

Use it in your own plant and boost sales 
to your customers. 


Oconomowoc, Wisconsin 
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Mountain Grit Co., Lithonia, Ga.; Ralph 
T. Fox, Fox Co., Newfield, N. J.; E. D. 
Griffin, Allied Mills, Inc., Chicago; Louis 
J. Schuster, L. J. Schuster Co., Toledo; 
Dean W. Stauffacher, Diamond V Mills, 
Inc., Cedar Rapids, lowa; George Black, 
Black-Russell-Morris. Newark, N. J. 

JANUARY 13 — Dr. Morris Erdheim, 
Dawe’s Laboratories, Inc., Chicago; G. K. 
Whyte, Chase Bag Co., St. Louis. 

JANUARY 14 — M. A. Roseman, M. A. 
Roseman & Co., Philadelphia; Fred N. 
Rowe Sr., Portland, Mich.; W. J. Wester- 
man, Southern Industries Corp., Mobile, 
Ala. 

JANUARY 15—Robert Bennison, Pillsbury 
Co., Clinton, Iowa: Mrs. Ruth B. Walther, 
Cedar Hill Formulae Co., New Britain, 
Conn.: John E. Birkhead, M.F.A. Grain 
& Feed Division. St. Joseph, Mo. 

JANUARY 16—Harry G. Cowan, Feed 
Manufacturers Supply Co., Minneapolis; 
Royce H. Huss, Huss & Schlieper. De- 
catur, Ill.; Jack Lafferty, John W. Eshel- 
man & Sons, Lancaster, Pa.: D. L. Norby, 
Cargill, Inc., Toledo. 

JANUARY 17—L. E. Spotts, H. P. Dyson's 
Sons Co., New Bloomfield, Pa. 

JANUARY 18—J. A. Watson, Ray-Vitam 
Products Co., Waseca, Minn. 

JANUARY 19 — L. S. Chapman, Grain 
Age, Milwaukee: Frank T. Heffelfinger 
II, Peavey Feed Mills, Minneapolis; Paul 
Krueger, Ray Ewing Co., Pasadena, Calif. 

JANUARY 20 — A. J. Schroeder, North 
East Feed Mill Co., Minneapolis; Raph 
E. Williams, B. F. Gump Co., Chica zo. 

JANUARY 21 — Glenn Bown, ‘Water! 10, 
Iowa. 

JANUARY 22 — C. W. Bloombhall, | ia 
mond V Mills, Inc., Cedar Rapids, Io va: 
Edgar L. Gordon, Dawe's Laborato: ¢, 
Inc., Doylestown, Pa.: L. A. Wher, 
Evanston, I!l.; Lester Mosher, GLF, | uf 
falo. 
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“GEARANTEED TG WORK EVERYWHERE — WHERE BEST FEEBS ARE STORED” 
JANUARY 23—F. E. Parker, Grant Cc 


ty Farm Supply Cooperative, Fennimore, 
Wis.; John P. Brooks, H.“K. Webster Co., 
Co., Boston. 

|ANUARY 24—Stanley W. Dreyer, Trans- 
it Warehouses, Inc., Kansas City; Walter 
Moore, Oakes Mfg. Co., Inc., Tipton, 
Ind. 

‘ANUARY 26—S. Jones Dickinson, Sher- 
wood Feed Mills, Inc., Baltimore. 

‘ANUARY 27 — A. C. Smith, La Budde 
Feed & Grain Co., Milwaukee. 

‘\ANUARY 29—J. S. Butler, Hess & Clark, 
Ashland, Ohio; C. L. Stormes, Kellogg 
Co., Des Moines. 

|ANUARY 30—Fran Davis, Spencer Kell- 
ogg & Sons, Inc., Buffalo. 

JANUARY 31 — Jack Bowling, Greutker, 
Inc., Buffalo; Paul O. Berg, Fort Wayne, 
Ind.; George La Budde, La Budde Feed 
& Grain Co., Milwaukee; Lloyd S. Lar- 
son, Midwest Feed Manufacturers Asso- 
ciation, Kansas City; Roy Leistikow, Stra:- 
ton Grain Co., Milwaukee; Bob Skinner, 
Western Grain & Feed Association, Des 
Moines. 


Allied Chemical Makes 


Personnel Promotions 


A number of promotions resulting from 
its decision to establish four major agricul- 
tural sales regions have been announced 
by the nitrogen division of Allied Chemical 
Corp., New York City. Four new positions 
were created at headquarters and four re- 
gional sales managers were appointed in 
the field. 

Garvin C. Matthiesen was named agricul- 
tural sales manager. Formerly midwestern 
sales manager in direct-application sales, he 
joined the firm seven years ago. A gradu- 
aete of Iowa State University with a degree 
in agronomy, Mr. Matthiesen is an army 
veteran. 

Thomas C. Rogers, a University of Tor- 
onto alumnus with a degree in horticulture, 
was appointed product manager in fertilizer 
manufacturing materials, He formerly was 
sales manager in the field. George A. Kal- 
teissen, was promoted from eastern sales 
manager in direct-application materials to 
product manager. He graduated from Rut- 
vers University. 

Elmer Perrine was designated director of 
technical service for agricultural products. 
Mr. Perrine, a graduate of Michigan State 
University, formerly was technical service 
representative. He is a member of the ex- 
ccutive committee of the National Safety 
council, 

The new regional sales managers are Bor- 
cen §. Chronister, northeast, at Hopewell, 
‘Va: John R. Ritter, southeast, at Raleigh, 
‘’. C.; Dean Keller, central, at Indianapolis; 
oad Homer E. Dudley, western, at Omaha. 


rtificial Sow Breeding 


Vorks Half the Time 


Artificial insemination of sows results in 
nception in 50 per cent of the animals in 
ld tests, according to H. L. Self, Iowa 
te University husbandryman. He said he 
lieves such insemination will be used in 
> future in varying degrees in the United 
ites. 
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Mr. Self added, however, that these prob- 
lems must be overcome: 1) inability to store 
boar semen for adequate periods; 2) in- 
ability so far to achieve greater dilution rates 
for the semen; and 3) lack of fast, adequate 
methods for detecting heat in sows. 

But the husbandryman was optimistic, say- 
ing, “There should be improvement in swine 
artificial insemination results in the field as 
progress is made in educating the producer 
and technician . . . even with the present 
limited knowledge of semen storage and 
processing.” 


Maryland Reports 7,000 
Fewer but Bigger Farms 


Maryland now has 7,000 fewer farms than 
it did five years ago, according to A. B. 
Hamilton and R. A. Murray of the Univer- 
sity of Maryland agricultural economics de- 
partment. They said the 1959 preliminary 
census of agriculture shows that although 
fewer in number the farms are larger. 

Farm lands decreased from 3.9 million 
acres in 1954 to 3.5 million last year, the 
latter acreage representing 54.7 per cent of 
the state’s land area. The number of farms 
decreased in that period from 32,000 to 
25,121, the economists reported. 

They added that the number of farms 
with from 500 to 999 acres increased. Crop- 
land harvested in 1959 totaled 1.4 million 
acres, compared with the 1.6 million in 
1954, Messrs. Hamilton and Murray noted. 
In the five-year period, the average value 
per farm increased from $20,355 to $36,450. 


Crewtord County Farm Bureau, Bucyrus, 
Ohio, hag purchased a pair of Blue Streak 
mixers and a molasses blender. 


Cane | 


ron CONTINUOUS FLOW 
or me WORLD'S BEST 


FEEDING || 


MOLASSES 


Whitmoyer Offers Stock, 
Debentures to Expand 


The sale of common stock and debentures 
by Whitmoyer Laboratories, Inc., Myers- 
town, Pa., is being conducted to acquire new 
capital to carry on its accelerated program 
of expansion, according to President C. W. 
Whitmoyer. 

Heading the underwriting agency is Hall- 
owell, Sulzberger, Jenks, Kirkland & Co. 
which is offering a quarter-million dollars in 
Whitmoyer six per cent subordinated de- 
bentures due in 1977, with warrants to sub- 
scribe to 5,000 shares of common stock at 
100 per cent and accrued interest. 

The underwriter also is offering 85,000 
shares of common stock at $6 a share, re- 
portedly already oversubscribed. Whitmoyer 
said a steady program of expansion has been 
a characteristic of the firm since its found- 
ing in 1931. It now serves as parent com- 
pany for seven affiliated or associated com- 
panies. 


Grange Co-Op Supply, Ashland, Ore., has 
purchased a Blue Streak reduction grinder. 


Paxton (Ill.) Farmers Grain Co. has joined 
the Swisher franchise system of feed mill 
operation. 


MELOS' NEW PLANT 

Completion of its move into a new plant 
has been announced by Melos Mfg. Co., Des 
Moines. The mobile mill manufacturer now 
is located at 4487 Delaware av. In business 
for more than 35 years, the firm’s new plant 
has a total area of 14,420 square feet. New 
production equipment has been installed. 


\ 


Executive Offices: ORELAND, PA. 
4 


NATIONAL MOLASSES COMPANY 


Phone: Livingston 8-5900 (Philadelphia) 
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Private warehousemen in the mid- 
western grain and feed industry may 
be asked to provide storage for mil- 
lions of bushels of additional govern- 
ment grain in 1961. This word was 
brought to the 1960 convention of the 
Western Grain & Feed association of 
Iowa, held late last month at Des 


Moines, by top Department of Agri- 
culture officials. 


Louis N. (Jack) Roberts, head of 
the Commodity Stabilization service 
Grain division, noted however, that 
the changeover in administrations in 
Washington likely will slow decisions 
vital to clearing up the muddled grain 
storage situation. Mr. Roberts pointed 
out that the storage problem is primari- 
ly the responsibility of the private 
trade, with the government's a sec- 
ondary responsibility. This statement 
did not sit well with many in his au- 
dience of independent feed and grain 
men. 

Mr. Roberts, who is recognized as a 
warm friend of the private trade none- 
theless, pointed out that conflicting 
directives add to the confusion of the 
grain storage picture. On one hand, he 
said, his office is told not to buy more 
bins. On the other hand, it is directed 


ASSOCIATIONS 


Iowa Grain Trade Hears 


Additional Storage 
Soon May Required 


By BRUCE W. SMITH 
Reported From Des Moines 


to use Commodity Credit Corp. bin 
space as much as possible. Congres- 
sional committees, he declared, confuse 
the workings of USDA. 

In the grain chief's opinion, it is un- 
likely that any new grain. legislation 
which may be passed will be effective 
prior to the 1962 crop year. 


Changes in Capital 

Mr. Roberts predicted that all US- 
DA policymakers will be replaced 
shortly after President-Elect Kennedy 
takes over. These officials will include 
the secretary, undersecretary, assistant 
secretaries, administrators, deputy ad- 
ministrators, and possibly division 
heads such as himself, Mr. Roberts be- 


lieves. 


PRESIDENT Bud Swanson of New Sharon 

is pictured as he talked on outside selling 
(details on page 77). George G. Greenleaf, 
center, of Ohio spoke of the importance 

of sound management to greater profits. 
J. R. McCann, right, of Ralston Purina 

Co. explained fire and explosion 

hazards in grain and feed plants. 


Analyzing the likely storage require- 
ments in the near future, the Grain 
division head said “‘a few hundred mil- 
lion bushels of new storage may be 
needed” prior to the 1962 crop pro- 
gram. 


Regional View 
The Evanston (Ill.) regional CSS 
director, Joseph Haspray, alleged that 


‘where there is a need for more storage 


for government grain “country ware- 
housemen will build it.” He estimated 
that the country trade would be will 
ing to construct additional facilities for 
40 million bushels and that terminals 
would construct space for 20 million 
bushels. 

It was apparent that Mr. Haspray’s 
audience did not entirely agree with 
many of his statements. One such 
point he made which raised many eye’ 
brows was that “there is unlimited 
willingness to build additional private 
storage in the wheat country.” 

The regional chief, who supervises 
CSS in 19 states, predicted that it may 
take three to four years for any new 
feed grain program to get underway. 
A new wheat plan, he said, would 
take two years to implement. 
Attendance at the two-day Thanks 
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.iving week convention at the Fort 
es Moines hotel nudged just above 
‘he 1,000 mark. Of the state feed trade 
_rganizations, only the Ohio associa- 
‘on can match the record turnouts 
\which are traditional at Des Moines 
cach November. 


President Talks 

In his brief remarks, Retiring Pres- 
ilent Robert Couch of Des Moines 
1.oted that Western’s services to its 
members “continue to gain momen- 
tum.” He credited the professional 
staff of the association for “its deter- 
mined effort and vital leadership” in 
behalf of the Iowa feed and grain in- 
dustry. 

Mr. Couch noted that Western has 
set up a speakers’ bureau and now is 
ible to provide capable persons quali- 
fied to speak on a variety of subjects. 
Members were urged to utilize the 
services of the bureau in planning 
feeder and youth meetings. 

The Des Moines businessman 
termed three elements as essential to 
a successful trade association: 1) mem- 
bership, 2) confidence, and 3) active 
support, not passive assent, by mem- 
bers. 


Management Stressed 

Capable George Greenleaf, execu- 
tive secretary of the Ohio Grain & 
Feed Dealers association, directed his 
remarks towards more effective man- 
aging of businesses. He acknowledged 
that the storage rate battle in 1960 
helped unify the industry and made it 
stronger for the future. 

Turning to management, Mr. Green- 
leaf listed three major problem areas: 
|) men, 2) money, and 3) materials. 
The processes of management, he con- 
tnued, are the same regardless of the 
size of the business involved. 

A manager needs a specific amount 
co! time each week to meditate and to 
think about managing, Mr. Greenleaf 
« serted. Management, he went on, is 
e only truly distinctive characteristic 
voy business can have — and “busi- 
is war.” 

In this commercial war, he reported, 
te weapons are facilities, personnel, 
‘d management, The spoils of com- 
orcial war are dollars to the victors. 
Mr. Greenleaf then became specific. 
plant, he said, must be equipped to 
‘ndle a peak load without delay to 
© stomers. It must have adequate ware- 
' \using and ample land to permit free 
‘ow of traffic. 

Labor and capital both must be 
| idgeted with care, the Ohioan stated. 
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NEW IOWA OFFICERS 

B. C. (Bud) Swanson of Swanson Ele- 
vator at New Sharon is the new president 
of the Western Grain & Feed association, 
succeeding R. B. Couch of Bates-Couch 
Grain Co., Des Moines. The new vice pres- 
ident is R. Glenn Swartzendruber of Wies- 
ton Grain Co. at Manson. C. D. Whitaker 
of Swift & Co. at Des Moines was re-elected 
treasurer. 

Full-time executive officers continuing in 
office are Robert L. Skinner, executive sec- 
retary, and Kenneth Ludlow, assistant sec- 
retarv. 

Bill Buser of Wraybill Dehydrating Co. 
at Sloan was re-elected to the board. New 
directors named were Fred Andresen, North- 
western Distributing Co., Mason City; Adri- 
an M. Neil, Tama; William Harbor, Harbor 


4) Don’t call them by their correct 
names, 

5) Fill sacks extra-full so they are 
hard to handle. 

6) Deliver feed in torn bags. 

7) Make out sales tickets wrong. 


WHEN YOU BUY A 
SEEDBURO 


500-RC MOISTURE TESTER 
YOU'RE BUYING THE BEST! 


Backing up that statement 
is the fact that over 25,000 
of the various Steinlite mod- 
els have been sold throughout 


Feed & Grain, Henderson; and Maurice Lao S. and ail over the 
Jones, Newhall (Iowa) Grain Co. cos 

Especially 
He urged his audience to “go to | designed 


for 
school” and learn more about modern’ | accurate, 


day economics. fast 

The businessman should react sen- 
sibly to competition without being | whole 
frightened by it, Mr. Greenleaf assert- | erains. 
ed. He said competition should be 
viewed as an ever-present, ever-chang- 
ing threat. In meeting competition, he 
stated, every business should take ad- 
vantage of some one service or char- 
acteristic it has which is truly unique. 


Features... 

@ 250 Gram Sample — double the size of the 
ordinary sample. Far greater accuracy — 
more representative of entire load. 

@ Meter registers automatically — no chance 
of errors. 

@ Automatic funnel and discharge resets for 
next — e. 

@ Completely new and improved circuit — 
eliminates overlap. 


See Your Seedburo Representative 
or Write Us for Complete Details. 


How to Lose Business 
Mr. Greenleaf wound up his impor- 
tant presentation by listing 10 ways to 
lose customers: 


1) Let them unload their own 


trucks. 
2) Don’t hurry to wait on them. 
3) Don’t keep their feed clean. 


EQUIPMENT COMPANY 
Dept.FB-12, 618 W. Jackson Bivd., Chicago 6, Ill. 
Phone: ANdover 3-2128 


NUTRITIVE 
MINERALS 


FOR HOGS, POULTRY, CATTLE 


Contains cooked and ground egg shells with egg albumen, 
and all known essential trace mineral elements. 


HELPS TO: Make all feed go farther 


@ Improve general health and appearance 
@ Increase resistance to disease 


@ Improve production 


For Self Feeding — Custom and Formula Mixing 
RYDE & CO., 3939 so. union Ave., Chicago 9 
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8) Don’t let customers ask a lot of 
questions. 

9) Don’t deliver on time. 

10) Never call on a customer at his 

farm. 


Business Guideposts 

A professional lecturer-humorist, 
John Minnoch of Chicago, made some 
points worth remembering. He led off 
by saying that if businessmen them- 
selves aren't alert, they have no right 
to expect alertness in their employes. 

He also urged aggressiveness and 
progressiveness. 

“You can’t steal second base,” he as- 
serted, “if you always keep one foot 
on first.” 

Security often is an evil force, Mr. 
Minnoch stated, because it thwarts op- 
portunities for growth. Success is nev- 
er final and failure is never fatal, he 
pointed out. 

Don’t be negative in selling, Mr. 
Minnoch warned. Instead, don’t give 
the prospect a chance to say no. He 
recommended “putting the soul back 
into selling” in his conclusion. 


Fire & Explosion 

J. R. McCann, fire prevention man- 
ager for Ralston Purina Co., forcefully 
demonstrated the hazards which poor 
housekeeping presents in a feed plant. 
He outlined the elements necessary 
for a fire — heat, fuel, and oxygen — 
and noted that eliminating the source 
of fuel is an effective way to prevent 
fires. 

Mr. McCann demonstrated how 
flame travels through a cloud of mill 
dust and then actually caused explo- 
sions in a model elevator. There is no 
visual means for determining when 
conditions are conducive to an explo- 
sion, Mr. McCann stated, and the pri- 
mary explosion triggers second and 
third blasts which are far more serious. 

Good housekeeping is the easiest 
and least-expensive way to preverit 
fire and explosion, he concluded. 

Western member Kermit Eschhach, 
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IMPORTANT addresses were made at 

Des Moines by this trio. At left is 

Harold Brightwell of the lowa state ASC 
office. In center is Louis N. (Jack) Roberts, 
chief of the CSS Grain division. 

At right is Charles S. Force, president 

of the Grain & Feed Dealers National 
association. Mr. Force's comments 


are published on page 76. 


F. Mueller & Sons, Grand Mound, 
spoke briefly on how feed men can 
work with their local fire departments 
in hazard prevention. Long interested 
in fire prevention, he is chief of his 
town’s volunteer fire department. 

Mr. Eschbach suggested that the 
local feed man sit down with with his 
fire chief and make diagrams of equip- 
ment locations, manlifts, and electrical 
controls. Then the local fire depart- 
ment can plan in advance for the pro- 
cedure it will follow in the event a fire 
ever does occur. 


Open Forum 

A six-member panel answered ques- 
tions from Western members, some 
queries submitted in writing in ad- 
vance and others posed orally from 
the floor. The participants were Dr. 
Charles Summers, Iowa State Univer- 
sity; Delbert Dempewolf, Des Moines 
Grain exchange; John Bogle, Food & 
Drug administration; Ken Ludlow, 
Western’s assistant secretary; Vic 
Spindler, Mason City; and Fred Lude- 
mann, wage & hour administration. 

Mr. Spindler discussed accounts re- 
ceivable and emphasized that feed men 
should keep accurate records on all 
their costs of doing business. Such 
data, he said, are necessary back- 
grounding for management decisions. 
The ratio of current assets to accounts 
receivable should be about 2:1, Mr. 
Spindler reported. He urged educat- 
ing farmers in the wisdom of paying 
promptly. 

Eighty per cent of a firm’s profits 


comes from 20 per cent of its cus- 
tomers, he concluded. 

Mr. Ludemann reviewed wage & 
hour statutes and exemptions, point- 
ing out that seasonal workers in grain 
storage activities are exempted from 
coverage up to 14 weeks. He then ex- 
plained the application of the “area of 
production” and “retail” exemptions. 

Mr. Ludlow discussed Iowa's bond- 

ed warehouse law and called it “the 
finest in the country.” The statute pro- 
vides that grain must be sold to the 
warehouse, returned to the producer, 
or shipped within 10 days after re- 
ceipt. 
- Describing various grain bank sys- 
tems, Mr. Ludlow recommended a firm 
contract plan in grain banking. Book- 
keeping accuracy is vital, he said, and 
mills should be sure they are paid ade- 
quately for all services rendered. 

Elements of a desirable grain bank 
contract were outlined thusly: 

1) Grain is sold to the mill. 

2) The farmer agrees to rebuy the 

grain. 

3) The actual resale itself. 

Mr. Ludlow cautioned against al- 
lowing feeders to overdraft their grain 
bank accounts, recommending instead 
that such purchases be set up on the 
accounts receivable ledger. 

Dr. Summers spoke briefly on vita- 
min A in cattle nutrition and the pos: 
sibility of a deficiency of the vitamin 
posing a threat. Such a deficiency, he 
noted, would be extremely difficult to 
diagnose. External symptoms, Dr. 
Summers stated, are similar to those 
of other feedlot ailments. 

He pointed out that beef cattle do 
not utilize naturally-occurring vitamin 
A efficiently. Comcluding, Dr. Sux 
mers said that when feeding two to 
five pounds of hay, some 5,000 to 
7,000 units of synthetic vitamin A a'so 
should be fed. 

Mr. Dempewolf talked briefly 
corn grading and said that equipment 
need not be elaborate to conduct i 
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ASSOCIATION STRENGTH 

The Western Grain & Feed association 
i: at an all-time high both in membership 
vad in influence. From a low point of 850 
in 1957, the Iowa group has 
.rown to its present total of 1,136. Merger 
cf the Feed Institute, Inc., into the associa- 
ton represents a net increase of some 30 
1.embers for Western, because most of the 
institute’s members already belonged to the 
s ate association as well. 

On the fiscal cide, the Western associa- 
ton reported assets at convention time of 
$32,124. It was noted that association in- 
come was $5,000 higher in 1959-60 than 
in the preceding year. 


cutate grading. But the country point 
must be able to grade rapidly when 
trucks are waiting to unload, he noted. 


Food & Drug Theme 

Mr. Bogle said that there had been 
no seizures of wheat either because it 
was pink or contained rodent pellets 
thus far in 1960. He commented that 
no program yet has been set up to 
permit new-drug applications being 
considered from feed firms which 
want to incorporate stilbestrol in ra- 
tions. 

When a Food & Drug inspector 
visits a feed plant, these are some of 
the factors he looks for, according to 


the FDA fieldman: 

1) How drug ingredients are stored 
— they should be in closed containers, 
preferably the original containers. 

2) What the procedures are for us 
ing the drugs; if they conform to the 
stipulations of the new-drug applica- 
tion. 

3) What the batching directions are 
at the mixers. 

4) If the mixing equipment can do 
a thorough job; if it is grounded prop- 
erly against the electrostatic proper- 
ties of some drugs which might pre- 
vent their efficient dispersion. 

5) How the equipment is cleaned 
after drugs are mixed into feeds; that 
cleaning materials do not get back into 
subsequent batches of feed. 

6) Accurate weighing of drug addi- 
tions. 

7) Accurate routine analyses of 
medicated feeds. 

8) Accurate labeling of medicated 
rations as to their drug content; ade- 
quate directions for feeding. 

9) General mill sanitation condi- 
tions. 

Mr. Bogle emphasized that the gov- 
ernment is “not leveling-off” at the 
feed and grain industry, but instead is 


New Sales Tool— 


The Feed Bag Directory of 
Leading Formula Feed 
Manufacturing Plants of the 


United States 


Available to Advertisers 


Write for full information 


Che feed Bag 


Milwaukee 3, Wis. 
Telephone WEst 3-3690 


1712 W. St. Paul Avenue 
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New 


mended. 


100% condensed fish solubles 
A dehydrated condensed fish soluble product. 


Economical — Uniform Source of FISH FACTORS 


Sol-O-Meeno is equal pound for pound 
to liquid condensed fish solubles. 


Sol-O-Meeno is packed 
in 40 Ib. bags, since 40 
Ibs. per ton will provide 
the 2% level fish solu- 
bles normally recom- 


No Poultry or Swine Feed is complete 
without the all-important 
Growth Factor(s) found in FISH SOLUBLES. 


KEES & COMPANY — 


327 South LaSalle St., Chicago, 4, Ill. 


NEW PRESIDENT BUD SWANSON 


stepping up its enforcement through- 
cut the business community. 

Three key addresses at the Western 
Grain & Feed association convention 
are summarized and published sep- 
arately, immediately following this re- 
port. It was a well-planned, valuable 
program and held the interest of the 
more than 1,000 persons present at 
Des Moines. 


uivalent. 


DRY — FREE FLOWING 


Phone HArrison 7-1528 
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GOVERNMENT e 


Stronger Controls 
Are Certain to Make 
Farm Problem Worse 


This is a summary of his presenta- 
tion in the speaker’s own words, Mr. 
Force is a partner in Little Bros., Kala- 
mazoo, Mich., and a longtime leader 
in the National and in the Michigan 
Feed & Grain association. He is report- 
ing on projects of the GFDNA and on 
some of its future goals. 


We need more government by the 
people and less government for the 
people. When something unfavorable 
to our industry is developing in Wash- 
ington, our committee of 32 legislative 
“minutemen”™ will be quick to contact 
their congressmen and tell our story, 
to try to prevent action by congress. 

We found members of Food & Drug 
anxious to cooperate with us. They 
were friendly and cooperative. They 


By CHARLES S. FORCE 
Grain &% Feed Dealers 


National Association 


explained various regulations and why 
administrative decisions affecting the 
feed industry had to be made. I left 
‘vith a much better understanding of 
what Food & Drug is going to expect 
of us, but I am badly confused on 
how we are going to live with the 
regulations. 

In Michigan, the good country ele- 
vator will gross about 14 to 15 per 
cent on sales and services. Costs of do- 
ing business are around 12 per cent, 


leaving a two to three per cent net. On. 


this kind of margin, there can't be 
many mistakes. Spend.more time in 


DP-OK-CC-V 


MOLINE 


A Sales Record of More snes 


SUPERIOR ELEVATOR CUPS 


For Better Results — Longer Life —‘More Capacity 
“Elevator Cups Is Our Business, Not A Sideline” 


K. 1. WILLIS CORPORATION 


Telephone Moline 4-6783 


ILLINOIS 


Call TAG THOMPSON 
For the BEST 


in Formula Feed Tags 

“Thompson's Tags Are Tops!" 
Service Reasonable Prices 
THOMPSON PRINTING CO. 


1 RUSSELL ST.. HAMMOND, INDIANA 


Phone WEstmore 3-0776 
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CHARLES FORCE 


guiding your company in the direction 
of being sound financially. Spend more 
time making plans. Successful business 
doesn’t just happen, 

Lowest-priced men may be the most 
expensive men. In my own organiza- 
tion, our highest-paid men are our 
least expensive. 

If you cannot sell your customers a 
good result-product, you are not 
worthy of their business. A feed man 
can make money on a proven result: 
product that makes his customers 
money. 

Do not depend on business to come 
to you. Advertising will help, but 
there is no substitute for personal con- 
tact by a man whom people know, 
have confidence in, and like. If a good 
outside salesman is not available — 
or even if he is — a few farm calls by 
the manager or owner always builds 
business. 

Set a credit plan and then enforce it. 
Be a real part of your community, op- 
erating your business so you have the 
respect and confidence of all farm cus 
tomers in your trading area. People do 
business with those they know and 
like. 

There will be a decided transition in 
the Department of Agriculture in the 
next two months. Commodity Credit 
Corp. will lose six directors and most 
likely all its vice presidents. It wi! be 
only a short time until all top policy 
people in USDA will be replace. 

We feel that Mr. Kennedy’s po icies 
in March may be different than : ‘ate’ 
ments made during the campaign ‘hen 
indicated. Our industry expects «201 
efforts from individual membe of 
congress to socialize the grain 


THE FEED BAG—December, {760 


A 1 
1 
ee 
« 
g 
A 
| 


housing industry. We will know more 
when a new secretary of‘agriculture is 
a pointed. 


Any controls or regimentation im- 
posed on agriculture will seriously af- 
fect all of us. 


How to Succeed 


With Well-Organized 
Outside Selling 


In its new president, a New Sharon 
(lowa) businessman, the Western as- 
sociation has a leader who is well 
aware of the importance of continued 
sales efforts to the long-range growth 
of a business. He spoke on the theme 
of successful selling at the Des Moines 
convention. 


To earn the profit we can expect 
from our business, we must have some’ 
one out in the feedlots working con- 
tinuously with our farmer customers. 
Selecting the right outside sales & 
service employe probably is the most 
difficult task the average feed man has 
in his expanding program, because few 
men have the ability, intelligence, im- 
agination, drive, courage, and desire 
which are necessary to succeed. 

Only by having a clear picture of 
the market can the outside selling ven- 
ture be organized properly. Without 
this picture, organization and intelli- 
gent planning are impossible. 

In a selected area, choose a road on 
which you already have a few good 
feeders or some delivery business. 
Where possible, select roads which 
stay close to the market instead of go- 
ing to the extremities. This business is 
the most profitable. Don’t run up sell- 
ing and delivery costs by starting the 
ystem at the other end of your market 
area. 

Hold a group meeting of the cus- 
“mers and prospects along the select- 
>| route. Be sure to have all farmers 
‘l out cards giving their names, loca- 
ns, and numbers and types of animal 
1its. The outside salesman should 
nduct a section of the meeting, using 
harts and films where available. The 
eeting should be closed with the 
ought, “See you tomorrow!” 

The degree of organization of any 
atside selling program is determined 
‘imarily by the degree to which the 
‘ogram has been supervised. Some 
ganized salesmen are self-starting 


IE FEED BAG—December, 1960 


n 


@ 


A 


By B. C. SWANSON 


Swanson Elevator Co. 


anu can handle the job alone. But they 
are few and far between. Even these 
men could be many times more profit- 
able if they were supervised properly. 

Proper supervision of the organized 
outside selling program revolves 
around two factors: 

1) Determination of the feed mer- 
chant to keep it organized. 

2) Proper use of records which help 
him keep it organized. 

Records need not be in minute de- 
tail, but they should be accurate and 
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eroglide 


_ Grain Driers _ 


NEW-DIFFERENT DRIER 
for all free-flowing grains 


—Highest Grain Quality 
—Highest Rate of Production 


WRITE — WIRE — PHONE 


_Aeroglide Corporation 
510 Glenwood Ave.—Raleigh, N.C. 


Emporia Plant — Emporia, Kansas — Phone Dickens 2-1645 


current. Good tools, properly under- 
stood and used, can be the instru- 
ments of success. Inadequate training 
in the use of the tools can make them 
simply more stumbling-blocks to effi- 
ciency. 

One of the most powerful sales tools 
is proof. No one, not even the feed 
man himself, is in a better position to 
obtain sound selling proof than is the 
organized outside salesman, He is in 
the field working with customers day 
after day. 

Because most people like to see their 
pictures in the newspaper, the sales- 
man should take photos of customers 
with their livestock, then get their 
signed release so the pictures and cost 
records can be used in the local news- 
paper. This is the best kind of adver- 
tising for the local feed man. Few cus- 
tomers with good cost records will re- 
fuse a request by their supplier to use 
their proof in his advertising. 

The outside salesman who knows all 
these programs, all the ingredients in 
his feeds, who has worked out all the 
proof on what his feeding recommen- 
dations will do, and then who hasn’t 
the courage to ask for the order never 
will make a sale. 


PROTEIN 
SUPPLEMENT 


BLO 


CKS 


Net Weight 3334 Lbs. 
For CATTLE and SHEEP 


FARMERS FRIEND MINERAL CO. 


NAPOLEON, OHIO 
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GOVERNMENT 


Magic 
Ever Will Solve the 
Surplus Problem 


Now back in his own grain business 
at Norway, Iowa, the speaker was Jack 
Roberts’ immediate predecessor as di- 
rector of the Grain division of Com- 
modity Stabilization service. His re- 
marks here are made as a private citi- 
zen and businessman who knows 
Washington gyrations from the inside. 


I am not running for anything and 
I am not running from anything or 
anybody. Secretary of Agriculture 
Benson has spoken out boldly in the 
face of unbearable criticism from some 
groups for whose cause he has been a 
great champion. Undersecretary True 
Morse has taken much more than he 
had coming from certain congressmen 
and senators who were more con- 
cerned with splashing headlines than 
they are about the agricultural pro- 
ducers and the consumers. 

As to the possibility of a strict cross- 
compliance control program, I should 
like to say that if the producer really 
understands what he is voting for he 
will turn it down cold. 

Because of the tremendous shift of 
production of both bread cereal grains 
and feed grains from the Midwest to 
the South, there is no question but 
that the Midwest and Great Plains 
producers would be cut far below their 
old, individual, historical soil-depleting 
base acreage that they had prior to 
1954. 

There isn’t a chance in the world 
that the southern senators and con- 
gressmen would sit still for a moment 


~ and see this “shifted acreage” restored 


to its original and probably rightful 
place in the Midwest. Why, I saw 
{members of} a house subcommittee 
on agriculture sit in session in 1958 
and scream their heads off because a 
law that they had helped put on the 
records of congress had forced two 
counties in Georgia to come under the 
corn allotment program in effect at 
that time. I believe that this means 
that the shift that has taken place is 
permanent. So if we approach a strict 
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By RAYMOND J. POLLOCK 
Pollock Elevator Co. 


control program, geared to bringing 
production in line with domestic and 
export utilization, it really means a 
whopping cut, and I don’t believe the 
Midwest farmer will vote in favor of it. 

For a moment, however, let us as- 
sume that such a program as I have 
discussed, which is definitely in the 
platform of the new administration, is 
adopted and is put in force. At present 
I believe full parity for corn would be 
about $1.65 per bushel. Should we not 
think about the effect this would have 
on livestock, milk, and egg prices if 
corn and other feed grain prices were 
forced to the parity level? Would 
there be as many people here in the 
Midwest or anywhere else in this 
country willing to risk feeding for pro- 
duction of milk, meat, and eggs at the 
present prices of those products in the 
market place with feed grain prices 
advancing by 60 per cent? 

I don’t think so and neither does 
anyone else. Most certainly this ad- 
vance in feed grain prices would mean 
higher livestock prices and resulting 
higher meat, milk, and egg prices at 
the consumer level. Can you imagine 
that other 87 or 88 per cent of our 
people in our economy who must pay 
sharply-advanced prices for milk, meat, 
and eggs being willing to do so with- 
out a corresponding increase in salary? 

My own analysis of the farm planks 
in the political platforms is that neither 
of them will help the farmer much but 
will only delay the inevitable, and that 
is that the farmer must and will solve 
his own problems in his own way in 
a much more permanent, economical, 
and satisfactory way than the gov- 
ernment or the politicians ever will 
solve it. 


Lincoln (Ind.) Elevator has purchased a 
Blue Streak mixer. 


Hargrave Feed & Feeder, Eldorado, Tex., 
has purchased a Strong-Scott molasses 
regulator. 


General Mills’ Selvin, 
Herron Are Reassigned 


Two executives of the Larro feed division 
of General Mills, Inc., Minneapolis, E. J. 
Selvin and Howard Herron, have been as- 
signed new positions, according to E. E, 
Woolley, division vice president and gen- 
eral manager. 

Mr. Selvin was named director of the di- 
vision’s sales to succeed Mr. Herron, who 
was appointed general sales manager for the 
Sperry feed operation. Joining the firm in 
1942, Mr. Selvin last served as Sperry gen- 
eral sales manager. Mr. Herron is a veteran 
of 30 years with General Mills. 


Merck Names Technical 
Chief for Health Aids 


Dr. Edgar R. Marookian has been ap- 
pointed manager of technical services in 
animal health products for the chemical 
division of Merck & Co., Inc., Rahway, 
N. J., according to Agricultural Products 
Manager D. K. Richards. 

Dr. Marookian came to Merck from a 
private veterinary practice at Clinton, N. J., 
in 1958. He spent the past two years at 
Dallas as technical specialist for Merck's 
south central region. 

The veterinarian earned a bachelor of 
science degree in agriculture from Pennsyl- 
vania State University in 1950 and a doc- 


-torate in 1954 from the University of Penn- 


sylvania. He engaged in private practice for 
four years. 


Swift Builds Feed Mill 
At Its Research Farm 


Installation of feed manufacturing facili- 
tics has been completed at Swift & Co.'s 
livestock, poultry, and feed research farm 
near Frankfort, Ill., to aid in the manu 
facture of experimental formulas and _per- 
mit accurate composition control. 

Located 30 miles southwest of Chicago, 
Swift's headquarters, the farm has been 
operated since 1957 to improve the firm's 
service to farmers, it was reported. With the 
new facilities, Swift said, testing of a great- 
er variety of types of feeds will be possible. 

Of primary importance, company spokes’ 
men added, is developing new and im 
proved feed formulas, feeding practices and 
programs, and the study of various breeds 
and strains of poultry. Installed at the 
farm was a stationary packaged feed mill 
unit. 


Willmar (Minn.) Farm Service has pur- 
chased a Strong-Scott Powertlo separctot. 


Tri-County Feed & Supply, Warren, Ill., has 
installed a Blue Streak reduction grinder, 
mixer, and scale buggy. 


DOUBLE DIVIDENDS 

A regular fourth-quarter dividend o: 15 
cents a common share and a two per -ent 
stock dividend on its 2.8 million share: of 
common stock have been declared by Com: 
mercial Solvents Corp., New York ity. 
The dividends will be paid Dec. 3¢ to 
stockholders of record Dec. 2, accordin : to 
the firm’s directorate. 
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NUTRITION e 


Creep Feeding Assists 


Pigs’ Growth, Health 


3y HOWARD F. TUCKER 


Auburn University 


The importance of creep feeding to 
the growth and health of early-weaned 
pigs is being studied at several univer- 
sities. Associate animal husbandman 
at Auburn, Ala., the writer is widely 
recognized for his significant contri- 
butions to pork production in the 
South. 


Adequate nutrition for the baby pig 
is one of the most neglected phases of 
hog production. Yet, getting pigs off 
to a vigorous start is important in mak- 
ing a profit from hogs. 

Creep rations are fed to meet these 
nutritional deficiencies. Creep feeding 
is a Management practice that supplies 
suckling pigs with a supplemental feed 
not accessible to the sow. 


Management Practices 

Another management practice close- 
ly related to creep feeding is early 
weaning. In using the creep-feeding 
system, the sow is removed from the 
pigs before the normal weaning age of 
about eight weeks. Research has shown 
that only under the best management 
conditions and with adequate facilities 
should weaning be earlier than four 
to five weeks of age. 

From birth to about eight weeks of 
age or 50 pounds’ weight is the most 
critical period in the nutrition and 
management of hogs. During this peri- 
od the highest-quality feeds and the 
most exact nutrient formulations are 
quired. Necessarily these rations are 
t© most complex and expensive of all 
svine rations. Attempts to save by 
fe-ding cheaper, improperly-balanced 
rtions is poor economy. Pigs weaned 
a’ five weeks of age and fed to eight 
\-eks will gain about one pound per 
¢ y On two pounds or less of feed. 
Fen less feed per pound of gain is 
n-ded when creep-fed. 


Food Needs of Pigs 
There are three sources of food 
cilable to the nursing pig: 1) sow’s 
rk, 2) sow’s feed, and 3) a creep 
rion. After the third and fourth 
\ ck, milk production of the sow 
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CREEP FEEDING COMPLEMENTS THE SOW'S MILK 
begins to decline. This is the rapid 
growth-rate period of the suckling pig. 
Although feed consumed from the 
sow ration is helpful, it is inadequate 
because of critical nutritional needs of 
the baby pig. Unless a creep ration is 
offered, the maximum expression of 


Automation control systems for weigh 
batching formula feed in large and medium 
capacity mills. Each system is engineered 
and built to meet exacting production re- 
quirements. 

Some areas open for 
Manufacturers Representation 


Wisconsin Electrical 
Mfg. Co., Inc. 


1237 SO. 3rd STREET 
MILWAUKEE 4, WIS. 


growth rate is inhibited. 

Much research at the [Alabama] 
station has gone into the development 
of a relatively-simple and low-cost ra- 
tion that could satisfactorily be used 
as a combination creep-early weaning 


(Concluded on page 84) 


KELLOGG HOMINY FEED 
SODIUM BENTONITE 


STONEMO GRANITE GRIT 


PROTAMONE MILEZYME 


SUNSET FEED & GRAIN Co., INC. 


PHONE 805 Dun Building 
TL. 2-2937 Buffalo 2, N. Y. 
FEED JOBBERS 
AND 


DISTRIBUTORS OF 


DYNAFOS DICALCIUM PHOSPHATE AND MULTIFOS 
PACIFIC MOLASSES 
DU PONT'S “TWO-SIXTY-TWO" FEED COMPOUND 
CALF MANNA 


HUBINGER GLUTEN FEED 
PILOT OYSTER SHELLS 


NOPCO FEED SUPPLEMENTS 
PILOT SECOND CLEAR FLOUR 


INQUIRIES APPRECIATED 
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FRANKE GRAIN CO. 


ESTABLISHED 1892 


JOBBERS OF. 
Malt Sprouts 
Brewers Grains 
Linseed Meal 
Soybean Meal 
Millteeds 
Beet Pulp 
Feed Barley 
Oatfeed 


GRAIN EXCHANGE 


MILWAUKEE 


Serving Mills & Breeders 
DEVo For Over 30 Years 


VITAMIN OILS (Fortified Cod Liver Oils 
DEVOLKOD ® NON-DEST. 
COD LIVER OIL USP 
DEVOLD VITAMIN A & D FEEDING OILS 
DEVOLD VITAMIN A OILS 
PEDER DEVOLD WHEAT GERM OIL 
“Stabilized” 


From Can to Carloads 
ORegon 9-8400 


PEDER DEVOLD OIL COMPANY 


Division of Chas. L. Huisking & Co., Inc. 
417-FB Fifth Avenue, New York 16, N. Y. 


Fortity Your Feeds With 


YEAST CULTURE 


a natural source of 
Digestive enzymes — B Vitamins including 
Bi2 — Unidentified Health & Growth fac- 
tors — Values not obtainable from any 
other source. 
for All Cattle, Hegs, Sheep, 
Chickens, Turkeys 
Better Health, Growth & Production — 
Greater feed efficiency — Lower feed cost. 
Yeast Culture values proven by state col- 
lege tests. 
Write DIAMOND V MILLS, Inc. 
CEDAR RAPIDS. IOWA 


Have your formulas checked by 


an 
INDEPENDENT CONSULTANT 


in feed formulation and 
production. 


No job too large or too small. 


C. W. Sievert 


141 W. Jackson Blvd. 
Chicago 4, Ill. 
Phone WEbster 9-3256 
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Custom Mix 


By BRUCE W. SMITH =—]—]{£—————— 


Travel back and forth across the Atlantic by members 
of the American feed industry, its suppliers, and Euro- 
pean industry members continues to be brisk. In addi- 
tion, increasing numbers of Asian scientists and feed 
manufacturers are coming to our shores. 

Dawe’s Laboratories, Inc., Chicago, recently played 
the role of host to visitors from Japan and Malaya. The 
firm also escorted the far-eastern travelers to giant 
Creighton Bros. poultry farms at Warsaw, Ind., where 
they got a first-hand view of production-line layers in 
action. 

Meanwhile, Moorman Mfg. Co., Quincy, IIl., was 
entertaining the senior research scientist of the South 
African bureau of standards. S. E. A. Eilertsen of Pretoria came to the United 
States for a close look at our feed microscopy methods. With him on the trip 
to Quincy was G. M. Barnhart, Missouri feed control official who is secre- 
tary-treasurer of the American Association of Feed Microscopists. 

Pictured here are two Americans who traveled to Madrid for the second 
international animal feed symposium. At left is Dr. Herb Luther, scientific 
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chief of nutrition & animal health for Chas. Pfizer & Co., Inc., New York 
City. In center is Howard Roach, president of the Soybean council. Their 
companion is the noted Danish nutrition researcher, Dr. Hjalmer Clausen of 
the Royal Veterinary & Agricultural College at Copenhagen. On our 1959 
visit to Denmark, we were given a warm reception by members of Dr. Clausen’s 
staff. Some 50 scientists from 15 nations attended the five-day conference 
in Spain this year. 

It’s a first grandson for Anton Krason, Deutsch & Sickert, Inc., Milwaukee. 
Mr. Krason’s son Tom, active with him in the business, and his wife became 
parents of Michael Allen Krason last month. 

Because of his adeptness in “selling” the chairman and vice chairman of 
the Honeggers’ & Co. board of directors, James Tracy of Humboldt, Tenn. 
won a $50 bill at the recent general sales meeting of the Fairbury (lIIl.) feed 
manufacturer. All members of the field sales force participated. Sam «nd 
Frank Honegger, chairman and vice chairman, respectively, judged that Mr. 
Tracy had done the best selling job. Judging began with eliminations at the 
division level, the final competition being held at the general sales gathering. 

Seco, Inc., of Goodlettsville, Tenn., has delivered its first push-button mobile 
feed mill to the Canadian province of Ontario. The purchaser was Alex C iin, 
owner of Cain’s Mobile Feed Service at Sault Ste. Marie. 

All of us at The Feed Bag and our affiliated publications send you our est 
wishes for a happy and meaningful Christmas season and for a prospe: 9us 
year of peace in 1961. 
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‘ecker Midwest- Manager 
At Commercial Solvents 


John Recker has been appointed midwest- 
e-n district manager for the animal nutrition 
department of Commercial Solvents Corp., 
ew York City. He will headquarter at St. 
Louis and will be in charge of a 16-state 
area. 

Associated with Commercial Solvents in 


JOHN RECKER 


lowa for four years, Mr. Recker has been 
known in the feed ingredients industry for 
13 years. The firm’s salesmen in the 16-state 
territory are L. C. Hastings, R. J. Mitchell, 
Walter R. Tait, Donald T. Lyons, William 
J. Milstead, and R. L. Burroff. 

Department Sales Manager I. Roy Cohen 
reported that Mr. Recker’s new position re- 
lates to an expanded marketing program 
for Baciferm (zinc bacitracin). 


Fallout Is Not Removed 
Effectively by Harvest 


Radioactive fallout cannot be removed 
effectively from farm land by the harvesting 
of crops, the Department of Agriculture has 
reported. Harvesting removes only about a 
quarter of. simulated fallout applied to 
crops, USDA said. 


~ 


| WESTERN 
BRAND 


YEAST CULTURES 


Supply Your Feeds With 

1. Yeast Cell Activity. 

2. Digestive Enzymes. 

3. Natural B Vitamins. 

4. U.G.F. Properties. 
For All Livestock and Poultry. 
ower Feed Costs — Better Efficiency. 
ollege Tests Show Yeast Culture Values. 
Write 
‘WESTERN YEAST COMPANY 

Chillicothe, Illinois 


Experiments supported by funds from 
the Atomic Energy commission were con- 
ducted on the problem recently by Depart- 
ment of Agriculture scientists stationed at 
the agency’s agricultural research service 
facility at Beltsville, Md. Crops growing on 
isolated field plots were exposed to fallout. 

The plots were planted with soybeans, 
which are representative of broad-leaved 
plants, and dusted with simulated fallout be. 
fore harvesting. A few months later rye, a 
grain-bearing grass, was used in a similar 
experiment in the same areas. 

Various concentrations of Barium 140, an 
isotope with a relatively-short half-life, were 
dusted on the plants. Barium 140 loses half 
its activity every 12 days; thus the plots 
were freed for repeated contamination while 
providing data on other types of radioactive 
particles that remain dangerous for months 
or years. 


Lambs Fatten Faster on 


Soybean Meal Starter 


Faster and more efficient gains at less cost 
were made by lambs given a virtually full 
feed of soybean meal in their first three or 
four weeks on feed than those progressing 
to full feed of corn without the meal, ac- 
cording to Walter Woods at Iowa State Uni- 
versity. 

Mr. Woods, a nutrition researcher, re- 
ported that four rations were used on dif- 
ferent lots of test lambs. One ration, termed 
conventional, averaged 1.4 pounds of corn, 
an equal amount of alfalfa hay, and 0.22 
pound of soybean meal per lamb each day. 

Attempts to increase total gains and quali 
ty of the carcass by feeding more corn and 
reducing hay during the final third of the 
feeding period were ineffective. Lambs start- 
ed on soybean meal, however, gained 0.05 
pound more per head per day than those 
fed the conventional ration. 


Dubois County Farm Bureau, Huntingburg, 
Ind., has purchased a Blue Streak scale 
buggy. 


SNOW WHITE 


Oyster Shell 


e Steady Profits 
e Highest Quality 
© Best Service 


WHITE SHELL 


Corporation 
Jacksonville, Florida 


Distributed by 
EDWARD R. BACON GRAIN CO. 


177 Milk St. Boston 9, Mass. 
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Quarterly Wheat, Flour 
Exports up 31 Per Cent 


Wheat and flour exports from the United 
States in the first quarter of 1960-61 were 
31 per cent higher than in a similar period 
a year ago, the Department of Agriculture 
has reported. The aggregate shipped in the 
latest period totaled 141 million bushels. 

Exports of wheat came to 121 million 
bushels, 32 million more than last year’s 
89 million bushels. In flour, exports in the 
1960-61 period were 1.3 million bushels 
greater than in the preceding quarter. 


Cyanamid Appoints King 


To Animal Science Post 


Dr. John A. King has been appointed di- 
rector of animal science research for the 
agricultural division of American Cyanamid 
Co., New York City, replacing Dr. E. L. R. 
Stokstad. Dr. Stokstad has been named a 
research fellow in Cyanamid’s Lederle di- 
vision. 

Dr. King formerly was director of research 
and general manager for the research divi- 
sion of Armour & Co., Chicago. Before that 
he spent 15 years in medicinal research with 
Winthrop Chemical Co. and Warner-Chil- 
cott Laboratories. 

Cyanamid’s new director of animal science 
research earned his bachelor’s degree from 
the University of Indiana in 1937 and his 
master’s degree and doctorate from the 
University of Minnesota. 


Call Bob or Babe 


Stuart for: 
Wheat-Mixed Feeds 
Soya 
Linseed Meal 
Alfalfa 
and all 
Millfeeds 


“For 3 
Years” 


Reliance 


FEED COMPANY 
FEderal 2-2418 
334 Midland Bank Bldg. Minneapolis, Minn. 


Feed Mixers 
Products 


CcOLBY 


PULVERIZED 
Oats or Barley 


ROLLED OATS 
AND 


FEEDING OATMEAL 


Abbotsford, Wisconsin ~ 


Phone: BLackburn 6-3911 - 6-3921 - 6-2341 
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Pfizer Extension Award 


Won by Ohio’s Bruner 


Winner of the 1960 animal production 
extension award, initiated sin 1959 by Chas. 
Pfizer & Co., Inc., New York City, in co- 
operation with the American Society of 
Animal Production, is Wilbur H. Bruner 
of Ohio State University. 

Mr. Bruner, extension specialist in ani- 
mal science, as a result was presented a 
$1,000 award at a session of the society's 
recent annual meeting in Chicago. The 
award acknowledges outstanding service to 
the nation’s animal agriculture. 


This year’s winner was cited for his lead- 
ership in developing Ohio's swine im- 
provement program, prototype of a series 
of similar activities in other states. Mr. 
Bruner is recognized as one of the prom- 
inent pioneers in swine improvement work. 
He is an alumnus of Ohio State and Cor- 
nell University. 


Economist Reports lowa 
Farms Fewer but Bigger 


One out of every eight Iowa farmers has 
quit the business since 1950, according to 
Economist Eber Eldridge of Iowa State Uni- 
versity. This development, he said, is re- 
flected in the 12.4 per cent decline of farms 
of more than 10 acres in his state during 
the decade. 

Mr. Eldridge pointed out, however, that 
while the number of farms has been decreas- 
ing, their size has been increasing. The 
economist also noted that the number of 
Iowa farms with less than 260 acres has de- 
creased by 21 per cent since 1950 and those 
having higher acreage have increased by 
per cent. 

The speed concerning the change, Mr. 
Eldridge said, seems to be picking up mo- 
mentum: from 1945 to 1950 the rate of 
decrease of farms with more than 10 acres 
was 2.8 per cent per year: from 1950 to 


LIQUIDATION 
FEED & GRAIN EQUIPMENT 
OMAHA, NEBRASKA 


1 — Stedman 36” dia., 3- -row cage mill 

4 — Forster hammermills, size #8, HP 
4 — Forster hammermills, size #6, 75 HP 

2 — Allis-Chalmers Interplane grinders, 


100 

8 — Allis-Chalmers degerminators 

1— “Tay Bee” #4 hammermill. 75 HP 

4— 150 cu. ft. horiz. germ tank mixers, 34” 
W x 24’ long, spiral paddle agit., 5 HP 

6 — Hexagonal germ reel mixers 

1 — Carter scalperator, 34” x 72” 

4 — Wallace & Tiernan grain or malt auto 
bulk-handling scales, to 1,000#/min. 

5 — Nordyke *: Marmon 10 x 42 2-roller mills 

5 — Nordyke & Marmon 10 x 36 2-roller mills 


SEND FOR CIRCULAR 


p EQUIPMENT CORPORATION 


1410 N. Sixth St. 
Philadelphia 22, Pa. 
POplar 3-3505 


1955, five per cent decrease; from 1955 to 
1960, 9.4 per cent. 

Iowa’s farm consolidation is affecting the 
economic picture of small towns, the expert 
reported, adding, “County government, 
community schools, and churches feel the 
pressure of declining numbers and lowering 
tax bases relative to other parts of the 
country.” 

Mr. Eldridge gave as the principal reason 
for the trend for fewer but larger farms 
the increasing per-man productivity of the 
Iowa farmer. Such output, he said, has in- 
creased more rapidly than the per-man pro- 
ductivity of non-agricultural industry as a 
whole. 


Allied Mills Appoints 
Clizer to Sales Post 


Norman R. Clizer has been appointed 
poultry feed sales coordinator for Allied 
Mills, Inc., Chicago. His work will relate to 
activities between sales in the field and the 
various deparcments of the firm's home 
office. 

Mr. Clizer has had 12 years’ experience 
in the feed business and is a former sales- 
man in Missouri and Arkansas. He also once 
was a management member for a feed com- 
pany. Before entering the feed business, the 
new coordinator was extension poultryman 
at the University of Missouri. 


Construction was started recently on a new 
teed mill at Linden, Wis. Bud Faull said 
new equipment will include the latest in 
grinding and mixing devices. 


Print your ad below and mail with check or money order to THE FEED BAG, 
1712 W. St. Paul Av., Milwaukee 3, Wis. 


RATES: 10 cents per word. Minimum Charge $2.00. 
Positions wanted advertisements, not to ex- 
ceed 25 words, $1.00, payable in advance. 


PRINT YOUR AD HERE 


Malting Barley Meeting 
Scheduled for Jan. 26 


A dozen industry, university, and Depart. 
ment of Agriculture experts will present ad- 
dresses vital to the field when the barley 
improvement conference sponsored by the 
Malting Barley Improvement association is 
held Jan. 26 in the Pick-Nicollet hotel at 
Minneapolis. 


The morning session will open at 9:30 
o'clock. At the conclusion of the day's busy 
schedule, a dinner at which a recognition 
ceremony is planned, will begin at 6 o'clock. 
Honored will be Dr. James G. Dickson of 
the University of Wisconsin and Herbert 
H. Ladish of Ladish Malting Co. 


Classified 


_ LE-21, c/o The Feed Bag. 


CLASSIFIED ORDER FORM 


RATES: 10 cents per word. Minimum 
charge $2.00. Positions wanted adver- 
tisements, not to exceed 25 words, 
$1.00, payable in advance. 


MACHINERY FOR SALE 


HAMMER MILL—Has 50 HP motor—used 
only short time. Like new. Bargain for cash. 
Write BA-120, c/o The Feed Bag. 


CORN CUTTER—grader—polisher—aspirator, 
3.000 Ibs. per hr. A-1 condition, guarantee. Write 


FEED MIXER—One ton capacity—floor level 
feed has motor—latest style machine—used short 
time. Write K-D-15, c/o The Feed Bag. 


Figure your cost this way: 


Milwaukee's EXCLUSIVE Feed Broker 


FOR FAST COURTEOUS SERVICE 
— CALL—GABRIELSON 


All Feeds And Ingredients 


GABRIELSON FEE D S—Ask For Fred Gabrielson 
BRoadway 2-4580 @ 236 Grain Exchange Bldg. ©@ 


Milwaukee 2, Wis. 
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lf you prefer, write us a note. A group of numbers count as one word. Be sure 
to count in your address. Box number at 25 cents additional per insertion. 


1 2 3 4 5 6 

1 7 8 9 10 ll 12 
H 13 14 15 16 17 18 
: 
19 20 21 22 23 24 

25 26 27 28 29 30 

' 31 32 33 34 35 36 

37 38 39 40 41 42 


A Complete Assortment of 
HIGH QUALITY INGREDIENTS 


MANEY BROTHERS 


MILL and ELEVATOR COMPAN' 


MINNEAPOLIS SINCE 1884 MINNESOT 
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— Creep Feeding 
(Continued from page 79) 
ration. Availability of ration ingredi- 
th ' ents has been given consideration. This 


research report deals only with signifi- 
cant factors that have dictated the for- 
‘first 


mula. 
to save 


The table gives the composition of 
the creep-early weaning ration cur- 
rently being used at this station. 


Ingredient 


Pounds 
Corn, ground yellow 520 
f Soybean meal, 50 per Cemt 180 
or your Meat and bone meal, 50 per cent ........... 60 
Fish meal or fish solubles 0000... 30 
old age Dried skim milk 50 
Sugar, table 100 
; Fat or oil 50 
Salt, trace mineral-swine formula ..........: 5 
Vitamin-antibiotic premix. 


(The feed is mixed to contain at least the 
following per 1,000 pounds of ration: ribo- 
flavin, 2 grams; calcium pantothenate, 4 
grams; niacin, 9 grams; vitamin By, 9 mil- 
ligrams; vitamin A, 2,000,000 units; vitamin 
D, 400,000 units; Aureomycin, Terramycin, 
or combination penicillin-streptomycin, 125 
grams.) 


Results From Creep Feeding 

Growth rate, feed efficiency, and 
palatability tests have been conducted 
on this ration. Best results will be ob- 
tained if this ration is placed before 
the pigs at a few days of age and con- 
tinued until they reach eight weeks of 
age or at least 50 pounds of weight. 

Pigs at this station have accepted the 
ration more readily and gained some- 
what faster when a combination of 
penicillin-streptomycin has been in- 
cluded. However, any of the antibio- 
tics can be used satisfactorily. Anti- 
biotic additions are necessarily for the 
growth-promoting effects that are re- 


YOU! 


And since doctors estimate that 
one in four of us will develop can- 
cer at some time in our lives, what 
better investment than to learn 
how to guard yourself against it? 
More than a million Americans are 
alive today, cured of cancer, he- 
cause they went to their doctors 
in time. 


THE FEED BAG 


For more information, call our near- 
est office or write to “Cancer” in 
care of your local post office. 


AMERICAN 
CANCER 
SOCIETY 


“All right, Tiger, up and at ‘em!"’ 


® 


BY GEORGE WILSON 


lated to the control of non-specific clis- 
ease conditions. Degree of infection or 
disease level determines effectiveness, 
If scouring bcomes a problem, it may 
be. necessary to increase the antibiotic 
level from 200 to 500 grams per 1,000 
pounds of feed. This level is continued 
for a few days until the condition is 
under control. 


Additives Aid Palatability 

Dried skim milk adds to palatability 
and increases growth of the pig. Sugar 
and fat or oil contribute the most to 
palatability. Vitamin additions supple- 
ment the other ingredients to provide 
the necessary vitamins needed. 

Whether the producer weans his 
pigs early or late on concrete or pas- 
ture, increased weaning weights and 
fewer runts result when a well-bal- 
anced creep-early weaning ration is 
fed. This practice is a sure way to get 
hogs to market earlier with more profit 
to the producer. 


Change of Distribution 
For Fleischmann Yeast 


Distribution of Fleischmann’s irradiated 
dry and active dry yeasts has been revamped 
in two areas, it has been announced by Ray 
Green, agricultural department sales man 
ager for Standard Brands, Inc., New York 
City. 

Mr. Green said that Braun-Knecht-Hei- 


RAY GREEN 


mann Co., Denver, will handle sales in the 
intermountain area and Van Waters & Rg- 
ers, Inc., Braun-Knecht’s parent firm, 
distribute the products from Dallas <nd 
Houston to the Southwest. 

The Van Waters corporation has bzen 
distributing irradiated dry and active dry 
yeasts te the feed trade on the west ceast for 
Standard Brands since 1941, Sales Mam: ger 
Green said. 
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Bhe record is there for all to see. Costly coccidiosis has registered a decline during the 24 years 
‘hat Unistat use has increased. Your customers recognize the protection and cash-in-the-pocket 
enefits of Unistat. They feed it to their birds to the tune of better than a billion broilers a year. 
Write, wire, or phone today for your personal copy of our Feed Manufacturer’s Guide. 


Dr. SALSBURY’S 


Charies City 


LABORATORIES : 


| ATIONWIDE SERVICE TO THE POULTRY INDUSTRY 
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Dry Molasses Products 


on the market today! 


is the superior Molasses Distillers 
Dried Solubles — nutritionally | 
sound, palatable to stock and just 


is the richest dry molasses product 
available! Add it to your feed for 
more profitable production and 


about the best pellet binder you 
can buy! Paco is the ideal fortifier to add to your feed 
formula, provides balanced protein, B-vitamins, essen- 


more economical feeding costs. 
Natico is an all sugar cane molasses product, adds 
attractive new color and fragrance to feeds . . . even 


tial minerals plus unidentified growth factors. Com- 


makes dry home-grown grains and roughages tastier to 
pare ’em all—you’ll choose Paco! 


livestock. Try Natico and watch feeding costs go down! 


PRODUCTS OF PUBLICKER INDUSTRIES INC., 1429 WALNUT STREET, PHILADELPHIA 2, PA. e PHONE: LOCUST 4-1400 


MIDWEST SALES AGENT—The North American Trading and Import Co., 101 Arsenal St., St. Louis, Mo.  Tel.: PRospect 6-0858 
SHIPMENTS FROM PHILADELPHIA, PA. AND GRETNA, LA. 


Publicker Feed Products Division 
1429 Wainut Street 

Philadelphia 2, Pa. 

send Paco sample 


for FREE sample 


send Natico sample 


2-oz. O 2-oz. 
O 2b. O 
mail this coupon now : 104b. 
50-Ib. 50-Ib. 
Let us prove Publicker’s superiority in farm feeding — 0 O 
products. Fill in coupon and attach to your a; CAME 
comparyy letterhead. We'll send you free samples COMPANY 
of Paco and/or Natico . . . America’s finest 
RESS 
products for farm feeding! 3 — 
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